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: h In this issue 

SPECIAL FEATURES 
ON THE WHOLESALE 

HARDWARE TRADE 


New Irwin 2-way sales-maker 


(1) 13 fast-selling 62T auger bits 
(2) with Sell-O-Bit metal display 


Gives you a full-time auger bit 
salesman in only inches of space 






































Order from your Irwin jobber today 
Stock No. D-13 


2-Way Sales Maker i: 
: metal Sell-O-Bit Dis 


Auger Bit Assortment in 
S 1A ? R TIA 


Retail Value: $14.90 per 13 
Dealer Cost: $9.93 


only $993 


THE IRWIN AUGER BIT COMPANY 
Wilmington, Ohio, USA 
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STANDARDIZE ON “NATIONAL”’ 
...for easier stock handling 


Easy-to-read labels on attractive National tastener pack- 
ages are color-coded to give you easier stock handling. 
With this feature plus the convenience of one-source 
buying trom National's most complete line of fasteners 


nal 


. you will find it pays to standardize on Nati val 


THE NATIONAL SCREW & MFG. COMPANY 
Cleveland 4, Ohio 


Pacific Coast: National Screw & Mfg. Co. of Cal. 
3423 South Garfield Ave. « Los Angeles 22, Cal 


Fasteners > Hodell chains af Chester hoists 


Volume 123 Number 4 
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Advertisements like this, appearing regularly in regional 


farm papers, are catching the attention of fence buyers, 


ASK YOUR JOBBER...about Bethlehem Fence 
.. Steel fence posts . . . barbed wire... 
nails and staples . . . bolts and nuts 
. bale ties . . . baler wire . . . dothes 
line and other Bethlehem products. 
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MR. HARDWARE DEALER ... 


Your Customers Know Good Hardware and Tools! 


Ames-Baldwin-Wyoming Company — Aluminum Cooking 
Utensil Company — American Cabinet Hardware Corpora- 
tion — American Thermos Bottle Company — E. C. Atkins 
Division of Borg-Warner — The Carborundum Company — 
Corbin Cabinet Lock Company — Dazey Corporation — 
Crescent Tool Company — General Electric Company Small 
Appliances — Henry Disston & Sons — Lockwood Hardware 
Manufacturing Company — Master Lock Company — May- 
hew Steel Products Company — Miller Falls Company — 
Murray Ohio Manufacturing Company — Presto Cookers — 
Planet Jr. Tractors — Ridge Tool Company — Ruberset Com- 
pany —- Marquette Appliances — Irwin Auger Bit Company — 
Sandvik Saw & Tool Company — H. Boker & Company — 
Simonds Saw & Steel Company — Stanley Tools — Richmond 
Cedar Works — White Mountain Freezer Company — Lam- 
son & Sessions Company — Bostrom-Brady Manufacturing 
Company — Plymouth Cordage Company — Union Hardware 
Company — J. Wiss & Sons Company — Nicholson File 
Company — Union Fork & Hoe Company — Schrade Cutlery 
Company — H. B. Sherman Manufacturing Company — S. C. 
Johnson & Sons — Greenlee Tool Company — Hawkins 
Company — Moto-Mower Corporation — Fayette R. Plumb 
Inc. — Dixie Steel Products — Winchester Repeating Arms 
Company — Enterprize Manufacturing Company — Westclox 
— Shelby Spring Hinge Company — Proto Tool Company — 
Sta-Rite Products Company — Champion Spark Plug Com 
pany — Alemite Company — Monarch Silver King, Inc. — 
Presto-O-Lite Battery Company — National Carbon Com 
pany — J. R. Clark Company. 


ASK YOUR KING HARDWARE COMPANY 
SALESMAN ABOUT ANY OTHER NATION- 
ALLY KNOWN LINES HE CAN SUPPLY YOU 


KING HARDWARE COMPANY 


Seventy-Two Years of Hardware Your Customers Know! 
490 MARIETTA ST.., 
ATLANTA, GA. 
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AWA NT NATIONALLY ADVERTISED this month-- 
Red Breast WHISK |The Saturday Evening Post 
LIST Ranch House BROOM! Better Homes and Gardens 


HOUSEHOLD BRUSHES 


MINK BRUSH- 
BRUSH-COMB SHOPPER #1 


onc 





Total retail ‘50°** 


= 
COMBINATION BRUSH | = THE , 
for PETS and FURS bits BEST SELLERS 


Fast... 
at a Profit! 





DAIRY BRUSHES 


HIGHWAY 


BARN and STREET BROOM | if Y 
FAVORITE 


FLOOR SWEEP 


featured in OXCO 
Floor Sweep Display No. ! 





SEE YOUR JOBBER 


twrift 
© us if you'd like him to coll 


Oo © Quality brushes of all types--backed by 


OX FIBRE BRUSH COMPANY, INC. National advertising and 70 years of brush-making skill 
vecovarce LolebGahed (FFF manriane 2 mee ; 
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WORCESTER 

ROTOR MASTER* TWENTY 

Model 880 + 20” cut* 2 hp 

— with attachable leaf-mulcher 

at no extra cost! 

Rugged ribbed steel chassis * Safety-Slip clutch * Deep front guard * Ver- 
tical shaft engine * Propeller-pitched blade, ‘‘Sta-Temp’’ hardened 
* Large rear wheels for easy handling * Fully adjustable handle * ‘'Self- 
Lube’ wheel bearings * Dependable 4-cycle Briggs & Stratton engine of 
new, lightweight design, with service available everywhere. Also offered 
in a smaller version, Model 830 (described below) naller ve 


One look at the Worcester lawn mower line tells the story. The top quality, the look of sturdiness and modern 


* Timken reel bearings 


free mowing and sma 


Stratton eng 


Honey 


Of a 
mower 


%. fo SELL! 


WORCESTER 
SHEAR MASTER* 


Model 900 + 21” cut * 1.6 hp 


Fully enclosed chain drive ® Efficient grass 


. Easy cutt ng he aht ad 


tip controls * Adjustable handle, with hill-climber hoo 


l-space parking * Dependable 


ne, with service available everywhere 


sion, Model 750 (described below) 


design are as immediately evident to you as they are to your customers. 


Worcester, with its 60-year reputation for quality manufacture and dependable performance, will be your 


sure-fire profit builder. 
Count on Worcester’s popularity . . . backed by national advertising 


... to bring customers to your store in °54, 


THREE NEW ROTARIES 


Worcester ROTOR MASTER* Twenty (20 cut) 
Model 880 (Described above) 


FOUR HAND MOWERS 


Worcester SHEAR* Model 600 
16” and 18” cut 


Get our new catalog. From your 
Worcester distributor, or write to: 


Worcester ROTOR MASTER* Eighteen (18" cut) 
Model 830 
4-cycle, 1.6 hp. Briggs & Stratton engine—with 
attachable leaf mulcher at no extra cost 
Worcester DYNA MASTER* Eighteen (18° cut) 
Model 830E 
Electric-powered, 1/3 hp. 3450 rpm motor 
Listed by Underwriters’ Laboratories 


TWO REEL-TYPES 
Worcester SHEAR MASTER* (21"' cut) Mode! 900 
(Described above) 
Worcester POWER MASTER* (18° cut) Model 750 
4-cycle, 1 hp. Briggs & Stratton engine 


Retrievable starters optional at slight 
extra cost on all four gas-powered 
models (reel-type and rotary). 


Worcester MASTER* Mode! 550 
16” and 18" cut 
Worcester WILSHIRE Mode! 450 
16” cut 


Worcester WINDSOR* Model 350 
14” and 16” cut 


*Reg. U.S. Pat. Off 
LEAF-MULCHING 
ATTACHMENT 


with gasoline-powered 


WORCESTER 
LAWN MOWER COMPANY 
Division of Savage Arms Corporation 

CHICOPEE FALLS, MASS., U.S.A. 


rotaries at no extra cost. 
A big sales clincher. 
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APRIL— Sign of Taurus the Bull 


If your birthday falls between April 21 and 
May 21 you have a harmonious and bal 
anced disposition » «+ » You are energeti ind 
determined to reach your goals ... you will 
find that J&L Galvanized Ware helps keep your 
disposition balanced and on the road to your 
profit goals 


Every monthisa PROFIT-SIGN 
with J&L Galvanized Ware 


Galvanized ware moves better and profits are more satisfactory 
when you stock a line with an accepted name like J&L. People have 
confidence in the J&L reputation for quality and sturdy service 
They buy it when they see it in your store. 

J&L Ware is priced to cover the big volume market . . . and yield 


a healthy profit to the hardware dealer. Ask your Hardware Jobber 


for complete information. Call him today. If you need additional 


help or information write direct to J&L. 


Sones + taughlin 


STEEL CORPORATION — | 


405 Lexington Avenue, New York 17, New York 


Galvanized Ware Plants: Toledo, Ohio, and Atlanta, Georgia 


SOUTHERN HARDWARE for APRIL, 1954 





UTICA 





FULL FORGED RIBS 
CAN TAKE IT! 


AND HERE'S WHY: 





\ CROSS SECTION VIEW OF FORGED RIBS 
SHOWING STEEL FIBRE STRUCTURE 





FJRAEREGVGaAr]}|y 
STRONG BECAUSE STEEL FIBRE STRUCTURE IS COMPRESSED 


AND FORCED TO FOLLOW CONTOUR OF RIBS 











EACH RIB SHARES THE SINEW-LIKE 
STRENGTH OF THE ENTIRE JOINT MEM3ER 


Full forging of the rib joint is the secret of this 
new Utica pliers. Forging makes the steel fibre 
structure follow the contours of the ribs as shown 
in the diagram above. Hence, each rib shares the 


sinew-like strength of the entire joint. There is 


! * Ht pays to use quality tools 


UTICA, NEW YORK 


Jobs available for technically trained personnel 








6 





SUD 


DROP FORGE AND TOOL 


CORPORATION 


NEW 
el 


B-JOINT 


Pliers + 507-10 


With FOKGED rib-joint 
for added strength 
exactly where you need it. 





no weak point, likely to break, with this method 
of manufacture. 

Be sure you see these new pliers! One look, one 
“heft”, and you'll know that they live up to the 
standard of Utica quality. 





and the world's best 
tools are made in U.S.A. 





UTICA" (When referring to the line of hand tools) and 
"Utica Tools” are Trade Marks Reg. U. S. Pat. Off 
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EXPERIENCED 
TOY BUYERS 
STOCK 


WONDER HORSE 


with confidence ... 


HERE'S WHY: 


1. Wonder Horse is an all-time hit with purents and Z 
‘ ; ; ier . Wonder Horse Deluxe 
children | to 7. Patented Magic Spring action has Patented 
given hours of healthful fun to children in more than it tly tails 


500,000 U. S. homes. a fe ee 


. Well built merchandise—stands up to punishment— 
practically no returns. Replacement springs offer prof- 
itable extra business. SueA 

c ‘ 

PARENTS 


~=? 


. Fair-traded* to protect your profit. 


. Nationally advertised in Life, Parents and on 40 tele- 


vision stations. 


. Tested and commended by Parents Magazine Service we 
Bureau. Used in doctors’ waiting rooms. LIFE 


6. Filmed TV spots and other sales aids available. 


7. Prompt, efficient handling of orders. 


SOUTHERN REPRESENTATIVES: 


Ark. - La. - Okla. - Tex. 
C. LEE WALKER, 5923 Lavista Drive, Dallas, Texas 


Fla. - Ga. - S. C. - Ala. - Miss. - Tenn. ae ee 
STANTON DENNIS, 1069 Briarcliff Rd., N.E., 
Wonder Horse 


Atlanta, Ga. Patented 
*in All States Where Legal 


Va.-N.C. 
W. P. ACREE, Box 447, Petersburg, Va. 


— a 


="its Gaited” = 
CONDE propucts company yeep eon 
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Tie-in with Dormeyer Mother’s Day 
and June Bride Promotion. 

Big Dealer Listing. Get your name 
listed with Dormeyer. Call your 
Dormeyer Distributor today! 


DORMEYER 
POWER-CHEF 
MODEL 4201 54.6°0 


DORMEYER 
BROIL-WELL MODEL 8200 


a , $5495 


‘ Ss de. eo Sees 
DORMEYER gag 
FRI-WELL 
MODEL 5800 ai 


$2995 _= 


DORMEYER DORMEYER 


_ aie COFFEE-WELL ied FRY COOKER 
7 MODEL 


MODEL 6800 
a $9995 6200 *195° 
iar ae “DORMEY” 


> + 


MODEL 7500 
$1995 


DORMEYER 


Aner buy-woul sn beiter obpliiticed 


DORMEYER CORPORATION, KINGSBURY AND HURON STREETS, CHICAGO 10, ILLINOIS 
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ood PROFIT in the COOK line 


of PUMPS and WATER 
SYSTEMS 


? 


MODEL “‘cHB"’ 


he 


A TYPE FOR 


EVERY REQUIREMENT 
ALL ATTRACTIVELY PRICED 


Now available through these authorized Cook distributors 
throughout the South. They are equipped to giye you excellent service 





Tom Ayers Appliances & Furniture Co 
Winston-Salem, North Carolina 


Frank J. Cannon & Son 
Glade Springs, Virginia 


Carloss Well Supply Co 
Memphis, Tennessee 


Dairy Specialty Co 
Greensboro, North Carolina 


Electrical Machinery & Supply Co 
Nashville, Tennessee 


Garlete Pump & Well Supply Co 
Baton Rouge, Louisiana 


Jeter Hardware Co 
Jonesboro, Arkansas 


Lewis Supply Co 
Richmond, Virginia 


Andrew J. Nicholas & Co 
Philadelphia, Pennsylvania 


Richmond Supply Co 
Auguste, Georgia 


Png 


aA wf 
i 


See Sa 
a oe > ly 
RL te, 
’ . ir 


Southern Mill Supply Co 
Summerville, South Carolina 


Toole Supply Co 
Augusta, Georgia 


Tri-State Supply Co 
Owensboro, Kentucky 


MR. Vaughn 
Tompo, Florida 


West Virginia Pump & Supply Co 
Huntington, We.t Virginia 


Price's Wholesale Parts Co 
Charlotte, North Carolina 


Beck & Gregg Hardwore Co 
Atlante, Georgia 


Write for our complete 
COOK Pump and Water 


Systems Catalog. 
Address Dept. SH54. 


‘= 


2» 


WATER 


Systems 


om ot far oF 


COOK WATER SYSTEMS 


Manufactured by Red Jacket Manufacturing Co 
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DAVENPORT, 


. Davenport, 





IOWA 


Finest 
made 
by the 
finest 
name 
in 


hardware 


the New hale 
DMM es 


A GENERAL PURPOSE LOCK MEETING FEDERAL SPECIFICATIONS TYPE 160 
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No other lock gives you 
so many new knobs 
and new escutcheon 

combinations 


illustrated are only 10 dramatic 
variations of designs and finishes 


NORFOLK 
Hardware and lumberyard dealers who excutcneon 
want to offer a lock that looks like a million 
and costs practically peanuts will make 
room on their counters for this new Yale 
5300 cylindrical lock 

Naturally, it has all of the world-famous 


Yale security. But its claim to special dis 


LITCHFIELD with 
SAVOY 
escutcheon 


tinction is its striking beauty. Dramatic 
new escutcheons in brass, bronze or 
aluminum that combine with any of the 


new Yale knobs, handle sets or lever han 
dies and make it possible for you to offer 
your customers —with only a few numbers 
in stock — dozens and dozens of different 
combinations of designs and finishes 
There's a bandwagon trend to Yale. For 
Yale has taken its age-old locked-for-keeps 
security and hitched it to a fashion star 
Result—a tidal wave of acclaimand orders 
Call your distributor today 
LITCHFIELD with Now you can offer Yale residential hardwore 


SAIN RG for all classes of construction 











Eight new escutcheons that combine with four new knobs. 
two new entrance handles... two new lever handles 


Moderately priced... Precision engineered ...Yale security 


f > ~<a 
wo Be 


“Th Deauville 


}u 
|e 
L 


Arlington ( Guilford 


Litchfield 


YALE REGISTERED U.S. PATENT OFFICE YA LE & TOW N E 
YALE & TOWNE MFG. CO.—LOCK AND HARDWARE DIV.— STAMFORD, CONNECTICUT 
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COLT’S SALES SUPPORT IS 
POWER=PACKED THIS YEAR! 





Hard-hitting Colt advertising is 
competitive, continuous, and covers 
all prospects coast-to-coast! 


LOOK FOR extra help — and a lot of extra sales from Colt’s 


this year. 


LOOK FOR new Colt's models—with new customer interest 
‘roused by hard-hitting publicity and extra consumer adver- 
tising. 

LOOK FOR new ads (lots of em), featuring Colt’s regular 
favorite models . . . ads with a wallop that sell Colt’s exclusive 

features of accuracy, safety and long-wear, unequaled by 


any competitive handguns! 


LOOK MOST OF ALL FOR continuous Colt advertising 
month-after-month. Important, big-space ads every month 
in the year, covering every group of prospective cus- 
tomers everywhere guns are sold. So look for increased 


sales and profits! 


COLT’S ADS WILL BLANKET 
THE COUNTRY IN THESE 
IMPORTANT BOOKS WITH 
6,500,000 CIRCULATION 


SPORTSMEN: 

Field & Stream Hunting & Fishing 
Outdoor Life Western Sportsman 
Sports Afield Alaska Sportsman 


POLICE: 
Police Chiefs’ News 
American Legion Magazine 


TARGET SHOOTERS: 
American Rifleman 
The U. S. Hand-gunner 


COLT’S MANUFACTURING COMPANY 
Hartford 15, Connecticut, U.S.A, 


Next time you're in Hartford, : = s 
stop in at the Colt Museum, hs; j 
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ew USE Merchandiser 


STIMULATES YOUR SALES 
TO “DO-IT-YOURSELF” HANDYMEN 


MA MN CHES 
Son NN ~ 


ws h . 
SJ T e W 
Row” WA 

W 


iw” —«OOPENING GUN 
of U.S.E.’s Power- 

Packed Merchandising 

Program For 1954 Ma 


> 


SS) 
asi 


(a j 
‘9 holds everything needed for all 


a and solid wall fastening jobs. 


) counter space yet does 


It's compact fits 9° x | 


Attractive metal-edge merchandiser th y] sell ; h St . ' 

colorful displey back and supply of he complete selling jot top he custome! answers 
w -to-do-it” § , aaa , ” i . . — 

Ry erode trcipaeig is questions... tells advantages and uses... ffles fe 

solid wall fasteners in all populer sizes *“How-to-do-it” folder Poy nake pricing 

Plus U.S. E.'s new “Hang -Rite” 

Utility Henger , 





180 U.S. E. “LOKTITE” 
Hollow Wall Fasteners (6 popular sizes) 
75 U.S. E. “MULTI-DIAMETER”™ 
Solid Wall Fasteners (2 popular sizes) 


50 U.S. E. NEW “HANG-RITE” 


Utility Hangers 





RETAIL VALUE . . . . $24.00 
cOSTTO YOU .... $14.9 


YOUR PROFIT $9.10 
ANSION BOLT CO. 


Merchandisers now available from all U.S.E. stock points. 
Order yours from your U.S.E. Jobber . . . TODAY. For YORK, PENNSYLVANIA 


name of local U.S.E. Jobber, write, wire or phone: 


ovgh recognized jobbers 
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Re eeee tee leesesees 
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£390000000009 4444 + 
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4 + $444 +4444 

; + peeessesescssesasesessoees posscoceceseeesesseosnees 

4 +444444444> +44 + Shtttteeteteeeteetteeseeseteeeeseseseeeeeeeaeeeaeeese 
+ 








++ 


+4 
, + seooesees 
+ ebe be eeee + aaeeer eee eereees shee + . 7 . 

teeees + +44 

PPTPPEEEEEDEE REEF EEE EERE HEE EE EE se eeeee 
seer 3555555505504500500000000000000000000000R0e rete e ee + 

+++e+ ; t + + ee ocececees + + + 
tteee shit ttt tit +++ Poee eee reeeeee Tiit 
terre seeenes tit Seesees , 


ttt peeseceeres 















































Smart Dealers Will 


Tie-lIn— Other Screen News 


























































































































































































































During the next nine months home- 











owners of America will learn a lot about 











the advantages of aluminum insect wire 











screening. The Aluminum Company of 





TT 


America is stimulating sales of alumi 


7 





num screening in one of the biggest con- 





sumer promotions ever undertaken for 


wom mes 


such a product At the same time, Rey 


nold’s Aluminum is using network tele- 





vision and other media with a “Do-It- 


‘ - i Yourself’ theme to prom: 1e Use 
~~ ' i 
* , -_ : 


Se Sea seeey 

















iKe idvant ige 








consumer cam] 





Aluminum ‘Tensi 
eee . 














1. Multi-Strand Edge 

2. Measured Edge 

3. Uniform Mesh 

4, Even—Won’t Pull or Stretch 
5. Lies Flat When Unrolled 

6. Perfect Mesh 





ATT TTT 

















os 








Stock, Feature and Display 


ALDURA—The new Alclad Aluminum alloy that 
doesn’t stain, needs no painting and looks better. 


LIBERTY BRONZE —Superior hard drawn bronze DO'S and DONT'S 
(90% copper). Thorough weather protective 


. On Metal Screens 
coating. 


OPAL—Full gauge, hard drawn steel wire with 
weather-proof white satin finish. 


NEW YORK WIRE CLO 
COMPANY 


63 Park Street, New Concan, Conn. 
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Aluminum Screening 
Consumer Program 


























See e eee eeeeeeeeeeet 
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seteee 








oeeee 
Ree eee ee eee ea aneneeneesneet 
Bee eee eee eee ee aananeeneeeeet 
See eeeeeeeeerer eres 
+oeeee 











oeereee ++ 

setteeees 
setteeeee 
PSSSSS SSCS SOO ee caeaeeeeeeeeseeeeesees 

DON’T r tach peccoceosersossososesesces: 

















peseseooooones: eons 


clea ' s s 
One thing about good merchandising PW 


tips—-they ver get stale. Any time 


the year is the time to pass them along 
and here a i few any dealer will find opens a 





useful 


1. SELL MORE TACKS ’s the for y | 
most natural tie-in sale with screens 

; ou! 
Nearly ev istomer needs them 


for stallatio But remember, sell 





or tastening 
in wooden frames 


ris aluminum sell al 


en ne ee ee eee eee eeeeweseereo=s season 


nized steel, stainlk 


1. Dural! Goes Up From 
Inside in 9 Seconds 


Durall Is Aluminum, 
Can't Rust or Stain 


2. 
3. Durali Costs Less Than 
4. 
5. 


i 


. 


} 
oA 


Old-Fashioned Screens 


Durall Rolls Up 
to Store 


he 
4 
ae 


i 


IMPORTANT 


? 


Durall Is The Only 
Packaged, Complete 
Screen 


Now—Aldura Screening 
Available In Handy, New 
Wide Widths! 
6 Durall Fits Snug as a 
Clamshell 


Cash in on the Huge Demand 
for this NEW SCREEN! 


Five million Duralls have been sold in every state in the country 
but the market has hardly been scratched. Dealer upon dealer, 
in hardware stores and lumber yards, this year is stocking Durall 
exclusively. And powerful advertising in magazines is helping 
them to make fast, easy and profitable sales. Ask your jobber 
to supply you or write to: 


TESTICLES SESS ITI ITT TTT 


NEW YORK WIRE CLOTH 
COmPAnY 


’ ‘ la . 
re Yew $4444444440¢401 
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backs you up 
like this 


SELF-SERVICE MERCHANDISER 


* Build your garden department around it. 

* Provides 10% sq. ft. of display space in 3% sq. ft. 
of floor space. 

¢ Made of heavy gauge wire, enameled green. 

¢ Top panel answers shoppers’ questions. 

* Provides helpful sales hints for salesmen. 

* Holds and sells the complete Green Spot line. 


Ask your Green Spot wholesaler how you can get 
one for your store. 


NATIONAL ADVERTISING 


Striking, full-page, two-color ad in The Saturday 
Evening Post. Part of Green Spot's season-long 
campaign in the Post and Sunset. 


POINT-OF-PURCHASE HELPS 

¢ Watering Guide counter display — shows the 
right Green Spot accessory for every need. 

¢ “How-to-do-it” give-away booklets — build good- 
will, keep customers coming back for additional 
Green Spot equipment. 


¢ Window streamers, newspaper mats, publicity 
releases that make your store headquarters for full 
Green Spot line. 


SIX NEW ITEMS IN THE GREEN SPOT LINE 


In addition to the two sprinklers shown at the 
right, these other new Green Spot items are being 
introduced for the first time: plastic and brass 
nozzle; heavy-duty Dura-Seal coupling for plastic 
hose; Dura-Seal mender for plastic hose; shut-off 
hose valve. 

Remember, only Green Spot gives you the com- 
plete quality line of hose accessories, the biggest 
and best consumer advertising and the finest in- 
store promotion aids. Sign up today with your 
Green Spot wholesaler. 


a " 


Ta) ms 
eC Fé ws 


Garden Hose Accessories 


& 


*tepg THAT 


RIGHT WAY» WATER YOUR LAWN. GARDEN 
Gr Spe 








Waterite Oscillating Sprinkler — 
newest design in oscillating 
sprinklers — compact and 
streamlined. Waters rectan- 
gles from 10’ x 12’ to 35’ x 40’ 
in uniform, even patterns. 


x 


Sprinklers * Hand Sprays * Hose Nozzles * Quick Connectors * Clamps 
“"Y” Connectors * Shut-Off Valves * Couplings * Hose Menders * Goosenecks 
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Lawn and garden sprinklers by 























wrn Spot 





Rainger Sprinkler — waters all 
or parts of circles. For large 
areas 80’ across. Maximum 
protection of all working 
parts. One of the newest 
sprinklers on the market 


A product of 


Scovill Manufacturing Company 


4 mill St. 


Waterbury 20, Conn. 
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All Levels Richly Finished In 
Natural Color-—‘'When You See 
The Wood, You Know It’s Good’’ 








NO. 55 CORNER BOUND PINE LEVEL. Made from gen- 
vine sugar pine, fitted with metal end plates. Solid- 
set vials, four plumbs and tw levels. Grooved finger 
grips. Size 2-3 8” x 1-3 16’. Lengths 42” and 48” 
Approximate weight of six 48°’, 21 Ibs 


NO. 66 CORNER BOUND MAHOGANY LEVEL. Made 
from solid genuine Mahogany, fitted with metal end 
plates. Solid-set vials, four plumbs and two levels. 
Grooved finger grips. Size 2-3 8’'x 1-3 16’. Lengths 
42” and 48". Approximate weight of six 48’’, 23 Ibs. 





NO. 77 CORNER BOUND PINE LEVEL. Made from gen- 
vine sugar pine, fitted with metal end plates. Solid- 
set vials, four plumbs and two levels. Grooved finger 
grips. Size 2-3 8” x 1-3 16’. Lengths 42” and 48”. 
Approximate weight of six 48°’, 21 Ibs 


NO. 88 CORNER BOUND MAHOGANY LEVEL. Made 
from solid genuine Mahogany, fitted with metal end 
plates. Solid-set vials, four plumbs and two levels. 
Grooved finger grips. Size 2-3 8’ x 1-3 16’. Lengths 
42" and 48"’. Approximate weight of six 48’’, 23 Ibs. 


a 


MAYES’ WOOD LEVELS are the finest on the market, 
preferred by Craftsmen and all users of Levels the 
world over. Cat's eye vials encircled by white plastic 
inserts, standardized for perfect vision are set in 
MAYES’ PATENTED COMPOUND which positively pre- 


vents their working loose, and sealed against dirt and 





moisture by heavy outside lens 











Every level is guaranteed accurate and against any 
defects in material and workmanship. 


MAYES BROTHERS TOOL MANUFACTURING CO. 


PORT AUSTIN, MICHIGAN 





M AW, E S NEW Die Cast 


Aluminum and Magnesium Torpedo Levels 





No. 1295 


NO. 1295 DIE CAST ALUMINUM TORPEDO LEVEL. 
Made of lifetime durable aluminum with counter- 
sunk nickeloid top plate. 1 plumb, 1 level and 
1 45 vial. Bottom has V-groove. Size 9” x 3/16” 
x 11/16”. Packed four in a merchandiser. Ap- 
proximate weight per level 5 ozs. 











No. 41 


No. 1296 


NO. 1296 DIE CAST MAGNESIUM TORPEDO 
LEVEL. Same as No. 1295 but made of Mag- 
nesium. Packed four in a merchandiser. Approx- 
imate weight per level 3'2 ozs. 


TORPEDO LEVEL! SALESMEN THAT WORK 
FOR YOU FREE 


OF CHARGE 





TORPEDO LEVEL MERCHANDISER 
NO. 41 TORPEDO LEVEL MERCHANDISER. Contains four No. 1295 Aluminum Torpedo levels. Weight of 


merchandiser with shipping carton 174 Ibs. 


NO. 42 TORPEDO LEVEL MERCHANDISER. Contains two No. 1295 Aluminum Torpedo levels and two 
No. 1296 Magnesium Torpedo levels. Weight of merchandiser with shipping carton 1), Ibs. 


NO. 43 TORPEDO LEVEL MERCHANDISER. Contains four No. 1296 Magnesium Torpedo levels. Weight 


of merchandiser with shipping carton 114 Ibs. 


MERCHANDISER MAY BE LAID FLAT ON COUNTER OR IN A STANDING POSITION WITH HELP OF EASEL 
ON BACK. ALL MERCHANDISERS PACKED IN 200 POUND SHIPPING CARTONS FOR EASY RE-SHIPPING. 


MAYES BROTHERS TOOL MANUFACTURING CO. 


PORT AUSTIN, MICHIGAN 





DAZEY’S 


_on this 
— DAZEY »SPF646G>CAN OPENER No.64 


This No. 64 features a powerful Lid Lifting Magnet 


Allow $1 for any old can opener — any kind 
any shape — any condition on the purchase ot 
the DAZE Y*SPF666> Can ( Jpener Model No. 64 


Regular suggested retail price ... . $3.95 
Old Can Opener allowance 
Cash Sale . 


The retailer sending in the oldest and best preserved 
“SPEECOO> can opener regardless of condition will receive 


cash prize of $500.00 


The *SPFFO can opener was the original wall type can 
opener first made by what is now the Dazey Corporation, 
in 1925. Since that date the Company has sold over 25 
million Dazey wall type can openers — each is marked 


in code 


Don’t Miss This Promotion and Contest. It’s A 
Natural. Order your Stock and Plan Your Interior 
and Window Display Now! 


ns for newspaper ads newspaper 


eRest r mats r 
and window display and Contest Rules ase also « jin Be SHTEC 


ach package of } 2 


Jazey except the Ol d= SP646G > Can Opener thaty enterfor 
he $500.00 contest. The decision of the igesw be fina 


€ 
You are not required to return any of the old ca 
t 
( 


an openers entered will not be returned 


DAZEY CORPORATION @ ST. LOUIS 7, MO. 
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“Blindfold Test’’ 
Yourself! 





Feels softer 
to the cutter” 


says |. A. Biddle 
of Biddle Building Materials 
Harrison, Ohio 


Cut L-O-F first, last, or in between 
the other brands. Run any kind of a 
cut you want. You'll see why you 
have fewer bad cuts, less waste and 
more profit with L-O-F. 

Call your nearest L-O-F Distribu- 
tor. These local businessmen are 


listed under ‘Glass’ in the yellow 
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pages of phone books in many prin 
cipal cities throughout the country 
And send for your free booklet— 
“For Greater Profits in Window 
Glass” 

Write Libbey-Owens-Ford Glass 
Company, 7144 Nicholas Building, 
Toledo 3, Ohio. 











GOODBYE 


FOREVER 


to old style 
tank ball, lift wires 
and guide arm 





MODERN NEW KORKY CLOSET 
mre TANK SEAL ELIMINATES 
LEAKS, GURGLING and JIGGLING 





No more guide arm and lift wires to become misaligned 
no more tank ball “centering no more leaks 
' ° 
NO GUIDE ARM urgling or jiggling! Korky does away with all this 


NO LIFT WIRES! 
forever — brings a new kind of quiet, dependable tank 





closure to your customers. Saves time, money, water 
ip! : 
NO DRIP tempers, too! Fingertip operation—just touch and 


NO GURGLE! 
release lever. Korky finds its own seat to assure an 


ibsolute seal automatically with every flush! Publi 
NO PLOP! acceptance ol Korky is setting all-time records! Hurry 
REGULATES 

WATER FLOW! 





order display cartons of 12 Korkys each to sell at 


per unit). You make $6.67 per carton 





aler or mail coupon today' 


LAVELLE RUBBER COMPANY 
128 NORTH WOOD STREET © CHICAGO 22. ILLINOIS 
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OF USS AMERICAN BALING WIRE? 


@ USS American Baling Wire was specially developed to meet 
the exacting requirements of the various automatic pick-up balers 
used today. This wire is heat-treated so that it will hold bales tight 
and neat, yet it will bend and tie easily. Each coil is carefully 
wound at an even tension to assure tangle-free uncoiling fast, 
smooth baling. There are no splices or joints to jam baler mechan 
isms and cause costly delay in the baling operation 

USS American Baling Wire coils are wound for quick, easy 
loading. They are packaged in convenient waterproof cartons for 
easy handling and safe storage. Be sure you know the make of 
automatic baler your customer is using so that you can give him 
the coil size that was wound for that particular model 

The USS trade-mark on each carton of American Baling Wire 
shows your customers that you carry top quality, dependable 
products. Make certain that this familiar label is prominently 
displayed 


USS American Barbed Wire TENNESSEE COAL & IRON 


DIVISION 


. . . s 
iS a leader in its field too! UNITED STATES STEEL CORPORATION, GENERAL OFFICES: FAIRFIELD, ALABAMA 
. DISTRICT OFFICES: CHARLOTTE - FAIRFIELD - HOUSTON - JACKSONVILLE 


MEMPHIS - NEW ORLEANS TULSA 


Here's another top quality, easy-to-sell prod- 
uct that will lead you to increased sales and 
profits. There are four types of USS American 
Barbed Wire. They differ in barb size, shape, 
number of points and spacing and in wire 
gouge. All are big sellers throughout the South 

.. all are heavily galvanized and are tightly 
and uniformly wound on non-collapsible reels. 

The steel used in USS American Barbed Wire 
is carefully controlled from ore to finished 
product to insure correct tensile strength, and 
carefully stranded to provide proper stretching 
qualities. This is essential to take care of ex- 
pansion and contraction due to temperature 
changes. 
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ATTERSON-SARGENT'S 


1 shes loliime aet-1i amie) at od we) i) 
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NEW... (MPROVEOD 


FLATLUX 


ONE-COAT WALL PAINT 


Now, famed Fiatlux has everything you need for full 


control of your low-cost decorating market. Easier than 
ever to apply and completely washable, new Fiatlux 
is made from low-odor solvents . .. covers better with 
brush or roller. ..flows out perfectly. New exciting 


colors, at the same low price, make Flatlux your best - 


buy in the low-cost luxury paint field. 





FOR FULL FACTS ON THESE 








Ve = = ce a 
° 


Taleo mm O10 \-} (oe) ee] -) at ode -) 1-18-10) eo 





WONDERFUL. WASHABLE 


SATONE. 


ALKYD FLAT ENAMEL 


Never before has any interior finish created such 
enthusiasm or so conclusively proved its sales ability. 
Easy to apply without sealer or primer, new Satone 
is quick drying .. . has ho painty odor. . . covers per- 
fectly in a single coat. What's more, Satone offers a 
wide selection of the richest colors . . . colors that sell 





- on sight. Order Satone today! 








BIG MONEY MAKERS 


Write Today 


m PATTERSON (73 





SARGENT co. 





ee ee 


packaged 


America’s fastest-s lling | 


coils for ver-the-count 





stock, recommend and sell the lea 
water pipe Yardley ClearStream PressuRat 


Every store must have this profitabl 


k~ easiertostock... 
~ sell...handie 


Or miss out on big spring and summer sales. / nash : 

Bigger volume, better handling 

than a dozen big farm and other consumer magazin } Your customers will buy it by 
lud | 1 ¢ ( the box. Self-dispensing carton 
uding ‘ ) ‘ ntt cnticman u stu arn < 

; S Sow es any has removable disc on back 


ing, Progressive Farmer, Farm and Ran ‘own urns ; + Simply cut required lengths 
- as needed 


large Space adv rising 


Remember _ that packagin 


ClearStream is now bett in eve cau ressuRating — 


provides the same 





every S12 


Order Stock Unit-A Today 


Each box pictured below contains a 100 Every self-selling carton shows complete 
ft. coil of pipe. Stock Unit-A also in specifications, working pressures, size, 
and sizes of fit length and use, and detailed installations 
tings and clamps. Quantities and_ size bulletin. Each Stock Unit-A shipment 


ranges are based on Yardley’s thorough cludes Merchandising Kit of selling ma 
Iwo other stock units also 


cludes the correct type 


knowledge of typical sales patterns de terial 
mand throughout the nation available 


Order Stock Unit-A from your distributor today or write us for his name. 


YARDLEY PLASTICS CO., 142 Parsons Ave., Columbus 15, O. 


IN CANADA: Daymond Co., Ltd., Chatham, Ont 
EXPORT SALES: F. & J. Meyer, 115 Broad St., New York 4, U.S.A 
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ee’ A HEAVY-DUTY SANDER 
AT A HOME-BUDGET PRICE! 


95 


RETAIL 


pe TOOLS 


Sanding has 
toughest jot nu DOOR ire, ther ADJUSTABLE SWIVEL HANDLE 


MODEL 200 


have been powell 

I 
But not at a pric ya ‘ ! ver 
afford. Not ow! 
With this 1 ‘ tins er HEAVY-DUTY \\ 
anyone can turt , 

like job, ea 

at an equi nt t ar hy cratt 
No arm strain! Fost, 3450 —— ee * QUICK-CHANGE FEATURE—New-type 
motor does a high-speed job man can allord h , ipaper easy to 
EASY TO USE 
Hi 








PORTABLE ELECTRIC TOOLS, INC., 320 W. 83rd St., Dept. SH-44, Chicago 20, Ill 


in Conoda: Portable Electric Tools, itd, 425 Birchmount Rd., Toronto 13, Ont 


Send for full details on the new PET Model 200 Oscillating Sander 


ee ee CONTACT YOUR NEAREST PET REPRESENTATIVE 


to sand hard-to-reach ploces 
West Virginia, Kentucky (except Louisville), Tennessee Virginia, North Carolina, South Carolina 
Phil Vest Lee Hewitt 
Cash in now on this great buy! 5 Arcede Building, Johnson City, Tenn 303 Moheley Street, Selisbury, N.C 


Call your distributor today! Georgia, Mississippi, Alabama Texas, Oklahoma, Arkansas, Louisiana 
Lowvis Reynolds Raiph E. Russell 
254 Eost Poces Ferry Rood, N. E., Atiente, Ge 4319 Belmont, Delles 4, Texes 
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New Amerock Displays and Demonstrators fit panel doors of National Retail Hardware Association fixtures. 
Dealer simply takes out Masonite panel that comes with fixture and slips in Amerock’s new Demonstrator. 
Amerock’'s 'Quick-Service” display cartons eliminate need of glass binning and offer a convenient, economical 
method of displaying cabinet hardware for Quick-Service. Free display cartons on request—send coupon. 


New Demonstrators can be supplied with 
natural wood Picture Frame and Easel for 
individual display on counter, island, win- 
dow, etc. Also has separable hinges for 
mounting on wall or post. 


No. 2535 Revolving Display holds three major demonstrators—No 

725 and 735—shown on other side. List price complete with demonstrator 
$65.00. Shipping weight 36 pounds. 

No. 2505—Same as above except with Display Nos. 700, 705 and 

List Price $62.00. 

Requires space of only 23” x 23”. Can be used on island, counter, in the 
window, at “Home” and “Do-It-Yourself” shows, etc. Use with Amerock's 
new Quick-Service Carton for complete self-service cabinet hardware de- 
partment on standard island fixture. 


Ask your Amerock Wholesaler 
AMERICAN CABINET HARDWARE CORP., ROCKFORD, ILL. 
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creeint Amerock waeowaet 


C 








No. 705 Display —"Decorator” and Die Cast Concave Knobs 


No. 700 Demonstrator —Chromium and Brass Hardware 
Natural Birch and Rich Mahogany Finish 


Light Blue Finish—2 operating model doors 
List Price $19.00 each—shipping weight |2 !bs 
0 each 


No. 700F — with Picture Frame Mounting —List Price $22.01 


List Price $1 eoch—shipping weight |! Ibs 


No. 705F — with Picture Frame Mounting— st Price $13.00 each 














No. 735 Demonstrator — Colonic! Door Hordwore 
Natural Birch and Light Blue Finish 
List Price $13.00 each—shipping weight 1! Ibs 


No. 725 Demonstrator —Colonial Cabinet Hardware 
Notural Birch and Light Blue Finish—2 operating model doors 
List Price $13.00 each—shipping weight 11 Ibs 


No. 725F —with Picture Frame Mounting—List Price $16.00 each No. 735F—with Picture Frame Mounting—List Price $16.00 each 


S AMERICAN CABINET HARDWARE CORP., DEPTSH44 PR 


4 new Demonstrators : ‘s Please send Amerock Demonstrator information 
show all lines CT Please send Amerock Quick-Service Display Carton 


New Amerock Demonstrators are 18°" wide by 224s” high, with %” 
rabbet all around for mounting in Hardware Association Panel Doors, 
in Amerock Revolving Display, or in Picture Frame for individual use 
Prices cover cost of hardware only—no charge for panel or mounting 


FREE QUICK-SERVICE CARTONS—SEND COUPON 
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Murray 20” Window Fan 
Reversible or Exhaust 
Or ly, ] or 2 speed 


Murray 30” Window Fan 
Reversible or Exhaust 
Only, 1 or 2 speed 

















offer dealers even more—in 1954 Murray 24° Wadow Fon 


The ‘54 fan season promises to be the 
biggest in ventilating history. More people 
are “ventilating-conscious", “ventilating- 
anxious” than ever before. 

The 54 Murray line is even more com- 
plete, offering a type of attic or window 
fan to fit every home, every pocketbook. 

Murray's ‘54 advertising campaign is 
geared to make even more of your "venti- 
lating-conscious", customers “Murray- 
anxious”. 

The ‘54 Murray line offers dealers even 
greater sales volume, even higher profits, 
even more satisfaction than ever before. 

For full information on dealer and dis- 
tributor franchises and free catalog, 


Exclusive National Sales Agents for Murray Fans 
H. C. Biglin Co., Inc 
177 Harris St., N.W 
Atlanta, Ga 


4 


Only, 1 or 2 speed 


EPR 





Murray Attic Fan 
Vertical Discharge 





Murray Company of Texas, Inc. 
VENTILATING FAN DIVISION 2 ATLANTA, GA. 
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brite pride ak blu pride 


* STOVE PIPE F 


Complete line of baking The only trade-marked 


and household tinware ationally promoted line 


in its price bracket! 


RETAILERS KNOW the profitable 

advantages of selling 

MASTR-LOK Stove Pipe — the 
Original pipe with ao patented DRIPPING 


FUNNELS F " locking device. Their cash registers PARES 


give them regular proof that 


MASTR-LOK is the most-wanted 
fastest-selling, and nost profitable s,ove pipe! 
LOAF PANS 
THERE'S EXTRA PROFIT IN 
BLU-PRIDE ELBOWS 
BISCUIT PANS 


CAKE PANS 


That's because 12 elbows come nested in a 


special octagonal carton. This means less ship 


ping costs...assures you of always receiving 
your elbows clean and dent-free means your 
costs are less all the way around! 
Write us today for more information and the 
nome of your nearest MASTR-LOK Wholesaler 
DOUBLE 


ROASTERS 


BREAD PANS 


MILK STRAINERS FLARING 
sblso PAILS 


Cake, Cooky 
and Muffin Pons 
Colanders, Sieves 

Flour Sifters 

Drinking Cups THE PARKERSBURG STEEL COMPANY 

Vas owls, 

Flue Stoppers 





PARKERSBURG, WEST VIRGINIA 
Send for Price List and Catalogs 


The Home of MASTR-LOK Stove Pipe, “blu-pride 
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NON WEARING SWING HANGERS 


1, 14 GAUGE STEEL 


a 


WELDED SLEEVE CONSTRUCTION 


TUBING 








o 


~ 


18 GAUGE STEEL 





+ . 
Scare > 


TUBE UPRIGHTS 











aw AE ee EAE Sa 
SUPER DELUXE FD 51-SRNT-2 


SEE this 





ALL WELDEL 


ROCKET GLIDER 
TA 


L BRACE 


playground set... 


it’s an outstanding value 


for FEATURES ¥ 


with or without canopy 


Constructed of finest 
wood. Has an adjust- 
able, vari - colored 5 
canopy of awning | 

material. Finished in 4 . 5 
bright green and yel- 

low outdoor enamel. 
7436 with canopy 


7731 without canopy 








the 931-R2 


the gym set with the most value 
for the least money 


sold EX through jobbers 


2s ERREBE ag em MEME mr 
= al 


L 


10 ft. slide length 


8 
8 ft. slide length . 


E YOU WANT... BUY FVste Waster 
the FINEST SLID 


available in 3 slide lengths 

All welded slide with bed of 
ARMCO ZINCGRIP 
Steel tube “A 


struction-welded 


ES on the market 


SINE 
1) 


steel 
frame con- 
steel 
channel ladder 

136 
13! 


10 


if 


A 


f/f 


‘4 


ft. slide length 
r 
4 

, 

} 4 

. t\\ 


metal bottomed 


available in 3 sizes 


DX 36 36 x 36 in 


DX 48 36 x 48 in. 


DX 60 36 x 60 in. 


Constructed of finest wood — bottom of ARMCO STEEL— 
CANOPY of awning material 


finish of outdoor enamel. 


bright yellow and green 


write for catalog 
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ap hf A 


oUR 


Roti Celebration 


without cost to you 


“motion moves merchandise” 

and this continuous, twenty-four 

hour a day action will be the 

center of attraction for your window 

or counter. Portable, battery 

operated (5 weeks on one flashlight 

battery), no fire hazard or 

bother with electrical connections. 

Size 15°’ High x 15° Wide « 7 


To back up this sales making promotion 


we've included with this display these 
~ a P a Ka 


’ 
regularly stocked best sellers { Tf 





FOUR, E16C Two, £205 OWE, £24 OWE, £244 
16 O27. WAIL HAMMERS 20 OF. RIPPING HATCHET BELT AXE 


This small selection of eight tools will only 

serve your initial demand, but it insures you RETAIL PRICE $31.10 
of a fast turnover on ALL Estwing tools. Tests SoA OOS 20.73 
also prove that this type display brings in YOUR PROFIT $10.37 
customers for all your merchandise. Get EAST OF THE ROCKIES PRICES 

yours from any leading hardware wholesaler. Ask for display selection No. D-8 
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MFOR MET 


Uniformity, quality and good looks make Warren-Teed 
Mattocks the easiest to sell, easiest to use tools you can stock. 
Finished attractively in Dutch Blue, they'll help sell themselves. 


Controlled forging techniques make all Warren-Teed Mattocks 
uniform in size, weight and in the shape of the cutting edges. They’‘re easier 
to swing ... the curved blade knifes through clay faster. Careful heat 
treating helps hold true, sharp cutting edges longer. 


Note the fishtail on these mattocks. It reduces the amount of dirt that 
clings to the blade. Check the accuracy of the eyes. They are uniformly sized 
for perfect handle fit. Mattock weights are stamped cleanly on each tool. 


Order Warren-Teed Mattocks today, point out these easy-to-see advantages 
and watch them sell. If you want more information just ask us. And if your present 
Warren catalog needs replacement, ask us for a new copy. That's Catalog 853. 


WARREN-TEED 


trade |. mark 


WARREN TOOL CORPORATION 


Manufacturers of Warren-Teed and Devil railway track tools 
General Offices Warren, Ohio 


Export Division . . 30 Church St., New York 7, N. Y. 
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Now...the famous line of ae alarms 
is made in our new plant at 


LEBANON 
TENNESSEE 





THE LUX CLOCK MANUFACTURING COMPANY 


WATERBURY 20, CONNECTICUT 
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LAWN FENCE AND GATES HARDWARE CLOTH 


@'. ba Soa . 


jes las uc) fi 
“tt 


, EE 


Straight, parallel wires . . . ev Cyclone Hardware Cloth is recog- 
picket tops . . . and a durable gal- nized as the top-quality woven cloth 
vanized finish make Cyclone a bet- with its flat welded selvage that fits 
ter-looking, longer-lasting fence. It snugly under moldings and is easy 
is available in both woven and to weld to steel. Wires are straight 
welded styles . . . single-loop .- and even and heavy galvanizing 
double-loop construction . . helps assure long life. It is manufac- 
he sights of 36, 42 and 48 inches. Me tured in 2x2,3x3,4x4and8x8 
there’s a complete line of matching mesh sizes, as well as 34" and 5,” 
Gates, as well as Flower Bed Border heavy grades .. . in 24, 30, 36 and 
22” and 28" high) and Trellis 48-inch widths. Complies with all 

", 24”, 30” wide). requirements of Commercial Stand- 

ard CS-132-46. 


is what 
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INSECT WIRE SCREENING 


The firm, even mesh and lasting 
good looks of Cyclone Insect Wire 
Screening mean a good job every 
time it’s used. And customers have 
a choice of three materials—Gal- 
vanized Steel, Bronze and Alumi- 
num. It is offered in standard 18 x 


CATCH-ALL BASKETS 


It’s easy to see why Cyclone 
Catch-Alls have been called 
“the biggest basket value on 
the market today.”’ They hold 
nearly three bushels of waste. 
The close mesh, heavy wires 
and circular shape make this 
a basket that will last and last. 
The raised bottom permits 
ample draft for complete com- 
bustion. 


FLEXIBLE STEEL MATS 


Cyclone Flexible Steel Mats are 
real long-lasting door and floor 
mats. You can’t beat the cleaning 
job they do, and they are made to 
outlast any other type of mat on 
the market. They are made from 
top-quality galvanized steel strip 


14 mesh .. . in 24, 26, 28, 30, 32, Hi : and there are no rough, sharp 
4, 36, 42 and 48-inch widths. j edges to damage footwear. Won 
Complies with all requirements of derful for the porch, they have a 


Commercial Standard CS-138-49. TS al wide variety of commercial and 
% institutional uses. Made in 12 sizes 


in 1” x 1” and 44" x 1” mesh 


your customers want... give it to them 


with 


7OUR customers are calling the turn these 
Y days . . . when they make a purchase 
they insist on nothing but the best. And 
when it comes to hardware products made 
of wire, the best way to give them the quality 
they demand is by offering them the com 
plete line of Cyclone “‘Red Tag’ Hardware 
Products. 

Each of these products is made for long 
life and good appearance. And the lines are 
so complete that you can give every customer 
exactly what he wants. 

Best of ail, these products are all manufac 
tured under the familiar “Red Tag’ label 
which contains two names that have long 
stood for quality—‘‘Cyclone” and *‘United 
States Steel.”’ 

Now’s the time to start carrying a com 
plete selection of each of these Cyclone Hard 
ware Products. If there are any gaps in your 
stock list, call your jobber today. 


FLEXIGLE STEEL MATS 
Cleon Better —lest Longer 


CYCLONE FENCE DEPT., AMERICAN STEEL & WIRE DIVISION 
UNITED STATES STEEL CORPORATION 


WAUKEGAN N 
UNITED STATES STEEL £ T COMPANY, NEW YORK 


HARDWARE PRODUCTS 
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the first great NATIONAL, CAN Op EN ER WEEK 


Se 
MAY 3-8 


Set your alarm with SWING-A-WAY 





America’s most popular Can Opener! 
NATIONAL CAN OPENER WEEK — MAY 3-8 


It’s backed by powerful national advertising! Recent independent ratings by America’s 
Full-page, full-color ad in May Ist issue of TIME, plus 
TELEVISION and NEWSPAPER 


HERE’S HOW TO TIE-IN — 
Capitalize on this profitable promotion by featuring complete A-WAY first in quality and value. Yet, 
GP SNS ee Can Cyenwre. . despite all of its unmatched features, 


Ask your distributor or write us for free tie-in — y . ‘ ’ 
POSTERS - BANNERS - MATS SWING-A-WAY prices are lower. It’s 
truly your best buy! 


first name in can openers 4100 BECK AVE., ST. LOUIS 16, MO. 
In Canoda: Fox Agencies Ltd., Port Credit, Ontario 
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foremost testing organization and 


publisher have again placed SWING- 














emington Dealer Letter 








Show More... Sell More with 
New Remington 22 Displays 


PLACE THIS MODERN MERCHANDISER 
WHERE IT WILL BOOST YOUR SALES! 


Waich your sales skyrocket when this hand- 
some Counter Merchandiser for Remington 22 
Ammunition goes to work. You can spot it 
wherever store traffic is heaviest, because the 
glass front locks from the rear—maximum 
display with minimum supervision! Requires 
little counter space yet holds 60 boxes, has 
separators for five different types of Rem- 
ington 22’s. Quick reference sheet at rear 
lists ballistics and prices. 

Now is the time to climb on the Rem- 
ington 22 sales band wagon with one of 
these attractive Counter Merchandisers. 
Efficiently designed, and made in solid, 
natural pine, your merchandiser will help 
boost Remington 22 ammunition sales in 
your store all year ’round. Check with 
your Remington wholesaler right away. 





Remington 22 rifle rack 
is proven sales puller! 


Show ‘em better «ll ‘em better that 


how you cash in when you put an assortment 
of Remington 22 rifles on this good-looking 
knotty-pine display rack. It comes « omplete 
with eye-catching gun hangers lithographed 
in bright colors. And it really gets results 
proved in dealer stores throughout the 
country. 

Get your Spring and Summer 22 rifle sales 
off to a fast start with one of these handsome 
gun rack Ask your Remington wholesaler 


for {I ill de I iils! 
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The More You SHOW...The More You SELL... 


Al6& A117 





Al75, 176 A177, 178 Glass Cutter 
Display Box 




















PRODUCTS OF Rad » : , y Lad (cote), BR, oe eee | ee 
NEES 8$ EYRANES one c 
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PUTTY KNIVES 
& WALL FLOOR 


SCRAPERS : , ) SANDERS 


A 
OTHER 


paw PRODUCTS 


WALLPAPER TRIMMER 


386 CIRCLE 


Red Devil Toots. 


IRVINGTON, WM. J., U. S. A. 


Red Devil Tools and Machines are made right, 
packaged right, priced right, and backed by 
consistent national advertising. You're right 
when you stock and display Red Devil. 
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Lowe Brothers 


<1 
* STANDARD GALLON ** 


—_— 


Lowe Brothers ‘Big 3” Idea 


multiplies your paint 
selling possibilities! 


Shingle n’ Shake is a perfect example 
of Lowe Brothers consistent leadership 
in development of new high quality 
products with outstanding consumer 
appeal... 

And the powerful “Big 3" pro- 
motion behind Shingle n’ Shake Paint 
is typical of Lowe Brothers sales build 
ing programs—keyed to the times and 
based on sound pre-proved merchandis 
ing principles. The “Big 3" proposition 
is made to reach your prospect with 
sales-making impact—and timed right 
for results, Multiply your chances for 
sales with new Shingle n’ Shake and 


the “Big 3” proposition! 





New Shingle n’ Shake is a “breather” type finish de- 
veloped especially for painting rough exteriors— 
shingles, shakes, rough-sawed siding, brick, cement, 
stucco, and asbestos shingles. 

This amazing finish is already setting sensational 
sales records—in a tremendous untapped market! 
@ One coat covers—terrific hiding! 

@ Dries to velvety flat finish of exceptional beauty. 
@ Great durability — it’s alkyd reinforced! 
@® Beautiful Style-tested colors. 

Line up now with Lowe Brothers’ great new Shingle 

n’ Shake —and get your full share of the extra paint 


profits it’s producing! Get the facts — write today! 


The Lowe Brothers Company Dayton, Ohio 


Lowe Brothers 


PAINTS - VARNISHES 
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SHARP, ACCURATE THREADS 
SPEED UP ASSEMBLY... 


Republic Semi-Finished and 
Cold Punched Nuts 


Sharp, accurate threads run on smoothly, easily 


.. speed up assembly. 


Square faces fit wrench snugly. Strong corners 


don’t round off. Less chance of slipping. 


Republic Nuts tighten down fully when used 


with hand or power wrenches. 


Make Republic Steel your dependable source of 
supply for all your fastener requirements. More 


than 20,000 types and sizes from which to choose. 


REPUBLIC STEEL CORPORATION 
Bolt and Nut Division « Cleveland 13, Ohio 
Plants at Cleveland, Ohio and Gadsden, Alabama 
GENERAL OFFICES . CLEVELAND 1, OHIO 
Export Department: Chrysler Bldg., New York 17, N. ¥ 





3005 WD SS 
we 
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EXCLUSIVE 5 POSITION Zen Jira: 


This feature makes KampKold the handiest portable refrigerator made! 
Quickly adjusts to 5 different positions. This feature makes KampKold 
easier to demonstrate, easier to sell, more convenient to use in every way! 


PORTABLE REFRIGERATORS 


Get set for sales . . . get ready for record break- 
ing profits with the new design KampKold, 
America’s finest portable refrigerator. Choose 
from the colorful, saleable ‘‘vivid color’’ steel 
models or new, popular lightweight aluminum 
models. Handsome, advanced styling, built like 
the finest home refrigerator. Vacuum tight con- 
struction provides up to 5 days safe refrigera- 
tion from one filling of ice. KampKold . . . the 
family favorite . . . the sportsman’s pride! 


@ FIBERGLAS INSULATION 

@ ALL ALUMINUM INTERIORS 
@ CHOICE OF 10 MODELS 

@ $6.98 TO $29.95 RETAIL 


 -_ -. ho. hn he hs ne ene en es Oe OO DL hUmDLUDL UD UD. Ue. Ue. Ue. UL Ue Ue. Ue. UR OS SS. 


AMERICA’S DE LUXE CAMP STOVES 


Obsoletes old-fashioned camp- 
stoves that require hard-to- 
find white gas. Instant light- 
ing, operate in wind or rain 
Light—compact. Burn like a 
city gas range. It pays to sell 
KampKook—the finest camp 
h stoves made 





AMAZING 2 IN 1 
APPLIANCE 


The handiest camping and emer- 
gency appliance ever built! Pow- 
erful 240 candle power light plus 
1000 burner that cooks fast and 
efficiently. Adjustable blackout 
shield and reflector. A double 
duty sales builder! 
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REVOLUTIONARY | 


a Sie SE. 


INVERTED pete 


This amazing new lantern is the “‘hottest’’ news 

in the outdoor appliance field. It is ideal for night 

fishermen because it casts no downward shadows 

and throws a brilliant 500 candle power light 

either as a floor or spot light. Makes a perfect cabin 

ceiling light. Stormproof— works in wind or rain. 
It’s the only lantern of its kind in the world. 

The only one with so many fine features that it 

practically sells itself. Catch on and cash in this 

season—sell the revolutionary new lantern with 

the exclusive inverted design! 

@ NO OTHER LANTERN LIKE IT! 

@ A REVOLUTIONARY NEW SALES BUILDER 

@ FILLS THE NEEDS OF EVERY SPORTSMAN 

@ THE PERFECT LANTERN FOR EVERY USE 

ay 4 2 SO hes) ‘sai 

BuRN L492£0 GASOL 


Po oe 





KampLite, KookLite 

and KampKook burn 

leaded gasoline! Here's 

a real sales story that 

obsoletes all old-fash- 

ioned appliances that 

peer ther pots a Why leave camping customers camped on competitors’ door- 
any lead-burning Amer- steps? Order now from your distributor. For his name and FREE 
ican Gas appliance at CATALOG showing the complete American Gas line send your 
any service station name and address to 


AMERICAN GAS MACHINE CO. 
Division of QUEEN STOVE WORKS, INC. 
ALBERT LEA, MINNESOTA 


FEATURE 
THE FINEST... ..- For More Sales and Greater Profits 
Featured IRHA Hardware Week Valves! 
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cause SW 
ARMS of CUSTOMERS mean SWARMS of PROFITS 


for You on 
BIG STINKY FLy Traps 


PLETE Potent National 


a CoM 
4 Sales Program 


Advertising 2° 


8) : 
a sv 
Ped G 
al. sj 
size 


- Good # 
GENTLEMAN * F 
10 carton 
Y: "Vy _ 63 wry 


9 Business 


leadin 
| and 


Sale Materia 


schedule in 


ent Point of 
including SATUR 


dising Aids. 


pilus ° strong 
Papers and Pot 
Merchandising 
post Merchan 


( s) ° 
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REVOLVING DISPLAY STAND | 
WITH 32 TOOLS 








Ames Revolving Display Stand, with 


4 each of the eight items illustrated, 
available complete at introductory 
offer of $17.80. Base 12 inches in di- 
ameter. Earn big profits on small 


amount of space 


Ames Hand Garden Tools are de- 


signed for home gardeners requiring 





light, well balanced tools at popular 


prices. Trowels and Spading Fork are 








the same design as tools selling at 





three to four times higher prices. All 





ATT - TRANSPLANTING TROWEL 


items are lightweight and perfectly bal- 


anced. Each tool is beautifully finished 


epting ALW Weeder 


r 


Weeder $ 





ALW - LAWN WEEDER AC3 - CULTIVATOR 


PARKERSBURG, W. VA. 0). Al AL ES CO. NORTH EASTON, MASS. 





AALALAADARAAL 
Peteeaeeaeeti 


ferita Mallia. 


ittia Ma bt ae 
Clothes Lines 
. 


Gold Strand Insect 
Wire Screening 


AARAARASLAS 


AT 


aks = 


TIBI, “RR. 
. 


Clinton General Purpose 


ia 
erfedtion Goer Serge Welded Wire Fabric 
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CFI =| RE 


NATION-WIDE WAREHOUSES 


mean prompt delivery...lower inventory 


Prompt delivery and lower inventory 
investment are two big advantages you 
get when you handle CF&I-Wickwire 
Hardware Products. That’s because 
CF&I-Wickwire Hardware Products 
are always quickly available from ware- 


house stocks conveniently located in 


key cities throughout the United States. 
These warehouse facilities mean shorter 
shipping time to your place of business 
«+. assure you of adequate stocks at 
all times—yet with no need for tieing 
up your funds in heavy inventories. 


Write or call our nearest sales office. 


CFczi-WICKWIRE 


ra®o FUE 


THE 
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HARDWARE 


PRODUCTS (Fi 





WHAT EVERY 
HARDWARE 
RETAILER 
‘OUGHT TO KNOW 


| 
| 


Fixed Joint Pliers 
Display No. 08125 * 
Crescent offers nine different display 
boards, at no cost, containing popular 
assortments of fast-moving tools. You 
pay for the tools only. These displays 
are all 12” x 24”, finished in bright yel- 
low with maroon trim. They can be hung 





on walls or columns, stood upright on 
counters or tables in special base mounts 
which we supply, or any four displays 
can be mounted on the CD1 Revolving 
Fixture illustrated at the left. The CD1 
Fixture costs Crescent Dealers only $5. 


Ask your jobber for full 
information. ae on 
} 
CRESCENT TOOLS — 
Cive Wings Io Work mm. 








Yign of the brtisan 
) Symbol of Excellence 


e totes and abroad, for wrench d other tools. Sold by lea et m 


t @s ond other to ding distributors ond retoilers everywhere ond mode only by 
COMPANY, JAMESTOWN, NEW YOR K 
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Whatever type of finish they want on 


PAINTED WALLS 





Latone—-the latest latex RUBBER BASE INTERIOR PAINT. 4 
The very finest development in this type of finish. Perfect for new con- ae 
struction ... Can be applied to dry walls or new plaster without a primer — 

or Waiting long periods for the plaster to cure Can be touched up without DAVIS 
showing lap marks . .. Even lipstick or crayon marks can be removed with or sALTImost 
a damp cloth ... Most surfaces require but a single coat Your brush or 

roller cleans easily in plain water after using Also goes over old painted sur- 

faces or masonry ... No pungent paint odor In 30 minutes after painting 

you can hang pictures and draperies . In fashion-wise colors that are also 

easy to intermix. 


Prim—the perfect ODORLESS ENAMELS 
ALKYD FLAT 

a decorator’s dream come true in deep tones as well as delicate pastels. 
SEMI-GLOSS AND FULL GLOSS 

matching exactly the pastel shades of alkyd flat. Flat, gloss and semi-gloss usually 

do the job in one coat. Easy to intermix. Perfect for brush, roller or spray. Dries 

to touch in 2 hours. Hard firish that resists scratches and abuse; it’s scrubbable! 

A finish for every room in the house. 


Prim ONE COAT SELF SEALING FLAT 

A durable, dependable oi paint that covers interior walls and woodwork in 
one coat ... over wallpaper, calcimine, painted or unpainted plaster, wall- 
board, wood, concrete or brick. Dries to soft, flat finish with no brush 
marks. Washable. 


Taj Mahal REFRIGERATOR WHITE ENAMEL 


In gloss, semi-gloss and egg shell finishes. The most outstanding white enamel 
that skilled research can produce. Exceptional hiding. Flows out smoothing without 
runs or sags. Unusually resistant to water. Perfect for appliances, kitchens, 
baths, furniture—inside or out. 


€ You build store » 88 as comegan 00 
ALSO A COMPLETE LINE OF VARNISHES, “= 
trafic acd customer Hl 9) AI Sins Loon na runwiTue Fnisaes 
to help bring satisfied customers back 
again and again. 


i] ae PUG i) 6THeE HB. DAVIS CO. 


1701 Bush & Severn Streets 
Baltimore 30, Maryland - - - Savannah, Ga. 


l 
| 
| GC > ] . 

ventiemen: 
| epi or 
| I’d like to know more about satisfying cus- 
|! tomers with your interior paint line, and why 
; “doing it with Davis” is best for me. 
Company Name 
! 
l 
| 
| 


Address 


Signature 
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New Millers Fails 
“Dyno-Mite” * 
Power Bits 

—— 
Stay Sharp 

10 Times Longer 
Than Ordinary Bits 
ST 
Even Cut Thru Wire 
Nails and Screws 
Without Damage 
Le —_ 
Cost No More 
Than Standard 
Tool-Steel Bits 


HIGH S 


PEE 


raic DRI 


ERE THEY Are / 


THE FIRST AND ONLY POWER BITS 
WITH HIGH-SPEED STEEL BLADES 





are 4" and milled 


ks 
All shan nucks 


for 3-jow © 
ov eral length: 
of Cut: 
12” Extension 
Hex Key 


62 7. Depth 


avoilable with 


MILLERS FALLS 
TOOLS 


\ SINCE 
: 


they cost no m« 


re 


than or 


Dvyno-Mite’’ bits ¢« 


hard and soft wor 


ds. 


it 


plastics, plywood 


They hold their cutting edge 10 times lon 


steel bits, and they even go through wire nails a 


being d imaged or dulled. 


£ 
Y Q- 7 ; Ss 
rae STEEL BU ses 


es ance” 


nd screws without 


Order a supply from your jobber and cash in on the aln 


unlimited market 


tor 


these remarkable 


new 


they’re setting sales records in store after store 


it 
bits 


Millers Falls Company, Dept. SH-2, Greenfield, Mass. 


( She Ilitk f Wuperto LE 
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Ne CIN, 


THE SASH CORD WITH QUALITY AND PRICE APPEAL 

SIZES 7 AND 8 NOW AVAILABLE IN THE NEW ; 
J 
0 


ee 


4) 4 4 
oY], < 


TLV, 


G¥OD HSVS NOLLOD Gsadivad ailos 
VA 


7 


4 


Customers buy Aetna Sash Cord for many 
uses. They use it for clothes line, window hanging, 
tent ropes. flaw halvards, dog leashes. canoe ropes, 
lash ropes. duffle bag cords, ete. Its strength, 
toughness and durability make it ideal for 
almost every purpose, 
Actna available in sizes 6-16. Two 100 ft. hanks 
connected, each hank euaranteed to be one 
continuous 100 ft. length. Sizes 7 and 8 packaged 


in the new Double-Carton, 


~mUIy i UOMA « 


oy pevOiseg , 


Smooth, tough, durable. Won't kink, won't ravel. 


plo>) pepiog Pijos yioows . 
esqoung — yBro, — BvE4s 


EN > J@Aoy 1 VOM 


Bue] O44"7 / 


*;'7 


Q 
a 
.*) 
r & 
z= 
“ 
q 
vy 
4 
.e) 
i 
nS 
.e) 
U 
Q 
w 
Q 
~ 
q 
i 
soe) 
<) 
~ 
oe 
.e) 
vy 





CORDAGE WORKS 


Boston 10, Massachusetts 





KEEP YOUR WICK CUSTOMERS SATISFIED 


Sell the 3 R/M reliables 


1. KINDLERITE 


R/M’s standard quality woven asbestos kindler. 
A sturdy, long-lived wicking with wire core in 
both warp and filling yarn. Packaged 5', ft., 6 ft. 
and 100 ft. to the box. In widths of ‘<<, 1”, 1 { , 


and | 


WOVEN GLASS 


The acme of perfection in stove kindlers, assuring 
long life and maximum stove performance. The 
enly glass wicking woven with a wire core in every 
strand to protect the burning edge. Packaged 5! » ft., 
6 ft. and 100 ft. to the box. In widths of ‘.°, 1’, 


1',” and 1*x 


QUIK FLAME 


The most efficient kindler ever developed for range 


burners. Patented open mesh construction pro- 
vides best possible results with distillate oils. The 
extra-heavy wire core yarn keeps the kindler up- 
right in the burner channel. Glass varn at burning 
edge facilitates the removal of carbon deposits. 


Packaged 6 ft to the box ¥ ind 1°. wide 


R/M lighting rings provide long life and trouble-free 
performance in wickless kerosene stoves and heaters. 
The public knows this; so keep them in stock and keep 
your customers happy. They're priced to give you a 


generous profit. 


RAYBESTOS-MANHATTAN, INC. 
ASBESTOS TEXTILE DIVISION, Manheim, Pa. 


FACTORIES Manheim, Pa + No Charleston. SC. «+ Passa NJ + Neenah Wis «+ Crawf sville e Pete g 
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HOLDS THE NEW 


Giant 600 Coil_ 


Here’s the answer to MORE SALES and 
GREATER PROFITS on PLASTEX Measure 
Marked PIPE the easiest to sell easiest 


to use plastic pipe there is! 


The convenient new DISPENSEREEL ends 
awkward coil handling puts the giant 
remnant saving” coil out front in a neat 
compact unit where it's easy to see 


easy to sell from 


Now, one man can unroll and cut any 
amount to length 'n a “jiffy” by just count 
ing the exclusive PLASTEX 10° Measure 
Marks permanently branded throughout 


i 
every coll 


Get ready to make the most 
of the big PLASTEX selling 
season ahead by getting the 
handy DISPENSEREEL to serve 
your customers quickly and 
efficiently Contact your 
wholesaler for complete de 
tails or mail the attached 
coupon at once. 


PLASTEX PIPE & EXTRUSION CO 
400 Mt. Vernon Ave., Columbus 3, Ohio 


| wont to know how | can get the new PLASTEX 
DISPENSEREEL for maximum convenience in selling 
PLASTEX Measure Marked PIPE 


NAME 


$ GE Since TEX 


PIPE & EXTRUSION CO. 
400 Mt. Vernon Ave., Columbus 3, Ohio 


EXPORT OFFICE: Clark-Wright Corporation 
1262 Whitney Ave. New Hoven (Hamden), Conn 


FIRM 
TYPE OF BUSINESS 


ADDRESS 
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NATIONALLY KNOWN 


m 
twine sales earn maximu 


products made 
ely advertised 


rope and 
peer All are top quality 
_the most wid 
products. 
butor or wr! 
d free display and 
y combination for 


yniversally Now, 


offer a wide profit 


by Plymouth 
ame in cordage 
Ask your distri 
for complete offers an 
stock cartons Select an 
your customers needs. 


and twine are used 


Rope you can 


the first time, e 
oe ty of these products from a sing ma 
pasts nd easy-to-get-at stock. Pac 
\ ives. Inventory '5 low; 


n te Plymouth 


compact, 
ages display themse 
turnover above average. 

No need fo keep trac 
Buy the complete 


k of scattered 
line and make 
orders. 


MOUTH 


anita nore ROP BY THE PACKAGE 
. OR BY THE LENGTH 


Only Plymouth offers you this wide vari 





ety of hard-hitting sales aids, each de 
signed to provide a space-saving, sell-on 
sight rope and twine department that will 
put more profit dollars in your cash regis 
ter. Take your pick of the one—or com 
bination of units—that fits your require 


ments best 


The SalesRak—Complete with display 
panel and dispensing rack, this unit sells 


rope off the spool in any length up to 300". 








The HandyPak — Provides initial stock 
for the retailer who has steady but small 
demand and wants to build volume in 


‘“‘impulse-buying”’ merchandise 


PLYMOUTH The SalesMaker — Designed for retailer 
gan, ROPE : i. ee whose volume justifies inventory in full or 
, half coils. Rope feeds from basement, over 

head, shelves, or floor. Available in coun 


ter or floor models 


Carton-Packed Coil Rope — This attra 
tive carton is a natural addition to any 
rope department. The container serves 


both as a sales inducement and protection 


The HandyPak for the rope. Also available in standard 


ee 


< oil coverings 


‘ 
7 


eiebe LEME The SalesMaker PLYMOUTH CORDAGE COMPANY 


Plymouth, Massachusetts 


SSS. SSS SSAA AER 


PPOGUC Ts 





New Orleans, Louisiana 








...AND GIVES YOU A 
DECENT PROFIT! 


MOTOR STARTER ROPE 


Nylon, wound on smooth handle, 
for gas-driven motors. Twelve 
ropes in each eye-catching coun 
ter display. 


FIBRE-WHITE 
CLOTHESLINE 


his new Plym 
Kraft clothes 
line is just what 
the housewife 
ordered. Does 
not absorb 
water or dirt 
won't swell 
holds any 
clothespin. It’s 
economical and long lasting as 
well, to give you a competitive 
selling price, attractive profit 


HARVEST 
TWINE 


Plymouth Red Top baler and Red 
| 

ind Green Top binder twin 

long the most respected brands iv 
I 

the field. High tensile and knot 

strengt! fu ength in tree-run- 

ning containers 


GARDEN 
TWINES 


PLYMKRAFT 
EZ-TIE—a greet 
paper-wrapped 
wire that tw 
with a twist 
cellophane er 


i display carton 





PLYMKRAFT 
GARDEN TWINE 
O-ft ind 
OO-ft con 
pact ball 
cartons of 


carton 


STRONGTIE 
GARDEN TWINE 


Ihe very fine t 1¢ n re 
bendles toa carton. ISPLAY UNIT! 
bundles t« cartor LU 


Phi Roj wit Center 


PLYMOUTH 
Producla 








CRAK-SEAL 


Only KIT with pre-formed corner blocks 
Provides water-proof seal where wall & tub meet 


Pure white vinyl stripping is molded at right 
angle for easy application, takes any paint. 

















Exc u 

forme 

and 

profe 

touct 

Sales making dis 
n 


play 
ser 


Available through ao be 
— qualified wholesalers) _ 


cman: Full 40% profit 


TRIM-GUARD 


The fastest selling item of its 
kind. This light, steel shield 
makes painting easier and quick 
er. Keeps wall paint off wood 
work, Protects window glass and 
trim, Display on your paint coun- 
ter, and watch customers add a 
Trim-Guard to every purchase. 




















§ Cc ( es m S 
easy application. Ni ver dric 
out. One dozen in splay, $1.08, 
Retail 15c, 


Dealer price, $1.80 per dozen 
packed two dozen in sales-mak- 
ing display carton. Retail 25c¢ 














seve mal a As Papa Fixit says, “Home 

PAINTERS-PAL PASTE-BAK g handymen need every 
A real money-saver for th ie aN 

sine—~6 tne weet thems for \, one of these items ’. 

ou. Saves loose wallpape! | m4 i! Are any missing 

x from your stock? 

at so, send today for 


FREE SAMPLE 


> ox 
Teast +h, 


Handiest item for painting 
around check rails and other 
tight, hard-to-reach places. 
Brushing surface riveted to 
aluminum handle. One doz- 
en, $1.80. Retail 25c. 


PASTE-BAK 
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Coens i 


American Beauty 


Rustproof Aluminum 


America's Most Beautiful 
Picnic Jug 


a PICNIC JU 


* LOOK FOR beget caves 


NNW, SRA 


Wit 


Y 


IT’S BEAUTY IS MORE 
THAN ‘SKIN DEEP’ 


AS THE TOP SELLING FARIS DELUKE JUG! 
ALUMINUM, RUST-PROOF —_ 


THE JUG THAT MAY 
BE COMPLETELY 
TAKEN APART FOR 


SEE YOUR JOBBER CLEANING _. KEEPS 
LIQUIDS HOT or COLD 


ape W.W.FARIS-MFG..Co. 


2103 S$. HANLEY RD. @ ST. LOUIS 17, M0 


yes 








Everything You Need To Get Your 
Share Of Sales And Profits From 
This Nationwide Promotion Being 
Mailed In This Kit! Watch For It! 


Big over-the-wire display banner 


4 companion over-the-wire banners 
4 nion over-the-wire banners 


10 colorful price cards 


3 newspaper ad proofs 


5 special statement stuffers 


Full-color display card of LIFE ad 


| Hw My, ; An 


ae 2 ees 





ADVERTISING 
TIMED TO HIT 
THE PEAK OF 

THE 1954 
GIFT-SELLING 
SEASON FOR: 


@ Mother's Day 
@ Showers 


During April and May — While 
PYREX Ware Gift Fair Ads Are 
Appearing In Leading Magazines 


Hang the over-the-wire banners 
from kit in your PYREX Ware 


department! 
Install the colorful price cards! 


Load your shelves with a complete 
assortment of PYREX Ware sets 
and individual pieces! 

Schedule a strong local campaign of 
newspaper ads, radio and TV an 
nouncements! 


Install a PYREX Ware window! 
Order the PY RE » 4 “Hot-Spot”’ 


display stand! 
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Geared To Boost mu Gift Sales To A New High! 


J¢ J 
( 5 | 
Over 66 Million Shoppers—Your Best Customers 
Included—Will Be Seeing A Colorful Array of 


Beautiful PYREX Ware Gifts In Big Full-Color 
Gift Fair Ads In These Leading National Magazines! 


* thyersegery INCLUDES: Powerful two-page, full- PY i<a K x Dinnerware 


color ad in the April 26th issue of LIFE 
plus full-color page ads in the May issues of: 


LADIES’ HOME JOURNAL. BETTER PYREX Ovenware 
HOMES & GARDENS, and FAMILY 
CIRCLE! These are the lines being featured: P 
PYREX Bakingware 
PYREX ““HOT-SPOT“” . 
PYREX Flameware 


Self- Service Salesman 
PYREX Colorware 








Install Your PYREX “Hot-Spot” 
Self-Service Salesman 
In Time For The Gift Fair! 


Then watch it automatically boost your PYREX Ware 
sales and profits the year round! 


@ With the “Hot-Spot,” you get 1) Traffic 

stopping PYREX Ware identification, (2) 
Attractive full-line display, (3) Perfect fit on 
standard counters 46 x 23'6", (4) Free 
price stickers, (5) Rugged all-metal construc 

tion. Get details from your PYREX Ware 
distributor today. Remember PYREX Ware 
is fa‘r traded — your profits are protected 











Cash In! Check Your PYREX Ware Stock immediately! Order From Your Regular PYREX Ware Distributor! 
CORNING GLASS WORKS - CONSUMER PRopucts DIVISION » CORNING, N. Y. 


“PYREX” is a Registered 
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Spring Upturn in Business Seen 
As Consumer Incomes Remain High 


AS 
closed, busine 
ing slipped to a somewhat 
level, wa 


THE YEAR’S first quarte 
activity, after hay 
lowe! 
howling indications of a 
slight upturn as the warm months 
approached. 

In mid-February 
dealers found business reviving. In 
the first part of the 
new and used cars were sold than 
in the same month of 1953. Ap- 
pliance sales, likewise, have been 
good. In fact, in January sales were 
This 
was of particular importance, since 
with production kept at a 
low level, over-sized inventories 
are being cut back to more normal 
levels 

While production has been cut 
back in the basic industries, with 
an accompanying rise in unem- 
ployment, some observers feel that 
the present 
an inventory 
partially by a decline in demand 

Inventories continue to be a 
problem for manufacturers with 
factory stocks in March about 2.1 
billion previously 
Help is foreseen here, for whole 
retailers have worked 
that con 
begin to 


automotive 


nonth more 


almost at the December rate 


being 


“recession” is chiefly, 


adjustment caused 


above a year 
salers and 
off inventories and if 
tinues new orders will 
flow easing the inventory problem 
at the factory level 

Actually, there is some evidence 
that the business decline to date is 
confined to production, for activity 
in other holding up. To 
date, the decline in production has 
not led to a down-trend 
throughout the economy 

Despite some loss, employment 
high, and total 
income still is running ahead of a 
year ago. In other words, the pur 
chasing power of the public is high, 
and with further tax ! 
prospect it is apparent that the na 
tional administration intends to 
preserve, in so far as possible, con 
sumer purchasing power 

Meanwhile, the farmer is not so 
pressed as in recent months. Net 


lines is 


general 


remains personal 


cuts in 


60 


it tive perce! 
drasti ] 
firmed, and 
‘ 


vr ? j 
expected to 


at all 


. 


Automotive Sales Hit 
in Year's First Quarter 


retail stores declined 
percent from Novem 


SALES BY 
rly three 
to January, after adjustment 


Sales by 


for seasonal differences 


durable goods stores were off about 
even percent as sales by the auto 


motive group dropped nearly 13 
percent from November, according 
to a report from the Department of 
Commerce 

Sales of 


January 


goods in 
above No 
little 


nondurable 
slightly 
down a 


were 
vember, but 
Decembe1 3usiness inventorie 
the government agency points out 


reached a peak in September then 


declined, and by the end of the 
ad dropped one billion dol 


lh 
Ratios of stocks to sales fon 


ve 
al 





Consumer Purchasing 
Power Remains Strong 


DESPITE slight declin 


SOME 
personal incomes, 

chasing power still 1 ‘ 
284.6 


December 


personal income fell 
billions ; in 

282.5 billions in January— 
cline in annual rate of 2.1 bil 
With a 


smaller 


yeal 
i 
} y 
110! 


LOT) 


decline in_ productior 
wage and salary payments 


for virtually all of the 


Vv, howeve! 
ahead of las 
e! 


picking up defi 





AND PRICE CHANGES 


1953 were 
in mid-1953 
compared w 


years 


Construction Activity 
Holds to High Level 


ACTIVITY IN the con 
dustry continues at 
near record level. To 
new ce 
amounted i 
that month. Ex] 
Janual afte! se 
ment were likew1 
levels 
The 
report 


building advanced 


De partment 
that priv: 

was 10 percent 

1953. Private cor 

this vear Is 

cent ahead of a yeal 
Generally the con 

dustry hums 

fidence in the ft 

after some a 1} 

variations, 


steady in recen 


Cotton Prices in 
Steady Climb 


SINCE JANUARY the average 


I tton has increase 


Oot cot 
cording to a recent rep: 
Department of Agri 
average 10-s} 
middling 

February 16 


pound, compa! 


Farm Income Steady 
in Latest Month 


FARMERS RECEIVED al 


} 
| 
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or RINGLING BROS. 
AND BARNUM & BAILEY CIRCUS 


The Greatest 
Roller Skate on Earth 


Has Joined 
“THE GREATEST SHOW 
ON EARTH” 


Sealand has developed a circus 
promotion that will help every 
jobber and dealer multiply his 
sales of Union Hardware roller 
skates when the circus reaches 
his area. This promotion includes 

a 2-color, 2-page spread in the offi- 
cial program reaching millions of 
children and their parents; a big, free 
circus kit of colorful, dramatic pro- 
motion material distributed to job- 
bers and dealers. 


Tie-in with Union Hardware’s great, 
sensational promotion when the cir- 
cus “‘comes to town!’ See your 
Sealand representative now. Re- 
member he’s your ‘“‘advance man’”’ 
for this nation-wide merchandising 
featuring Union Hardware roller 


skates _ the most famous roller AmAaAaAn : ba] 
skates in the world! \ 5F74375>- yy 8, ~) 


Kate ' ' 


The ‘ 


Sure-Gry 


THE SPORTS BRAND 
MILLIONS DEMAND! 
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Get More Profitable TOOL Business with 
these 2 Great NONE BETTER Sales Makers 


Take your choice ... a complete Tool Department in 
a sales-handy Floor Rack Display, or a Junior Tool 
Department on eye-catching Action Boards for wall 
or counter. Either way, you're in business. . . a money- 
making Hand Tool Business tailored to fit your store 
and boost your profits! 


These NONE BETTER Displays are designed to 
sell Tools for you. Simply choose the Assortment 
you want, the right size for your store, then get set 
for SALES. Handsome Display Rack with ten popu- 
lar Sets (5 alloy steel—5 carbon steel) and 90 fast- 
moving Tools. Action Boards display the fastest- 
selling individual Tools from the NONE BETTER 
Line. Let your customers SEE ’em—they’ll WANT 
‘em... BUY ’em. 


Get your share of the money-making Hand Tool 
Business. Write today for details and sales-active 
prices! 











Now’s the time to get set for big Spring promotions. 
Be sure to feature the Revere Ware 11 Purpose Set at 
$39.95 and the $49.95 Kitchen Jewel Chest. Complete 
sets of the “World's Finest Utensils” are perfect for 
Mother’s Day, Bridal gifts and anniversaries. 


People will welcome the convenience, smart appear- 
ance and savings these handsomely packaged Sets of 
Revere Ware offer and, you'll find that a time payment 
plan is a powerful incentive to prospective buyers. So 
feature Revere Ware Sets—the perfect gift. 


ee 
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Is Doing To Help You Sell) 
Frequent Television Advertising 
Your customers are constantly seeing these Revere W. 
oe — 
Program over NBC.-TY. 
Coeperative Newspaper Advertising 
ou can qualify for Revere’s sensational 
operative Advertising Program and plan o: aoa = 


ver tising per month. Free news- 


seat! Direct Mail Promotions 

wo types of beautifully illustr direct ‘omotion 
folders are available, ae a. one order 
cards. They’re sure fire sales producers. 

Display Helps 

reat ating maximum profit per square foot of display 


Grea? You i ‘ 
= A Se with Revere’s new lighted Display Centre, 


Ask 
detale “vere Ware jobber, or write. 10 Revere for full 


REVERE COPPER AND BRASS INCORPORATED 


Rome Manufacturing Company Division 
Rome, New York; Clinton, Illinois; River side, California 


SEE “MEET THE Press” ON NBC TELEVISION, SUNDAYS 








SOUTHERN 
HARDWARE 
JOBBERS 


4 














——- 





Yes, we're celebrating our 100th birth- 
day this year at Nixdorff-Krein Mfg. Co., 
the oldest manufacturers of chains in Amer- 
ica. Of course, in the life of an elephant (that’s 
our brand) we're just getting a good start. So you 
—our valued customers—can continue to rely on us 
for highest quality chains of all kinds, for prompt serv- 
ice and for the progressive thinking that has enabled our 
company to make important contributions in package 
development and other fields. 
Meanwhile, accept our sincere thanks for the trust you have 
placed in us over the past century. We realize that your confidence 


is what has made our anniversary possible. 


NIXDORFF-KREIN 


MANUFACTURING COMPANY 


916 HOWARD ST ST. Louis MO 


Manufacturers of 
Welded Chains Tire and Tractor Chains Chain Accessories and Wagon Hardware 
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Bicycle Institute of America estimates oy 


over 21,000,000 bicycles in use __/ y, 


The BIG SEASON for Master Bike Lock ; ) fr 
sales is just ahead, Millions of children are . ; , 





nics, and other vacation-time activities! 


‘ , . ° , No. 6617 
They ll be needing bike locks. Right now is ¢ Ret 


a 
now taking their bikes to school . . . soon 
will be riding them to swimming pools, pic- ‘ / 
ey fl a r 
a) 
‘ 


eR 


es. * 
and order from your wholesaler. Master, the \ 
only complete line, enables you to fill any No. 7717 


need . . . meet any price. 


the time to check your Master Bike Lock stock 


Make sales faster with 


Master Bike [ocks 


Master Jock Company, Milwaukee 45, Wis. * 7 
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aHARDWARES 


Looking down New Orleans’ famous Canal Street 


Wholesalers, Manufacturers to Meet 


""Way Down Yonder in New Orleans” 


NE ORLEANS, long-time favorite in this city since 1942; 
convention city of the hard- 

ware wholesalers and manufactur- 
ers, will again be the scene of the 
Annual Joint Convention of the 
Southern Wholesale Hardware As- 
sociation and the American Hard- 
ware Manufacturers Association, 
this year. The dates are April 11 to 
15, inclusive. It will be the first 
time the convention has been held 


not 
hotel 


New Orleans could 
date it until new 
had been built 


Convention registrations 


and Monday. First 
feature will be 
day, at 
will be hosts to the 
tion crowd, in the Roosevelt 
ballroom 
Headquarters 
where all busin 
held. Othe: 
help take care 


will 
Roosevelt 
will be 
will 
convention ¢ 
St. Charle 

and De 


sions 
which 
rowd are lUfie 


lean Soto 


Charles E. Nash 
President, The SWHA 


as the con- 
vention has grown to such size that 
accommo- 

facilities be. 


will 
start Saturday afternoon, April 10 
and will continue through Sunday 
entertainment 
a big get-together! J 
party from 5:00 to 7:00 p.m. Sun- 
which the two association 


Monteleone, New 





MANUFACTURERS - WHOLESALERS 


m. Tuesday 
joint session of the two ; 
starting at 11 
arrangement 
Association session, followed 
session of the twc associa- 
tions, on Wednesday: and final 
business session and annual meet- 
ing of the Southern Association on 
Thursday morning, April 15 

Principal change in the conven- 
tion schedule this year will be the 
broadening the Monday 


morning Southern Association ses- 


joint 


out of 


sion to cover other specialty lines 
in addition to sporting goods 
There will be just one principal 
speaker at each of the three Joint 
Convention Sessions, as follows 
Monday night, Dr Walter R 
Courtenay, pastor of the First 
Presbyterian Church, Nashville 
who will speak on “Bridges for a 
Broken World”; Tuesday morning 
William Bradford Huie, prominent 
editor and author, whose topi 
will be “The Washington Scene 
and Wednesday Ar- 
thur A. Smith, vice-president and 
the First National 


whose subject il] 


morning, D1 


economist of 
Bank, Dallas, 
“What Is a 
The Monday 


Association special session 


Depression?” 
morning Southern 
devoted 
th merchand! 


specifically to the 


of specialty lines, will featur 
principal speakers 
Callahan, 


Division 


managel 
motion 


entire conven- 


Hotel 


R. H. Coleman 
President, The AHMA 
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Co., will present a merchandising 
program on fire-arms and ammu- 
nition; Kenneth P. Fallon, vice- 
president and general sales man- 
ager. the A. C. Gilbert Co., will 
discuss the merchandising of toys; 
and W. C. Johnson, vice-president 
in charge of sales, Admiral Corp- 
oration, will speak on “Changing 
Patterns in TV and Appliance 
Merchandising 
The program for the three regu 
lar Southern Association session 
on Tuesday Wednesday and 
Thursday mornings—will includ P.T. Wyatt Retires after 
many practical discussions of vit- 68 Years of Hardware 


ally important subjects. There will 


MORE THAN two- rds of a « P. T. Wyatt 


1% 


be two three-man “panel” dis- 
tury ot active expe 


cussions, one covering the subject 
hardware lirn tne ema 


record of P. T. (Uncle Pat) W 
who retired recently, ecret 
of Job P. Wyatt & Sons Ci 


of Inventory Control, with Col 
Robert H. Baker, Joe W. Pitts and 
Mark Lyons, J1 in charge; and 
the othe! covering selling and 
sales promotion problems, handled 
by R. D. Warren H. Mann and 
J. C. Erwin 
Other discussions in these three 
regular SWHA “sessions will in- 
clude the following: Economical 
Invoicing for Smaller Companies 
by John W. Sheffield, Jr.; Let’s 
Concentrate, by T. J. Kenny; Op- 
erating on a “13-Month” Year, b) 
W. H. Terstegge;: Handling of Re- 
turned Goods, by Russell Ogiivs New Office Opened by Frank W. Collins Co. 
Jr.; Our Burdensome Freight Bill, 
by T. W. Bell; and Operating on a A NEW headquarte: buil ! i th n 1940. the 
Low-Cost Basis, by A. L. Hum- has been ened 1 lv in omps ry wholesale in 
phries. lanta, Georgia, by the Fran laba Florida ia, North 
A notable feature will be a de- Collins Ci ianufacturers’ agen _ ! ‘arolini and 
tailed explanation of the modern erving the ; liance and house 
new $2,000,000 warehouse of Or- al ri in the Southeast. The 
gill Brothers & Co., Memphis, il- 3] 
lustrated by many lantern slide 
views, to be presented by Joseph 
Orgill, Jr 
An elaborate program of enter- 
tainment has been worked out by a 
New Orleans committee headed by 
W. J. Stauffer. It will include stage 
show one night, dances, luncheon 
and style show for the ladies, golf 
tournament for the men, and othe! 
features 
Members of the Old Guard will 
hold their annual meeting for elec- 
tion of officers and other business 
during the convention—also thei: 
annual dinner. Harry A, Taylor 
president of the Old Guard 
Harry A. Hoffner 


treasure! 


Southern Association officers 


and executive committee includ 
president, Charles E. Nash; first 
vice-president, R. M. Miller; sec- 
ond vice-president, S. D. May Shown above is the new home opened in Atianta, Georgia by the Frank W. 
treasurer and managing directo! Collins Co., manufacturers’ agents serving the appliance and housewores 
binge gas + s iil“ aieete trade in the Southeast. The firm which is headed by Frank W. Collins also 
T. W. McAllister. Executive com- has offices in Charlotte and Jacksonville 


— 
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Indian arrowheads and_ toma- 
hawks, and even a buckhorn-han- 
dle knife which hi 


him in 1876 


mother gave 


+ 


Hanson Thomas Dies, 
Assistant Sales V-P 


HANSON THOMAS, 
president ol 


assistant vice- 


sales, of 


Port Chester, N. Y., died February 
16, at Bryn Mawr, Pa 
For years 
been 


many Thomas had 
in charge of the company’s 
Philadelphia sales office (recently 
moved to Ardmore, Pa.) 
eastern Pennsylvania, 
New Jersey 
board area 

Formerly general sales 
of the Oliver Iron and 
Thomas joined Russell 
Ward in 1936 


erving 
southern 
and the southern sea 


manage! 
Steel Co., 
Burdsall & 


4 


Carter Joins Newton 
Line Co.'s Sales Force 


THE NEWTON Line Co. of Homer 
New York, announces the addition 
to its sales force of Frank G. Car 
ter, of Atlanta, Georgia, to repre 
sent the company in the southeast 
ern section of the country 

Carter spent some time learning 
the production of fishing lines at 
the Newton plant, and since then 
has had tackle 
manufac- 
turers’ representative in the south- 
eastern territory 


everal years of 


selling experience as a 


Frank G. Carter 





Russell, 
Burdsall & Ward Bolt and Nut Co., 


(Continued from page 67) 


W. P. Wilson A. V. Davies 


Moore-Handley Elects 
Three Vice-Presidents 
Moore- 


were 


THREE EXECUTIVES of 
Handley Hardware Co., Inc., 
elected vice-president at a meeting 
of the company’s directors follow 
ing the annual stockholders’ meet 
ing February 23rd at Birmingham, 
Ala idy 

Promote Davie course a the Univ 
consin Executives School « 
and Financial Manag 
secretary and assistant to the presi prepare him for | 
and W. P. Wilson, manager 

company Nashville divi 


Alex V 
manager of the industrial sup 


department; S. H. Johnson 


dent 
of the 
ion 
J. R. Nesbitt has been vice-p1 
dent of sales 


? 
and will continue 


and directo! 
| 

cra veal 

capacity 
Davis was irst 

Moore-Handley in 


moving on through the pu 


department and was servi! 
industrial 


he entered the 


supply salesman whe 
Navy in 1944. Re 
two vears later, he 
was placed in charge of bu 
dustrial supplies. In 1950 
ales and purcha 
ipplies 
1951 and 1952, Davies serve 


turning 


ne t 
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America s faverite 
fine pocket knife, 
CAMILLUS 
Ne. 27! 


pocket knives are the most wanted, most often asked for * 
by brand name 


< 


household sets offer excellent quality, finest contemporary 
styling, at modest prices 


< 


has more than 75 years’ experience in cutlery manufacturing 


<) 


makes only THE BEST 


<< 


Among Distinguished Distributors are: 


CAMILLUS CUTLERY COMPANY, Camillus, N.Y. 
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(Continued from page 68) 


Main office and warehouse of the Amarillo Hardware Co. 


Golden Anniversary Celebrated 
by Amarillo Hardware Co. 


AMARILLO Hardware Co., well- 
known wholesale hardware house 
of Amarillo, Texas, celebrated its 
fiftieth anniversary on April 6 

The business started as a retail 
hardware store in 1904, housed in 
a small rented building. Two years 
later, the late E. W. Hardin pur- 
chased a controlling interest in the 
store. From that time until his 
death in September 1952 Mr 
Hardin guided the business in its 
steady progress up from the small 
retail store to its present position 
as one of the largest and most pro- 
gressive wholesale hardware 
houses in the entire Southwest 

In the early days the trade terri- 
tory of the firm was still served by 
freighter wagons. Today, its 25 
salesmen, whose homes are located 
in 16 different towns near the cen- 
ters of their respective trade terri- 
tories, cover large portions of five 
states—the Texas Panhandle, east- 
ern New Mexico, western Okla 
homa, southern Kansas and south- 
ern Colorado 

Amarillo Hardware Co. lives up 
to its slogan, “Where the Clock 
Has Replaced the Calendar.” Just 
as the large red hand cuts across 
the clock’s face and slices off time 
in the pictorial design of the slogan 
that is painted on their buildings 
and used on all stationery, just so 
do high-powered trucks and moto: 
freight move on 24-hour schedules 

To facilitate service for South 
Plains dealers, a branch warehouse 


70 


was established in Lubbock, Texas, 
in 1946 

Major building by the Amarillo 
Hardware Co. began in 1938. A 
three-story and full basement of- 
fice and warehouse building was 
erected at 600 Grant Street. This 
strategic location is near the busi- 
ness area, has railroad trackage be- 
hind the building and still affords 
ample parking space 

1946 saw further expansion in 
Amarillo as well as the Lubbock 
branch house. The need for dis- 
play space and warehouse for the 
expanding appliance department 
was met by the purchase of two 
adjoining brick buildings fronting 
on Grant street. Trackage also ex- 


tended be these two brick 
buildings 

It was .only four years until 
further expansion became an im- 
perative need. A tract north of the 
main building and acro Sixth 
Street was purcna I the site 
of a half-block arehouse 
building. This 
specifically for arehousing, has 
‘ight for loading 


railroad 


planned 


docks of correct 
and unloading of both 
and trucks 

Even this large new warehouse 
did not fill the needs of the ever 
growing Amarillo Hardwar : 
for any length of time. Th: 
later, another brick war 
added to give the comp: 
of 175.000 square 
space 

Always eage! a 
salesmen, the Amarillo Hardware 
Co has dealer display 
Here retail merchants are 


to iSSI its 


special 
rooms 
invited to browse and salesmen 
mav bring their customers 

of these display 

orate toy room 

office. where attractively 
displays enable dealers 
merchandise as it would 


their own stores 
Rolling Display 


Several vears ago a large panel 
truck was fitted out with complete 
displays of fishing tackle and 
other sporting goods. This truck is 
used by sporting goods salesmen 
as a traveling salesroon 

The Amarillo Hardware Co. Is 
host each vear to all registrants at 
the Tri-State Hardware and Imple 
ment Association’s annual conven- 
tion and their ids. Long tables 
are set upd In rest warehouse 
for a we Special in- 
Vital 

th 
becue ss 
their 


: arillo Hard- 
include E. W. Pip- 
G. C. Ratcliff. vice 
* Neely, Jr. vice- 
F. Tolleson, vice- 
H. Jones, vice-presi- 
> Cathey, secretary- 
E. W. Hardin is 


rectors 
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CHAIN SAW FILES ARE IMPORTANT 
HARDWARE ITEMS TODAY 


This vear more hain saws will be buzzing around the forests 
fields. parks an od lots than ever before. Their use is growing 
by leaps ind boune Lumbermen. pulpwood cutters. farmers, land 
clearers. tree t eons, and even sawmillers ire idopting them 

Because a chain saw in action soon puts its teeth to millions 
of cuttir contacts frequent filing is inevitable Which makes 
high quality long-lasting files the only grade to use 


Chain saw teeth are of various kinds — practically all of which 
can be kept in trim with the four types of Black Diamond Chain 
Saw Files shown here and described below They belong to one 
of the most widely used and most widely known brands of qu ility 
files in the world. Naturally, they are easy to sell. Customers have 


no hesitancy in buying them 


BLACK DIAMOND ROUND CHAIN SAW FILE NO. 86. Most widely 
Uniform spiral cut 


ised type for round-hooded teeth 
has special shearing ingle for sharpening and smooth 
ing at the same time. 8” length, 38° diameter Also 


made in 5/16" (No. 85) and 1/4 No. 84 eters 


BLACK DIAMOND FLAT CHAIN SAW FILE with two rouns 
for plain « tter-and-raker t pe teeth nad? 


BLACK DIAMOND SQUARE CHAIN SAW FILE, fo 


filing of two cutting edges o quare 


gth, 4 | 


BLACK DIAMOND FILES ror every purrose 
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(Continued from page 70) 


President of Gilbert & 
Bennett Mfg. Co. Dies 


DAVID HENRY MILLER, 69 
dent of the Gilbert a inett 
Mfg. Co.. of Georgetown, Conn. and hoy nd industrial tools. Admuri 
Blue Island Il] M rganized Jul 18, 1! ind e 
Februat! 
Murray Ohio Names 
Executive Vice-President 


TY 


Remington sAnnounces e vi 
Sales Appointments 


DEWEY GODFREY 


D. H. Miller from 1943 to 1946 
ir! » Remington’ 
division. He became advert 

Miller, who was born in George- manager in 1947 and three 
town, resided in Cannondale, a sec- later was made manager of 
tion of Wilton. He was graduated Chicago district. succeeding h 
from Yale University in 1904 and father. C. C. Mitchell who retired 
would have been with the firm for Mitchell will be ucceeded by 
90 years next fall. Miller was made Curtis W. Ronev. who has been 
president in 1936 and was the third manager of firearms sales since 
generation of his family in that 1948. Ronev has been engaged 
position. He was preceded by his sales work with Remington since 
grandfather, Maj. David Henry 1935 
Miller and his father, Samuel J Godfrey also announced the pr« 
Miller motion of William H. Foster, Ji 

He was a member of the Yale from the post of manager, ammuni 
Club, Ark Lodge, AF& AM, George tion. trap and target sales to that 
town, and of the Royal Arch of manager, firearms, ammunition 
Masons of Pyramid Temple, trap and target sales. Foster joined 
Bridgeport 

He is survived by two daughters 
and a son. 


* 


Merger Proposed for 
Portable and Admiral 


A PROPOSAL to merge Portable 
Electric Tools, Inc.. Chicago, and 
Admiral Die Casting Corp. was to 
be voted on by shareholders at 
special meetings of the two com- 
panies in March 
The proposal calls for an ex- 
change of Admiral Die Casting 
shares for those of Portable, with 
the former company then becom- J. D. Mitchell W. H. Foster, Jr. 
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. Little Brown Jug ~T Love Thee... 


MORE PEOPLE SING OUT FOR... 


LITTLE BROW 
JUES & CHESTS 


BREAKING SALES RECORDS 
ER ee 


e Ju d Chests each da 





Contact your 
Jobber today! 








PLUS... market 8 eccppiimilinlta 
RB USING ry —piLLBoOAROS— NEWSPAPERS 


DD aoa a. | ~ 
OSU =] %utdoor TED eantachstins MLV, e 


HEMP AND COMPANY, INCORPORATED 


1954 MURRAY STREET, MACOMB, ILLINOIS 
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ince that time. He was made a 
director in 1943 

A native of Saginaw Mich 
Hannon is a director of the Bicycle 
Institute of America, and a mem- 
ber of the Pepper Pike and Canter- 
clubs 


¢ 


bury country 


L. G. Barr, Jr. Will 
Represent Molly Corp. 


L. GRAHAM Bark, JR., of Orlando 
Florida, has been appointed North 
and South Carolina representative 
for the Molly Corp., Reading, Pa., 


L. G. Barr, Jr. 


manufacturer of Molly = screw 
anchors and utility plugs. Barr is 
a principal in the Perry-Walke1 


Barr Co., of Nashville, Tenn 
* 


The Collins Co. Buys 
Henry Cheney Hammer 


TWO OF THE OLDEST names in 
hardware manufacturing will now 
be associated, through the pur 
chase by The Collins Co., of Col 
linsville, Conn., of The Henry 
Cheney Hammer Corp., of Littl 
Falls, N. Y. 

The Collins Co., organized 
1826, is known throughout 
world as one of the leading manu 
facturers of machetes and axes 


The Henry Cheney Hammer Corp.., 


74 





(Continued from page 72) 


established in 1836, makes 
including 


a com 
plete line of hammet 
the nail-holding hammer 
The acquisition of the Cheng 
Corp. now gives The Collins Co 
complete range of axé 
hammers, logging tool 
chetes 
H. Bissell Carey, president 
The Collins Co., has announced 
that operations will be continued 
at the Little Falls plant until plans 
can be completed for moving the 
hammer manufacture to the parent 
plant in Collinsville 


Officers Elected for 
Kane & Keyser Hardware 


M. R. KEYSER was elected presi- 
dent and chairman of the board at 
a recent annual meeting of the 
board of director of Kane & 
Keyser Hardware C« of Beling- 
ton, W. Va 

Other officers elected were Mrs 
Dagmar Neely Keyse! 
dent; L. E. Gainer, 
treasurer and sales manager: and 
M. R. Keyser, buye! 


(Continued on page 


vice-presi 
ecretary 


New Southwestern Sales District 
Is Opened by Lowe Brothers Co. 


A NEWLY CREATED district with 
headquarters in Dallas, Texas has 
been opened by The Lowe Brothers 
Co., paint and varnish makers of 
Dayton, Ohio. 

The establishment of the new 
district is to serve better both new 
and established dealers in the 
states of Texas, Arizona and New 
Mexico, W. C. Rhodes, general 
sales manager, stated 

Murphy L. Fontenot has been 
named manager of the new district 
Before his present appointment, 
Fontenot served eight years in the 
Southern District as a trade sales 
man and sales manager. He also 
served on the Management Advis 
ory Council 

Hoyt Simmons has been p 


M. L. Fontenot 


vacated by 
joined _ the 


moted to the post 
Fontenot. Simmons 
company in 1946 as a trade sales- 
man. As a district sales manager, 
he will direct activities 
throughout the southern states 

William D. Moore has been pro- 
moted to manager of the South 
west District operation in Kansas 
City, Missouri 

Moore joined the company 
1941 as a trade salesman and 
been promoted successivel\ 
positions of Midwest Divisior 
ager, manager of Kem p 


sales 


the entire country and 

ager of Lowe Brothers’ South, 
District. He now will direct 
activities throughout _ the 


central area 


Hoyt Simmons 
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2 ACEP eH 


— 
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_ or 
_- Even if you lived 
in a rain barrel... 


festartan bigh fre 


AND OF (ty 
eromer 
y tMeate Pr 


BNGAINS | , 
IMAL SS 


— __ FRANKLIN CHOSEN 
2, HEAD OF N. A. A.0 


atta tes Set 


Your LUMITE Saran Screening 
Couldnt Rust, Corrode...Couldnt Stain Sidewalls 


Costs only 12¢ 13¢ per square foot 


wrt ow 


+ your loco! retarler listed below 


fy 
ean 
™~ 


WAN SLYCK 
MIFINALS 


— * 
le 
- 

_ 


+ tee 
Senn ts 


Your name goes here at no extra cost’ 


fSee your Lumite jobber or write 
directly to us for further details LUMi 3 e i 


LUMITE DIVISION, Chicopee Mills, ! 47 W ¥ | 
x ills, Inc / orth Street, New York 13. N_Y \ SAAN ntti corn 
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(Continued from page 74) 


Hally to Head Sales Leland C. Ginn who advanced 


is assistant to England 


of Campbell Chain Co. ee eee 


aies Manager Ol 1@ Con 


GEORGE J. CAMPBELL, Jr., presi heating and alr c nditioning 
York Ol é been advanced to the 


dent of Campbell Chain Co pos: 
yn of merchandise manage! Walter C. Todd Co. to 


Pennsylvania, announces the ap : oust 
pointment of Albert A. Hally a cetann we the Coleman o1 Represent Enterprise 
ganization arren was sales mar 
ager of Delco Appliance Division THE ENTERPRISE Manufact 
“2 of General Motors Corp. and fron Co. of Pa., Philadelphia 33 
1944 to 1948 was advertising mi: pointed the Walter 
ager of Delco Dallas, Texas, a 
Ginn for six years was manage the following territor) 
of the heating department of B cept El Paso 
Sweeney Co., Denver, Colo homa for the 
For the past five years he ha and housewa! 
been sales manager, heating and 
air conditioning department, Radi 
City Distributing Co., in Dallas 
Texa 


Both con panies are distribut 


ULOI 


of Coleman products 
° 


Tinker to Head ACCO Sales 
in Pennsylvania Division 
THE AMERICAN CHAIN & Cab] 
Albert A. Hally Co. announces the appointmen 
Allan M. Tinker as sales n 
of their Pennsylvania Law! 
general sales manager. Hally’s ap Division at Exeter. Pa 
pointment was effective March 1 For the past three vea1 
Hally was formerly sales man has erved as Philadelphia 
ager, Dennison Manufacturing Co., sales manager for the con 
Cleveland, Ohio. In 1945, he joined Pennsvivania Lawn Mowe * 
Permacel Tape Corp.. a subsidiary sion and American 
of Johnson and Johnson, as sale From 1946 to 1950 
manager of consumer products. At ice in the Southwes 


+ 


Walter C. Todd 


Permacel he successively held the as an army colonel. 

positions of director of merchan signed to the New Yor] 

dising, sales manager—industrial trict 

and commercial products, and Tinker was originally 

director of sales planning bv ACCO as a New Engl: 
Hally will supervise sales of representative in 1922 

commercial chain and tire chains 

and will make his headquarters at 

Campbell's main plant in York 

Pennsylvania 


Piedmont Hardware Co.'s 


, E. W. Johnson Passes 


W 


Two Promotions Are “el rq EDWARD 
Announced by Coleman , ' presid 


JULIAN F. WARREN, formerly 
merchandise manager of The Cole 


( Inc s been named 


Allan M. Tinker 
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Cans) METAL TRAYS 


te) ha & 
SMOKEY GRILLS ust, OD 


CHROME KITCHENWARES 


There’s no more solid foundation for profitable volume 

sales thar the complete COLORWARE line. Every item tested 

and proven for fast—profitable “impulse” sale...every item made by 

National Can—long the leader in metal housewares. To make your cash 
register sing happily...to turn “shoppers” into “buyers’”—be sure to stock, feature 
and display the COLORWARE line. See your National Can representative—today! 


Housewares Division 


CORPORATION 


110 East 42 St., New York 17, N. Y. 
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EVERYBODY LIKES THE NEW 
DIXASTEEL 


—_ Saves me 25% in TRADE MARK 
* “fo 
<s 





warehouse space!” 
y, Pp 








B ail 











“Easy to display 
and sell froin.” 




















“Easy to handle 
and weatherproof!” 


MN Y = \ } 
—— = mi 


CONTRACTOR w NZ The nail package that helps move 











more nails more profitably for all 





“The top makes a All types, sizes and finishes of top quality DIXISTEEL Nails now 


jim dandy tote box.” come to you in the handy new DixisTEEL Nail Caddy—the Spe- 





cially designed, reinforced fiberboard container that has taken 





the place ot old-fashioned woode n kegs! 


handle 
} and store, a package that is easier to use and display. In a 
CARPENTER nutshell, a package that is more profitable for every o:e—from 


the wholesaler right on down to the man who swings a hammer. 


Now when you order DixIsTEEL Nails vou get the latest 
thing in modern packaging——a package that is easier to 
| 


Order, stock, display DixisteeL Nails in the Dixisteet Nail 
Caddy—the best thing that has happened to nails in 100 years. 


MAKERS OF 


JLT) =ATLANTIC STEEL COMPANY 


SINCE 1901 
ATLANTA 1, GEORGIA — EMerson-3441 
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HON 
HARDWARE 


In a hardware buyers’ market 


Who Will Do the Selling? 


By Charles E. Nash" 


President, 
Southern Wholesale Hardware Association 


()* rWO OCCASIONS since the 
ginning of World War II, 
nitiative and por lit 


V¢ re 


peared 

in somewhat 
Retail 

it the 

justified in expecting 

and for the 

consume! 

has been pr 

tered the re 

induced to buy 

er’s elaborate 


*Mr. Nash, in addition to being president 
of the Southern Wholesale Hardware Asso 
ciation, is president of the Nash Hardware 
Co. of Fort Worth, Texas, president of the 
Fort Worth Chamber of Commerce and past 
president of the Texas Wholesale Hardware 
Association 


“| personally believe that conditions make 1954 
the year when dealers will turn their attention 
to training sales people, so they will know their Phase One 
products and know how to create a desire for 
those products; and a year when dealers will de- 
velop incentive plans that will stimulate salesmen 
to strive constantly for the . . more profit sales.” 
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Was prot ably 
when it seemed th: 
facturer had a 


in that vear 


687 display 
tailer could 
the displays 
able 

With still 


Armed with adequate product knowledge, the hardware salesman must be 
able to create in the consumer a desire for the product being offered 


ing in the pockets of our people 

At that time the hardware de 
ers began putting the better goo 
under the counte! be broug! 
out for sale to friends and favore 
custome! And at that time mo 
of the selling that was done con- 
isted of the concoction of 
for not having merchat 
able 

It wa a negative attitude an 
this period developed in the mind 
of retail hardware salesmen, the 
idea that all they had to do wa 
bring omething—anythin from 
under the counter and anybod\ 
would buy instantls 

We moved into Phase Two whe: 
quality beg; ik and 


consume! 
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Wholesalers report on how they are 


Keeping Tabs: on Inventory: 








With the rate of stock turn down to about the 
pre-war ‘normal’ most southern hardware 
wholesalers feel their present rate of stock turn 
should be improved; and through better stock 
control methods many are making determined 
efforts to keep inventories in line with sales 











Southern Hardware 
TRADE SURVEY 
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To move merchandise within the warehouse, the company uses 


Fork-lift trucks make unloading easy. Twenty- 
1.200 rubber-tired wagons hitched to 5,900-foot conveyor line 


six railroad cars can be handied at one time 


Orgill speeds flow of merchandise in 


Modern Hardware Warehouse 


7 NEW 14-ACRE warehouse of By Richard Lane 
Orgill Brothers & Co., hardware 
wholesalers of Memphis, Tennes- 


see, incorporates many notable wide-spre ad 
chitects, builders and warehouse 


nouse 


$? 000.000 


Mempl co’ 


attention among ar- 


features which tend to speed up 
the movement of merchandise and men ove! 


the entire country period, ending 

cut down warehousing expense. It The new plant, a one-story « red 600 

is said to be a model of efficient crete and steel building covering 
7 , 


and economical operation—from 600,000 square feet of floor 


which viewpoint it is attracting climaxed two years of < 


New warehouse, above, contains 
600,000 square feet. The one- 
story building covers 14 acres. 
At the shipping dock of the new 
facilities there is ample room 
to accommodate 50 big trailer- 
trucks at one time 








in the warehouse. 
from bins 


are stocked 


Nearly 40,000 different items 
stock selection 


Fluorescent lighting makes easier 


Highway 61. entering 
from the south 

On sheives and floor are 
different items that had to be 
from the old warehouse 
scattered around the general sale 
office on Calhoun. The 39,786 iten 


haps doesn’t sound like 


39.786 


moved 


moved pe! 


too much until you understar 


1] 
what is meant by an 
For instance. 1,000 roll 
fence is considered an item 

all television 
brand 
handles 
kegs ( 
tack o1 
there pr 
items 
As anotl 
the new warehou 
tributors. There 
wheels, 120 t 
tributol! and 
a bit of space 
The It 
eacn rack 
tern ol 
The wareh 
Was set up ¢ 


‘ ‘ 
ACil-Va 


arranging o!t me! 
in the mov 

is 5.900 
mile—al 

than 68 fe 
minutes 


roun 


complete 

The old warehous 

conveyor! 
Rubber-tired wagor 


The six-ton crane shown in opera. 
tion at right, has made a notable 
saving in the man-hours needed 
to unload heavy, bulky merchan- 
dise coming in from railroad cars 


Special equipment in the warehouse such as this 


fork-lift truck helps 


reduce warehouse expense 





A report on 


Buying Practices 


of Southern Dealers 


Southern Hardware 


TRADE SURVEY 


The average southern dealer regards wholesaler salesman as generally 
helpful, but often feels that he could be of even greater assistance 


esse HARDWARE deale: 
throughout the South have at 
least one thing in common the 
uniformity of their buying prac 
tices. The ordering of merchandise 
for most southern hardware men 1 
a simple process in which the 
wholesaler salesman is relied upon 
(almost solely in many instance 
for considerable help 

This particular characteristic of 
southern retailers was emphasized 
again in the results of a survey, 
conducted recently by SOUTHERN 
HARDWARE among a large numbet 
of dealers in the 16 southern and 
southwestern states. The survey 


purpose of which was to pin-poi 
in so far as possible the buyin 
practices of southern hardware re 
tailers—served to emphasize the 
relative simplicity with which the 


Buying is simple for the average southern hardware dealer. He places prac- 
tically no mail orders, instead using a want book to jot down needed merchan- 
dise. He depends upon the wholesaler salesman to keep him posted on the 
availability of new goods, price changes and even short items in his inventory 


84 
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The author, a leading southern whole- 
saler, emphasizes: ". .. there cannot 
be mutually pleasant and profitable 
teamwork between wholesaler and 
retailer except where good personal 
relationships exist between the re- 
tailer and the wholesaler's salesman.” 


A hardware wholesaler's 


Ambassador of Goodwill 


By R. M. Miller* 


Executive Vice-President and General Manager 
Railey-Milam, Inc., Miami, Fla 


Added Responsibility 


Southern Wh ale Hardware Ass 
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J. Earl Hunter, the firm's full- 

time printer, is shown above 

with the large press acquired 

last year for $5900 and now 

valued in excess of $7,000. Press 

will take sheets as large as 16 
by 22 inches 


Largely responsible for the com- 
pany's help-to-dealers program 
are, left to right: Emzy Saul, 
manager of housewares depart- 
ment, who does most of iayout 
work; W. E. (Gene) Smith, pres- 
ident, who conceived the pro- 
gram; and Harry Wilcox, mer- 
chandising manager 


— HARDWARE sales in the 
state of Oklahoma declined 
more than five percent in the first 
half of 1953 and around 10 per- 
cent in the last half of the year, 
according to figures released by 
the state’s Tax Commission 

But in the same period there 
was a substantial and satisfactory 
gain in sales to retailers by the 
Oklahoma Hardware Co., of Okla- 
wholesaler doing 
in Oklahoma, with 


homa City, a 
business onls 
two exceptions one small point 
each in the states of Texas and 
Kansas 

W. E. (Gene) Smith, president 
of the Oklahoma Hardware Co., 
that his 
company produced an increase in 
sales for 1953 by getting 
share of the purchasing dollars of 
retail dealers 

Three 
for this performance against com- 
petition 

(1) A printed, widely-distrib- 


uted and strictly-adhered-to sal 


confirms the obvious 


a bigs er 


factors are responsible 


policy that assures retailers of the 
company’s determination to “re- 
retail channel 


tain in natural 


86 


This wholesaler 


Dealer Sales 


** 


trade 
there 

Ill tration Last December an 
Oklahoma City automobile deale 


9r 


came to the wholesaler to buy 27 


rightfully belongs 


food mixers and 27 electric blank- 
business was rejected and 
advised to buy the items 
rom retailei 
(2) A policy of carrying ample 
selections and stocks, permitting 
the sales force to sell retailers the 
idea let us carry your inven- 
tory 
Ill frat 
roup ol 
three times, or by 200 percent 
related, 
able to sell the idea to that group 
able to convince these 
they could carry a more 
fied line with less inven- 


“Buying by one 
retail stores increased 


“because we were 


TI is perhaps the 


progran 
whole 


factor, a 


actually delivers 
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stance 1n 
There are 


gram which 


motions 

and chools l 

to the printing 

of routine and 

items, through 

cult transportation 
The thinking 

program 1 é 

word by Gene 

lieve that 


Ill "atio? Aftei 
Hardware planned 
printed 
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By Baron Creager 


develops own effective 


A complete dealer sales 

p e promotion service work- 
romotion Program ed out by this wholesal- 
er's own organization 


helped increase their ‘53 




















sales despite general 
downward trend in the 


company's frade area 


Rosetta Robinson, shown here ex- 

amining a negative, is the other 

member of the two-employee pro- 

duction team Her principal 

duties are to prepare negatives 

for offset lithography and use 
the Veri-Typer at right 


Special demonstrations, such as 
that shown below, with trained 
demonstrators ore provided 
without obligation to the dealer 
In above instance company was 
exhibiting at a ‘do-it-yourself’ 
exposition 





The 14-point | ul ‘ ! 
Oklal na Hardware ( I e- 
rile he I} i s¢ t iintall 
and improve the position of thi 
wholesaler for, as of this month 
(April), the full impact has not 
been felt on retailer b iving since 


the program has not been in effect 


for a full vea Here j the first 
of the 14 point 
(1) For perhay the first time 
in the South and Southwest, Ok- 
lahoma Hardware introduced tt 
I i merchandising 1d 
eight 16-by-22 page hree ¢ 
Ol im ted with the i i 
dealer’s name and ipphed at 
nominal charge in quantity speci- 
ed | the deals 
It i le gr 1 t i ur 
leale ing t 
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Announcements to dealers, similar to those shown here, featured com- 
pany's complete new sales promotional services for the retail trade 


helf to the consumer,” explain 
Smith, “and this broadside will be 
produced for dealers four times a 
year. It illustrates, prices and ex- 
plains a large number of items and 
is, of course, for distribution by 
the dealer to his customers 
“It is true that such broadsides 
have been supplied to dealers by rwi I of th 
lose much of then 
lectivene ince so Many iten 1 
not fit our market. We believe ou 
broadside 1 the only uch loc: 
Zea service 
A display kit 
broad ide which, 
built around nationall 
brand available 
broadside will, a 
lude seasonal 


ture a few pri 


= 


x™ 
r 


Other half of the art and pro- 
duction room includes a special- 
ly-built table topped with frosted 
glass and lighted from beneath. 
It is highly advantageous in ar- 
ranging layouts. Additional e- 
quipment, right, is shown as used 
in the other wing of the "L” 
shaped press room. Visible are 
two staplers, another folder and 
@ power punch 


oe «eee 
e4O TANS 
em es 


STORE 
S SIOG up 
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Those factory representatives- - 


Traveling Men or Salesmen? 


By P. W. Moore 


“On the whole we have the finest group of fac- 
tory salesmen in the history of the hardware in- 
dustry,"’ says Mr. Moore. But he then goes on 
to tell why so many are doing an ineffective 
job in selling the hardware wholesalers. The 
article is based on the author's many years’ 
experience as a wholesale hardware executive. 
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Adjacent to a major rail line, one-story building has ample parking facilities 


We lowered warehousing costs in this 


One- Story Operation 


= APPROACH of the wholesale 
to the construction of a mod- 
ern, mechanized warehouse is that 
of a layman for whom professional 
help can be only a tool by which 
he must discover his own answe! 
to certain problems. Months of 
study of written material, ware- 
housing operations, and consulta- 
tion with materials handling e- 
quipment sales personnel furnish 
only an awareness of the com- 
plexity of the answers to his own 
particular problems. But from thi 
combination of the two research 
and application may come 
coherent warehousing plan, a log- 
ical workflow that spells greater 
efficiency, the saving of manpower 
and reasonable operating costs 
We checked and rechecked valid 
sources of experience after avail- 
ing ourselves of all information, as 
we moved step by step throug! 


Adjustable pallet racks for stor- 
ing bulky merchandise were de- 
signed by company so that they 
can be taken apart, with ends, 
horizontals and verticals set up 
at standard intervals to accom- 
modate the majority of sizes of 
merchandise. Each span will 
carry 5,000 pounds 


By Donald L. May 


Operations Manager 
May Hardware Co. 
Washington, D. C. 


rsonnel 
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A view down one aisle in the 
May compcny warehouse shows 
18-foot ceiling with useable space 
right up to ceiling joists. Wide- 
spread use is made of pallets 


predicated 
land adjacent 


re adequate 


reased 


the 


} 


the V Can Dé take Nn < 
horizontals and ve 
standard 
date the majo! 
lise , each pan 
5.000 Ibs Bulk 
from the erie 


» 


Special post-type racks were 
fabricated from steel for the 
storing of 100 Ib. coils of wire. 
Rigged at the base, these racks 
permit coils to be stored upright 
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How a Texas wholesaler is 


Selecting and Training Salesmen 


“By A. J. Murray 


General Sales Manager 
Momsen-Dunnegan-Ryan Co. 


a1 Vase, Vouss This company's selec- 

tionandscreening 
A Bout 1950 a serious look at our — wh ew employ tarted process has made it 
FA sales organization disclosed ut in th . g, Ol easier to determine 
that we needed some moderniza- oth ope! ! which employees have 
tion, to get ready for the period odically brought up for a d a definite interest in 
when merchandise would be more on of thei l heir in- ° 
readily available, and customers ! 1 the sales work. With errors 
more selective in their supply what they are interested in a in selection reduced, 
source. This simply meant getting become better acquainted with I turnover in sales force 
a sales organization ready to work busine and its variou pal has dropped from 20°% 
in a “buyer’s market,” which most ments to 72a year. Employ- 
of us admit is now here Through thi creening pr 

ees promoted to sales 
saling hardware, plumbing, majo: hich men have a definite work after serving in 
appliances, floor coverings, sport- ing work. Although it seems other departments are 
ing goods and heavy hardware h of new employee tS proving to be among 
lines. In a section of comparativel t th tart that they want Sd firm's best salesmen 
small population in relation to the ing, it develops a  § 


area, the economy is dependent g that many of them 
upon ranching, farming and min to it, or have develo 


ing primarily. Industry is growing, ! n other phases of 


We operate a business of whole- it hi been easiel 


as is population as they gain more 
To revamp our selling organiz: whi ir business Is 

tion, to function in general links Through this analysi 

as well as specialty selling, it wa the operational part of 

necessary to identify what might it has been possible 

be called “points-of-correction.” ‘man power pool” 

These are the things which may who a be 

bother many organizations from a raining. It 

time to time, such as: poor 

tion of men, inadequate trainin: 

poor supervision, improper placing rather than hiring 

of men not fitted for the job, not he outside. This policy h 

“selling” the opportunities in ou et inderstanding by the em- 


; 


line of sales work, etc plovee that there is opportunity 
Decision was made to try to cor- ir | if he develo; 

rect, or improve, these weak point ari hat he is bein; 

The first move was the employ- in his progress, by management, 

ment of a personnel manage! F will not be « rlooked, or | 

one of the best investments w pa d in favor of an outs 

lave ever made TI pl f keeping 
Next move was to establish a 

selection and screening pt! 


This article is ba 
en by Mr. Murray at > ann ce 
vention in January yf ie Texa 
Wholesale Hardware Association 
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AMERICAN CHAIN 


Sales-building Farm Chain 


@ Fil veryday chain needs of your farm and su 
_— 
TENSO 
AMERICAN CHAIN HALTER and DOG 
, CHAINS 
ACCO quality pr 


today 


NO. 516 
UTILITY CHAIN 


, 
| 


. ni) 
TENSO TIE-OUT CHAINS 


SWING CHAIN 
@ These tie-out or picket chains are 
1, 1/0, 2/0, and 3/0. Tw h ind 30 fee Pur 
nished with a swivel every 10 feet righ r zinc plated ACCO 
finish. Packed one chain in trong cloth bag LOG CHAINS 


bP 
SS es oe 
(y= a 


ae, ee 2 oe = _ _-, 


EL-WEL-TRA TRACE CHAINS 


American Pattern with ring or hook as desired 
are 134” inside diameter and made from material 
heavier than material in chain linl Lengths—6! ; 
714’ in Regular; 7’ 7)’, 8’ in Heavy. Packed six pai 


of one size in a strong cl 


iy 


% 





NO. 22 
SLIP HOOK 


, ELWEL 
Get this FREE cow TIés 


“Fingertip Facts about Hardware Chains” 


GRAB HOOK Contains useful information for all 
hardware people. Write toda) 


York, Pa., Atlanta, Chicago, Denver, Detroit, Los Angeles, New York, 
Philadelphia, Pittsburgh, Portland, San Francisco, Bridgeport, Conn 
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UNUSUAL SERVICE 


Their professional tips to farmers are... 


Attracting Rural Customers 


By L. H. Houck 


A! THOUGH LOCATED in a fairly in- 
dustrialized area, the Bar-Dew 
Hardware Co., Bartlesville, Okla 
homa, chose to cater to a special 
group—the farm trade—and by of 
fering an unusual service, they've 
built an enviable volume on sal 
to farmers located within a radiu 
of up to 50 miles 

The special service? Expert ad 
vice on agricultural problems and 
tips on the best buys in farm sup 
plies and implements from a part 
ner in the firm, John Freiberge: 
who majored in agriculture at the 
University of Arkansas and who i 
on call at all hours to help farm 
customers with their problen 

Since a major part of the com 


pany’s sales effort is concentrated Farm expert Freiberger checks 


display of farm and garden tools 
in the area. Freiberger works close located in a corner of store. Be- 

oe 5 ae CN low: he discusses a new seed 
ly with the county agent, takes with visiting farmer 


on farmers and livestock raisers 


BEV Lee pees i 


ii 
) fe 


section are 
and bluestem 


1 cattie- 
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> THE “DO-IT-YOURSELF” MARKET 


“a. 
Gee + 
Paint Burning ; Laying Flooring 


4," 
oe Kaa 
: e S 
a TRE): 
+ 2 ae 
— ie SS 
~ ee. , 
and K Radio Work, 

- AY cates > 


To win your share of this 
big market put your bet on 


instant lighting 
Yoo 7 IRCHES 


with disposable fuel cylinders 


Here's your chance to cut yourself a use Ihe Master is recommended 
mighty important slice of the new, for heavier jobs, such as tile laying, 
growing, multi-million dollar “do- paint burning, gutter repairs and 
it-yourself”’ market. soldering. It permits the attach 


People working on homes, tarms, ment of several 


rmcessorics TO he Ip 
boats, cars and toys must have heat do these jobs better 
and flame to solder, burn paint, lay The Bantam model has a needle- 
flooring, make electrical connec- fine flame for close work, such as 
tions, thaw pipe and do hundreds radio repairs ind intiquing furni 
“ p of other jobs ture. It is especially recommended 
retails for $6.95 complete And, you can give them the most for the occasional torch user 
efhicient, economical tool they can Bernz-O-Matic Master Torch re- 
——~ — find ... a Bernz-O-Matic Torch tails for $6.95 complete. Replace- 
SS - .* | Both Master and Bantam models ment cylinders $1.95. Bantam re- 


have disposable cylinders, contain- tails for $4.95, Replacement cylin- 


ing enough fuel for up to 15 hours ders $1.50. 


PUSH "EM . PROMOTE "EM SELL "EM. Start 
retails today. Call your jobber and order the sales compelling 
for $4.95 Bernz-O-Mat 
torch and accessory packages.) Order and use free 
/ 


Wire [ play Free with either of two 
complete 
envelope stuffers stalog sheets. window banners ar 
counter cards. Other fr s for use in newspaper 


never possible 


Bernz-O-Matic Torches are included in the 
irha promotion for Hardware Week, April 19 
to 25. They also appear in the irha section of 
the Saturday Evening Post for April 17. 


“Since 
1876 
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By Stuart Covington 


Pep-Up Those Tackle Sales: 


TTRACTIVE DISPLAY, a diversi- 

fied selection and a promotion- 
al program aimed at building cus 
tomer good will those are the 
three factors upon which Louis 
Rings, owner of Rings Hardware 
Co., Canton, Mississippi, has built 
a successful fishing tackle depart- 
ment, a department which ac- 
counts for a sizable share of his 
summertime profits. 

“This department not only is a 
good traffic builder, but has tied 
in well with gun and ammunition 
sales,”’ said Rings. “Customers who 
come in to buy fishing tackle dur- 
ing the spring and summer return 
in the fall to stock up on ammuni- 
tion.” 


The tackle department is lo- 


A three-point plan for building a success- 
ful tackle department accounts for a siz- 
able share of this dealer's annual profits 


cated at the front of the stor« 
where it can draw the immediate 
attention of everyone who enters 
The most prominent attraction in 
the department is a large illum- 
inated display board on which 
hang about 50 assorted lures. The 
department is so arranged that 
this colorful display board may be 
seen from the street, and serves 
to attract angling-minded pedes- 
trians. Rings believes that more 
than a few of his tackle customers 


can be traced to the attracting 
power of this board 

Flanking the lure display board 
are reels, rods, additional plugs 
and fisherman’s accessories rang- 
ing from tackle boxes and min- 
now buckets to flashlights and 
boots. These accessories also pro- 
duce a substantial profit for the 
store. A varied assortment of ad- 
ditional tackle, carefully arranged 
to show the most attractive and 

(Continued on page 145) 


Louis Rings, owner of the store, shows spinning tackle to a customer 





* 


2) 
— 
ry 


an 


me 
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nck DOOR HARD yy, 


Ry 


COBURN swing-over 


means faster turnover | ey 


Here are some good reasons why it 
pays to stock and sell Coburn Swing- 
Over Garage Door Hardware—why 
this popular door set gives you profit- 
building sales volume with the great 


majority of today’s homeowners. 








REASONABLE PRICE . . . appeals to SIMPLE INSTALLATION .. . because it 


economy-minded buyers 


SMOOTH, QUIET OPERATION ... 
because of its gravity actuation and per- 
fect balance 


LONG, TROUBLE-FREE LIFE... no 


has few working ports; comes packaged 
complete with full instructions and drawings 


ADAPTABILITY . . . can be used on all 
types of garages; lends itself to new or 
remodeling jobs; painted on attractive 


complicated mechanism to get out of order gray to blend well with any paint scheme 


Write for cotelog ond 
prices to Coburn Soles and 
Engineering, 56 Sterling 
Street, Clinton, Moss 








THE COLORADO FUEL AND IRON CORPORATION—Denver ond Ockiond 
WICKWIRE SPENCER STEEL DIVISION—<Ationte * Boston * Suffelo 
Chicogo * Detroit * New Orieons ~ Wew York * Philedeiphic 





PRODUCTS OF WICKWIRE SPENCER STEER Oi¥isiON (Fl 
THE COLORADO FUEL ABD IkOm CORPORATION 
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$6,000-a-year business ... 


Profits from Poultry Supplies 


created by small chicken farms 


ESPITE THE fact that chick ‘ ‘ ‘ oege . 
D By catering primarily to the “little man in 


hatcheries, in recent years, 
have captured a large share of the the poultry industry,” this dealer has built 
poultry supplies business, there ° . 
still is ample opportunity for the substantial sales volume on poultry supplies 
hardware dealer willing to size up 
his market possibilities. 

By catering to the “little man in 
the poultry industry,” W. L. Mat- The company has handled poul- into general poultry and farm sup 
thews, who operates a store of the try supplies for many years, and so ply establishments. But instead of 
same name in Pine Bluff, Arkan- readily recognized the trend which giving up their poultry supplies de- 
sas, grosses $6,000 annually from began about 10 years ago toward partment, owners of the business 
sales of poultry supplies. the transformation of hatcheries simply set about quietly revising 

and rebuilding the store’s mer 
chandising policy to conform to 
the new trend 

Today the appeal 
thews’ poultry ipply 
strictly to the “‘littl 
poultry business. Alt} 
time, it sold to poultr: 

as 2,000 chi 


who buy 0 o1 | 
from a mail-order 
improvises some of 
and buys the rest. 

Best seller in the Matthews 
poultry department is a small con 
bination brooder and feeder fo: 
baby chicks. This appeals to the 
farmer who raises a few chickens 
but does not go into it as a major 
source of income 

“Another reason we have been 
able to maintain a profitable poul- 
try supplies department,” explains 

Ws is that we do not 

ason’ for poultry 

permane nt 
indow display, 


rge 








Matthews’ permanent window 
display brings customer inside 
for closer examination of poultry 
items. This customer eventually 
replenished her small-farm needs 
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BK KOK % j esesteres SOKO SOK SOKO OO , <6g , a% XI XK SX 
eee Ze /...and:sure:to- be your hottest, fastest seller:in 54 


oer. BY w EN RNIN Re A Re 
8 owt s co ING ee Gl 5 CO 
\ 


ee LAS 


*neG. U. S. PAT 


Not a metal. . . nota plustieboba screening octuatly woven of rok proof twsf-proot, sfoit-proof Mbers of glass! 
Va d 


eact imes tiner tha 
hair—yet so strong, tensile stret 


s over 250,000 II 


2 Fused-en coating 


} 


vinyl | 


LifeTime Fiberglas Screening combines all these advantages! 


Will not corrode. Won't rust or mildew . .. nh lightest, toughest screening ever made. 
unaffected by most acids and oils. Unlike metal ” URS LifeTime takes abuse in stride is much 
screening, LifeTime is not corroded by ifs } stronger than metal or plastic types, both 
salt spray or salt air in coastal areas uk) Ul initially and after sustained exposure. And, of 


course its lighte rwey ht means easier | indling 


‘ [2 y ' 
Stops unsightly screen stains. LifeTime never ee 


ble« a — . ~rmpapeaee S messy stains on s % ttt +3} sanp-to-cngem. ( a and ory s—if the f 

Window SIlis and siaing tT T333 ao occur—are easi repairec y simp using 
° . : a patch into place with an ordinary iro 

Won't support fire. Fly ing sparks or burning ; = ” 

cigarettes can't melt holes in LifeTime Screening “» Easy-to-install vear ‘round sales to 

Retains ‘‘like new” appearance year after year. z= %& cast bike cloths... won't counne ov call um 

Never sags or bulges never dulls, streaks ? Sp } can be cut with ordinary scissor N sharp 


customers. LifeTime handles 


or discolors...never needs repainting. Even 


edges to scratch or cut during handling. Weave 
in soot- and smoke-filled industrial areas, 


oP | is fused permanently into place to prevent 
a quick swish with a sponge restores its normal “* 


y home owner is a prospect 
bright appearance 


Can be left up all year around. LifeTime 

laughs at weather's worst. Sun, water and 

humidity won't rot it...temperature variations . ° 

won't shrink or stretch it... won't crack Get in on the biggest screen news ever... 


or flake when flexed, even at minus 50°F contact your jobber or mail this coupon, today! 


Read about it... Compare it... 
Stock it... 
RP CUSTOMI 


. § 
~~ th i 


./ 


A 5 
MI 
FREE! Striking 
utes display and John H. Graham and Co., Inc 
a selling con- > 
weet folders with SALES DEPT. 105 Duane Street 
every 10-roll order. New York 8, N. Y. 








Company's instaliment pian is de- 
signed specially for customers 
desiring to buy merchandise with 
an under-$200 price tag. Left, 
Robert G. Pendleton, secretary- 
treasurer, helps customer apply- 
ing for installment credit com- 
plete papers 


By B. Miller 





BRING THIS NOTICE WITH YOU 
Your monthly note payment in amount of $ Ié. 40 
will be due JANUARY I i9 $4 
J. R. Pendleton & Son, Inc. 


“HARDWARE” 
11300 GEORGIA AVENUE 
WHEATON, SILVER SPRING, MARYLAND 


John Doe 


N2le Cunninghara Drive 
Wheatav " Mneyland 





t 
) 


od a brief as 


A CREDIT PLAN designed primari- view of this situation, J. R. Pendle- 
feeling that the « 


ly to attract customers desir- ton decided to borrow $2,000 from 
ing to buy merchandise with an the bank for the purpose of setting complete his payme 


under-$200 price tag has boosted up a fund, giving the store work- nine months if he can make 
is better and 


annual sales 20 percent for J. R ing capital with which to operate Six months 1 
Pendleton & Son, Inc., hardware an installment plan months is more pre 
dealers in Wheaton, Maryland Operation of the plan is simple We want to limit the 
The plan is particularly unique, When a customer, for example money outstanding 
for the company has none of its buys a power chain saw for ap Pendleton, secretary 
own capital tied up as a result proximately $200, he pays one- who interviews all applicants 
of extending installment credit third down or approximately $66 credit. “‘We point out to the cus- 
Further, the credit plan is an The customer's note for $133 is tak- tomer that he is paying us one- 
excellent example of how an in- en and placed in the company saf« half of one percent interest on the 
dependent retailer can render a Then a check for $133 is drawn full amount, or $1.00 a month on 
service specially suited to the needs against the credit plan reserve and a $200 item. This amounts to 6 
of his particular area that amount becomes a part of the percent if payments are made ove! 
Situated in a rapidly expanding store’s current sales receipts, just the period of a year. We also point 
bee! out to the customer that he l 


Ii 


>! 


ferable 


suburban area where home-own- as though a cash sale had 

ers predominate, operators of the made charged a county recordi 

business foresaw a large potential As the customer pays his $25 $2.35, which is a pre 

market for more expensive mer- Or $30 monthly installments permits us to take out a judgement 
chandise such as power mowers, these payments, consisting of pri and pick up the equipment if he 
garden tractors, power chain saws cipal and interest, are placed bac! should fail to pay. In other words 
and other such equipment if a into the reserve fund. As a re: in discouraging extended install- 
workable financing plan was made the fund constantly is being built ment payments we are trying to 
available to customers. While lo- up. The store holds the customer's keep our business on a cash basis 
cal banks financed purchases of note until his purchase is paid for as much as possible, and at the 
equipment priced at more than “We allow a period of 12 months same time offer customers a def- 
$200, there was no provision fot in which to pay, but encourage a inite service 

items priced at less than $200. In customer to keep the paving peri- The company pays five percent 
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Modell: CHAIN ~ 


/ Buyit here in any length 


ee Ome cee en 


Proved ways to sell 











HODELL PAILETTES 
This is your handiest way yet to stock and sell Proof Coil and BBB 
Coil Chain in strong, all-steel re-usable containers with easy-to-grip 


steel handles. Four sizes ovailable . . “Ae, 4, 6 or Me inch 


Here are two proved ways to sell more chain. Use the 
attractive, brightly red and yellow enameled Hodell 
Chain Merchandiser as an eye-catcher . . . and, spot the 
sturdy Hodell Pailettes nearby to sell quality Hodell 
Proof Coil and BBB Coil chains. - 
These special Hodell sales aids give you fast-moving 
chain assortments ... popular with home and farm HODELL CHAIN MERCHANDISER 


owners as well as industrial and marine chain users This colorful, tubuler steel display costs $63.05 

Ask your distributor for the practical Hodell Chain complete with fast-selling Great Lokes chain assort 

: : rns $123 ) profit of $59.95. Occupies 

Merchandiser and Hodell Pailettes ... you'll like your ame ba eg _— 
¢ ¢ 4 3 t oor ,0oce ig 


customers’ sales response. 


HODELL CHAIN COMPANY, Cleveland 3, Ohio 
Division of The National Screw & Mfg. Co. 


As 7 Y 
FASTENERS 73 HODELL CHAINS #& CHESTER HOISTS 
F 1,/ 


k 
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Pendieton's instaliment plan meets the special needs of the area, for it 
provides financing for medium-priced merchandise such as the power mower 
customer is inspecting above. Installment plan was set up when owners 
of business discovered that no local agency was providing credit for such 


purchases. As a result of th: plan, 


interest on the $2,000 borrowed 
from the bank. There are about 
30 installment account customers 
in all, with two to three of these 
closing out their accounts monthly 
Approximately the same number 
of new accounts are opened each 
month, 

“The important factor in the 
success of a plan of this type is 
strict adherence to a set policy,” 
said Pendleton who indicated that 
the company has been forced to 
make but two repossessions in four 
years and has suffered a loss of 
less than one percent from delin- 
quent accounts. 


Interview Important 


As Pendleton explained, the in- 
itial interview with the customer 
is most important. All personal 
information such as residence, sal- 
ary, credit references, and simila: 
data must jive with information 
furnished by the local credit bu- 
reau. When a discrepancy raises 
real doubt, there probably will be 
trouble Pendleton cau- 
tioned. 

If the customer attempts to ex- 
plain away discrepancies on the 
basis of health, personal, domestic 


ahead, 


or other circumstances the risk is 
a real one, according to this deal- 
er, and any relaxing of set policies 
is an invitation to trouble 
“Insist on one third down and 


stick to it. even though in going 


102 


annual volume has increased 20°. 


over a customer's financial history 
you may feel that a departure 
from the practice in 
this particular case is 
Make certain the customer under- 
stands thoroughly the terms of the 
agreement, how much he is to pay 
monthly and when the payment is 
due.” 

Ten days prior to the time a 


payment falls due, the company 


customary 
justified 


sends a notice to the customer re- 
minding him of the date and a- 
mount due. If there is no response, 
a personal letter is sent to the cus- 
tomer 10 days later. If another 
week passes and this is not ac- 
knowledged the customer: called 
by telephone 

Clerical work involved in keep- 
ing the accounts takes no more 
than 30 minutes a week. These ac- 
counts receivable are set up se} 
arately in the ledger, and amount 
outstanding and current balance 
nst = 


are watched closely so that a 


ment periods on the next cust 
rs can be shortened 
g too high. 
company never adve1 
installment plan, regarding 


instead as an accommodatl 


vailable if the customer knows 


the plan and wishes to make 
of it 

‘This arrangement is not to 
confused with our regular charg 
accounts,”” Pendleton said. “We 


not advertise the 


+ 


avaliad I 


charge accounts either, but for our 
steady customers who find charg- 
ing and end-of-the month paying 
more convenient, we are glad to 
offer the service. 

Pendleton believes that a credit 
plan should be handled Dy onée 
person, and in the store the credit 
plan is his responsibility, all in- 
quiries being referred to him. He 
does not think such a plan could 
work successfully if a large num- 
ber of 
part in granting credit. It is his 
belief that experience is essential 
in operating such a plan and that 


alesmen were to have a 


closer control exists where the 
processing is in the hands of one 


pel son 


$2,000 Limit 

“We limited ourselve to $2,000 
because we felt that the numbe! 
of applications from this area 
would not exceed that amount,” 
he explained. “The small dealer 
may feel that $1,000 is enough to 
borrow to operate such a plan.” 
Requests for installment credit 
rise in the summer months and 
continue through the summer, then 
taper off in the fall. At Christmas 
time, when power equipment o1 
electric trains are given as gifts 
requests increase but then taper 
off again after the holiday season 


” 


Profits from 
Poultry Supplies 


(Continued from page 98) 


on display every month of the 
vear. In this section of the coun 
try, it pays off because many 
farmers keep a few chicks growing 
the year ’round.” 

The company runs an occasional 
classified advertisement in the 
local newspaper, featuring poultry 

] 


supplies; Dut mainly the Dusiness 


comes a 


on farmer-custom 
know have chicken 


ne depar 
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THE NAME TO REMEMBER... 
THE NAME TO SELL... 


NATIONALLY ADVERTISED 


GALVANIZED WARE 


Cream City garbage cans and pails are extremely well con- 
structed ... have exceptional eye-ippeal. All styles have a 
heavy, brittiant, hand-dipped zinc coating. - keonomy 
models, made of galvanized sheets, are also available. 


Cream City construction features extra deep body cor- 
rugations; tight, leak-proof double seamed bottoms; deep, 
seamless, snug-fitting covers. Can covers have exclusive 
off-center handle for easy removal. All styles are nestable. 


Nationally advertised in Good Housekeeping and Ladies’ Home Journal 








20-GALLON GARBAGE CAN 
The popul ar 20-gallon trade capacity 
{ ; . can made to sell at a popular 
price. Available in both hot dipped 








; ha and galvanized sheet models 


SBSES 














4% te 19-GALLON GARBAGE PAILS 15 to 31-GALLON GARBAGE CANS 

Deep cover locks on when pail is Four different sizes in this extra 

raised. 414, 6, 8 and 10 gallon deeply corrugated style. 15, 21, 26 

hot dip sizes. 10-gallon model and 31-gallon capacities. 21-gallon ‘ BY THE MAKERS OF 


Scien Sei aceiet  MET-LTOP 
the original 


Send for folder showing the COMPLETE Cream ate merat 
City Galvanized Ware line. Over 75 items! ' ft ae . 


~ovwes y TRONING TABLE 
GEUDER, PAESCHKE & FREY CO. @imm 


1325 West St. Paul Avenue @ Milwaukee 3, Wisconsin 
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There's a growing market in... 


Paints for the Farmer 


7 HARDWARE dealer who fails 
to consistently promote pain 
sales to his farmer customers 1s 
missing a good bet, according to 
W. C. Nutt, who, along with C. N 
Cooke, operates the Cooke Hard 
ware & Furniture Co. in Canton 
Mississippi 

About 85 percent of this store 
paint sales are made to farmers 
with farm wives making up a con 
siderable share of the total. Nutt 
has found that farmers have an un 
usually wide variety of uses fo 
Paints, ranging from refurbishin 
tractors, plows and other imple 
ments to “touch-up” jobs abou 
their homes. Moreover, farmet 
are now recognizing the preserva 
tive values of good paints, th 
dealer points out, and more ot 
them are turning to it as a mean 
of lengthening the life of thei 
farm equipment 

Although paint sales naturall\ 
take a sharp upturn in the sprin; 
this dealer keeps his paint movin 
to farm customers the year ‘round 


Above, C. N. Cooke, co-owner of 

the store, chats with farmer in- 

terested in touching up a room. 

Right, W. C. Nutt, Cooke's part- 

ner, shows wallpaper pattern to 
a customer 


festive selling and window 


When a farmer purchass 


a plow blade or some other imple- 
ment part, for example, he usuall 


if he does not have som 


implement in need of a 


fresh coat of paint 

According to Nutt, farmer 
» In for quantity paint pul 
unless they intend to 
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QUALITY 


has always created 


VOLUME, PROFITS and GOODWILL FOR YOU! 





The high quality of every Jackes-Evans product has always 


i efficient performance, long life, the most 


as NOEL NR : N wid, Sp hn stood for d 
ind attractive appearance 


S modern engineering and design a 


| 
epel dable, 


a 2 Ne 4 ONG fe ‘ All these provide money making sales 
BAB ees 4 res assure continuing customer goodwill 
ROE Stay Cet Re 


ore. 


advantages for you— 


GAS ROOM HEATERS 


This famous non-vented heater has been a favorite seller 


for years. Beautiful designs, highly efficient performance. 


Various sizes and finishes. 























VENTED GAS CIRCULATORS STEEL STOVE PIPE WOOD HEATERS 


The newest and smartest addition to the J-E line onge 
Distinctively different in appecrance. In four sizes oking. Made by J-E—the Jes ished ote 
—from 20,000 to 60,000 BTU's. For all types of fa é of stove n with long lasting, dependable performance 


erican Gas Association 


>t. is Blue Pol- 


Several styles all of 
A long time best selling item 


gos. Approved by the Am 
JACKES-EVANS PRODUCTS ARE SOLD ONLY THROUGH ESTABLISHED WHOLESALERS 


Order Your Pequirements Now 


JACKES-EVANS MANUFACTURING COMPANY 


ST. LOUIS 15, MISSOURI 
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R. N. Vincent, new president, left, receives congratulations from Don Hicks, 











his predecessor 


Tennessee Meeting 


“DEPRESSION TALK causes people 
to hold on to their money and this 
affects our economy all down the 
line. The stove or refrigerator they 
do not buy from the hardware 
store hurts all the way from the re- 
tailer back to the manufacturer,” 
warned Frank Clement, governor 
of Tennessee, addressing the 17th 
annual convention of the Tennessee 
Retail Hardware Association held 
February 21-23 in Nashville 

Governor Clement discussed the 
work of the newly established 
state Agricultural and Industrial 
Commission which has aided great 
ly in bringing new industries to 
Tennessee. 

“New industries bring in new 
people requiring new homes and 
new subdivisions and near these 
you will find many new hardware 
stores,’ said the speaker 

The attending dealers heard pri 
marily about the type of selling 
and merchandising required fo! 
1954. A. B. Hill, Portsmouth, Va., 
vice-president of the NRHA, de 
scribed the vast hardware indus 
try as “a giant slowly awakening 
from a deep sleep, with full pow 
ers not quickened or felt,” and 
suggested such things as “quick 
service or self selection with 
check-out counters, and 
ment selling.” 

Speaking on “The Selling Story 
Dr. Frank Goodwin, of the Uni 
versity of Florida, Gainesville 


Fla made these 
‘The cash 
the sales floor 1 


If a customer buys jus 


comes for and no more 
missed an opportunity 
and layout which caust 
buying 


“Many things can m: 


but only one can 
good pel onal 
customer's name 
questions, find you 
need. and don't let 
lacking something 
finish his job. A forn 
won't work. Each 
invited ie 
“Studies 
hoppet 
not on then 
impulse buying 
than half ] 
“Show 
change uM 
headling 
pace in the 
The superi 


aliKVva 


pea ity 
blue does 
eyed blond 
blue spectrum 
in the red 


10 . 
advances 
At the closing session 

cent, M & M Hardware C 

City, vice-} resident, wa elected 
president succeeding Bon Hicks of 
Sevierville. Harry Thompson, Ruel 
Hardware Co., Nashville, wa 
elected first vice-president and 
John C. Greer, Greer Hardware 
Co., Loudon, second vice-pre ident 
Morris P. Jones is executive secre 
tary and treasurer. Directors re- 
elected were Carl Higginbotham 
General Hardware and Supply Co 
Memphis: J. H. Jenkins, Agnew 
Hardware Co., Chattanooga; Ed 
Baird, Cooksey and Rose Hardware 
Co., Lebanon; and Hunt Morris, of 
Hunt Morris Hardware Co., Ripley 
New directors elected were Niles 
Gray. W. B. Green Hardware Co 
Kingsport, and Louis Bohannon, 
Bilbrey Brothers Hardware Co 
Crossville 

* 


The Growing Market in 
Paints for the Farmer 


from page 104) 


tine 
Thrifty farm women 
‘hange 
yurchases, buy 
woodwork, window 
and for other odd job 
around the house. They a1 
responsive to suggestive 
tore has found, and of 
press an interest in learnin 
about paints and 
best ise them 


Cooke Hardware 


Keeps a gene! 


} 


take 


women 
women 


paint 


ners, pain 
wallpaper and 
percent of this 
Larry < 
wallpaper 
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Moto-Mower 
Ou: a li l ty 


will sell Power Mowers 


for YOU! 





When you handle Moto-Mower, your best salesmen are the thou- 
sands of satisfied owners who tell their neighbors they can’t go 
wrong on a Moto-Mower. Moto-Mower quality has been making 
users happy for 35 years—building up a tremendous following of 
PP) 4 & Ut & Moto-Mower 


satisfied customers who will send ready-to-buy prospects to your j ” 
- a: ; / / 18° Roto-Mower 
store. Yet this Moto-Mower quality costs no more. s A 
:' with Briggs & 


There’s a Moto-Mower model—reel-type or rotary—in a size and 
price to meet the mowing needs and pocketbook of every customer 
Ask your wholesaler for complete information. \ 


We're telling this story of Moto- 
Mower quality through what we be- 
lieve to be the greatest volume of 
national magazine and local adver- 
tising being used by any mower 
manufacturer. Let it help you sell 
power mowers! 


THE MOTO-MOWER COMPANY °* Richmond, Indiana 
Subsidiary of DETROIT HARVESTER COMPANY 


SOUTHERN HARDWARE for APRIL, 1954 





‘ 


New officers of the association, seated left to right are: H. E. Wilson, Jr.. 

president; Abel Warren, first vice-president; Banks Gladden, second vice- 

president; and W. L. Trotter, Jr., senior director. Standing, left to right are: 

Dwayne W. Laws, re-elected managing director; L. V. Huggins, past presi- 

dent; J. M. Rivers, past president; Lowman Tyler, junior director; and T. A. 
Groce, Jr., immediate past president 


Carolinas Convention 


THE 49TH ANNUAL convention 
and trade show of the Hardware 
Association of the Carolinas, held 
February 23-25 in Charlotte closed 
with the election of H. E. Wilson, 
Chesterfield, South Carolina. as 
president. He succeeded T. A 
Groce, Jr., of Asheville. 

Others named are Abel Warren 
of Garland, N. C., first vice-presi 
dent; Banks Gladden of Chester 
S. C., second vice-president; W. L 
Trotter, Jr., of Greensboro, N. C., 
senior director; and Lowman 
Tyler of Wagener, S. C., junior 
director. Dwayne W. Laws of 
Charlotte was re-elected managing 
director of the association. 

Association directors voted to 
select Charlotte as a permanent 
convention site because “it is the 
leading and most centrally located 
distributing point for the Caro- 
linas.” 

The week of Feb. 21 was chosen 
for the 1955 golden anniversary 
convention and hardware and 
housewares shows, which will a- 
gain be held in the new Radio Cen- 
ter. 

Addresses by various industry 
leaders stressed that the nation’s 
free economy now has its greatest 
opportunity to demonstrate its 
capabilities under fire of recession 
talk. 

Keen Johnson, vice-president of 
Reynolds Metals Co., Louisville 


108 


Ky., and a former governor of 


Kentucky, struck an _  optimisti 
note when he declared that * we 
are a nation of salesmen who have 
outstripped the world in building 
an economy of luxury. Having at 
tained it, we might have let ou 
talent go into hibernation, but 
when the chips are down and the 
demand is upon us, I am confident 
that we can beat away recession b\ 
talking facts instead of fictitiou 
fate.” 

And Charles P. Culp, regional 
manager of Du Pont Paint Co., en 
larged upon that theme in declar 
ing that there is no recession that 
normal spending won't cure 

“It’s the fear-monger who is 
tightening up the pursestrings 
There is sales resistance. Allowed 
to run unchecked, he could en 
gender a fear to slow sales, affect- 
ing production, dropping employ 
ment, and sapping the buying 
strength of the nation,”’ he warned 
adding that he is confident not 
only that the economic resources 
of this nation are sound, but also 
that government and industry will 
never permit the economy t 
plunge to any extent of permanent 
damage. 

“We can help,” he said. “by 
loosening the pursestrings of look 
ers, turning shoppers into spend 
ers and the browsers into buyers.’ 

In an interview, Mr. Culp 


pointed out that “we can follow 
blindly the blind predictions of 
economists and figure our future 
is patterned, or we can cut the pat 
tern ourselves in salesmanship 

“We must ask people to buy. We 
must call attention to their needs 
We must let them know of prod 
uct developed to satisfy thei 
needs. Timidity only breeds timid 
ty 

The solution to any financial 
crisis is in the people’s pockets 
now. As they buy, as we sell, as 
manufacturers produce, thus will 
the extent of recession or recovered 
prosperity be measured,” he de- 
clared 

Arthur Horrocks of the Good- 
year Tire and Rubber Co. public 
relations department, Akron, Ohio, 
delivered an inspirational address 
in which he called upon salesmen 
to prove that this distribution 
system of ours, operating freely, 
can maintain an economy which 
will know no worse term than 
mild recession’.’ 

Other highlights of the three 
lay program included an informal 
industry luncheon for dealers 
their wives, exhibitors and travel 
ing salesmen; the president's ad- 
dress by Mr. Groce; a luncheon 
for the ladies given by Hardware 
Mutual Fire Insurance Co.; the 
past president’s dinner; a “get- 
acquainted” dance and _ funfest 
and awarding of prizes 


s 


Who Will Do the Selling 
in a Buyers’ Market 


(Continued from page 80) 


was unknown, the price of a lawn 
nower. He told me the pri 
whereupon I pointed out that the 
chain store down the street dis- 
played a similar mower for $10 
less. I asked what made this mower 
worth $10 more than the chain 


‘Ee 


store mower 

The salesman didn’t know, but 
I persisted that there must 
ymething about this mower that 
made it worth $10 more 

“Well, it’s a good mower, all 
right,” said the salesman, “or the 
boss wouldn’t have bought it.” 
While this exchange was taking 
place “the boss,”” whom I know 
had come in and he had heard 
some of the conversation. It was 
somewhat embarrassing to be in 
the position I was caught in. For 
although it was partly the fault of 
‘the boss” that the salesman had 
no product knowledge, it was also 
my fault. For my house had sold 
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am 


The Red Head 
tag is your 
gvarantee of 
merchandise that 
will satisfy your 
customers and 
a. promote your 


quality and 
best valves. 





w it's | tbe new 






store as the place 
Te ee 


HEAD vest to believe it! 


These new RED HEAD canvas creels are 
specially designed to fit in every fisher- 
man's budget... everything about them 
sings a song of profits for RED HEAD 

dealers .. .-price, utility, quality enhanced 
% by Sea Mist Green and Forest Green two- 


bee. y ie vest 















A Bargain for Fishermen—A Traffic Builder for Dealers 


Here at last is a fishing vest every fisherman can afford! The ‘LUCKY 7" 
fishing vest has the most essential features to attract the mass market of 
men who could never afford a fishing vest before. It's RED HEAD quality 
/ throughout in rich, Pine Green, Water Repellent Poplin. The “LUCKY 7”’ 
will make new customers for you by bringing fishermen into your store that 
prices stopped before ...and yet the features and qualit#pare so terrific 
that even your best fishermen will want it! You've got to see this new RED 


New Red Head Creels... for Fast Action Over Your Counter 


tone Waterproof Duck construction spell 
customer satisfaction. Again RED HEAD 
gives you merchandise that builds up your 
store's reputation for top values at prices 


_ that roll up store traffic. To be first in your 


market, /ead with the RED HEAD line. 





NS 


“BROOKIE” “RAINBOW” 


“BIG CHINOOK" 


RED HEAD BRAND COMPANY 


4300 West Belmont Avenues Chicago 41, Illinois 


y= 


= \ 
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THE EASY WAY TO MAKE A 


DouBLE 


This man has the right idea—SEAL- 


TREAT goes with lumber, paint and 
hardware sales like ham goes with eggs! 

When you sell Seal-Treat with lumber 
and paint, you know that lumber and 


paint do better jobs you re assur- 


ing customer satisfaction and making an 


extra profit with no extra work! 


SEAL-TREAT, FOR WOOD TO BE PAINTED 
is water-repellent. Stops rot and termites 
Controls warping, shrinking. No need to 
tie up money in old-fashioned or partly- 
effective preservatives, SEAL-TREAT is 
the modern, CLEAN PENTA WOOD 
PRESERVATIVE which does an all 
purpose job! Ready to use quart, 


) Lalor 


1 gallon, 5 gallon cans and 5 


drums 


SELL DEEP-TREAT FOR WOOD 
NOT TO BE PAINTED. General 
For fence posts, joists, sil 


kills termites 


Stock and Sell Chapman's 
Complete Line of 





PROFIT? 


SEAL-TREAT is backed by a 
great promotional program! 


Stock SEAL-TREA1 


h 
Saves Wood 3 wars 








CHAPMAN CHEMICAL COMPANY 
DERMON BUILDING e MEMPHIS. TENN 





the mowers to that dealer and my 
man had not finished his job 

Right then and there we had an 
informal sales meeting and within 
the next three or four days that 
hardware store sold 17 of those 
mowers. That demonstrated to me 
that salesmanship largely prod- 
uct knowledge 

Of course, there is a broader def- 
inition of salesmanship, in my con- 
ception of the word, and this is my 
definition: Salesmanship is the art 
of creating desire in the consum- 
er for the product being offered 
a desire so strong that the con- 
willing to forego the 
pleasures and comforts that might 
be derived from any other product 
in which he might invest his 


in order to have the prod- 


sume! 


money, 
uct being offered 

It is my sincere hope that during 
1954. more dealers will spend more 
time and effort creating real sales 


manship in retail hardware stores 


7 


Wholesalers Report on 
Inventory Control 


(Continued from page 81) 


wholesalers being 3.79 

The question, What are you do- 
ing, if anything, to keep inven- 
tories in line with sales?, disclosed 
that all reporting wholesalers have 
definite plans in operation or are 
making efforts along some line t 
keep buying in reasonable ratio to 
sales. Methods of doing so are 
widely varied but generally 
wholesalers are watching inver 
tories carefully. A number men- 
tioned that they are buying more 
frequently, but in smaller quanti 
ties. Others are buying on a 60 t 
90 day basis. 

Following are some typical way 
in which wholesalers are keeping 
inventories 1n 
“limited 
smaller quanti 


‘watching 


istence 
nanagement that propel 
laintained “check ales 
inventory and purchase 


a 60 day 
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J. DEPENDABLE QUALITY 


GENEROUS MARKUPS 


2. 
3. REASONABLE RETAIL PRICES 
*. 


STRONG NATIONAL ADVERTISING 


Yes Sil BOKI R has its own 4 Point Plan! Ol \/ IT) SO de- 


pendable that the sale of any one item paves the way for future 
sales of other Tree Brand Cutlery. MARKUPS that give you a 
“reason why” for pushing BOKER. PRICES that cut sales 
resistance to a minimum, NATIONAL ADVERTISING in The 
Saturday Evening Post — 16,000,000 readers — that send ‘em to 


you ‘lookin’ and askin’” for BOKER Tree Brand. 


EASY “PINKER SHEARS 


Removable hollow-ground precision 
steel blodes, Durcluminum handies 
Lightweight comtort-designed sell 
the moment customers pick them up. 


STEAK SET 


An item wor 


ea he 
& 4 24 piece Tablewore set 
2ndies stoin and 
— fi 
24 
© v j 7 


i , “SUBURBAN” TABLEWARE SET 
: 


’ 

¢ 
ASK YOUR JOBBER TO SHOW YOU THE 
BOKER TREE BRAND LINE 


Catologs Available on Request 
ROKER 
POCHET HMNVES ee TREE Qip Rann 


once 


nd! Fine steel and fin k 
s to suit every test Warp UTLERY us 


On over #4 * 


H. BOKER & CO., INC. 


Established 1837 
101 Duane Street New York 7, N. ¥ 
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a 30 to 60 day basis”; and “com- 
paring purchases with sales at 
close intervals.” 

The problem of returned goods 
is a continuing one for a majority 
of southern hardware wholesalers, 
though when asked to state their 
policy regarding the handling of 
returned goods, 69 percent indi- 
cated that they require a dealer to 
obtain permission prior to ship- 
ping goods back to the wholesale 
house. While a number replied that 
this policy is rigidly followed 
many of the reporting wholesalers 
stated that once goods have been 
returned, whether with prior per 
mission or not, the wholesale 
usually has to accept the shipment 

To eliminate abuse, one whole- 
saler makes an attempt to collect 
freight both ways on the returned 
goods plus a 10 percent handling 
charge. Another charges five per 
cent for freight in instances where 
the dealer is “wrong.” Still an 
other levies a flat 10 percent han- 
dling charge. A number of whole 
salers attempt to regulate the han 
dling of returned goods by having 
retailers fill out a form prior to 
shipping goods back to the whole 
saler. But when returned goods 
show up even unannounced 
they usually must be accepted and 
credited to the dealer's account 

One leading wholesaler sums up 
the problem in this way: “No cut 
and dried policy has been found 
workable. This is a perpetual head- 
ache that requires constant watch- 
ing.” Another commented: “We 
have no policy that is worth a 
darn.” And he added, rather fa 


° cetiously, that this policy is ob 
él mas Ay served 100 percent 
Question No. 3 asked, What are 








you doing to cut down obsoles- 


cence? What methods do you use 
¢ } ] ] SUTI ly 


Back Again . . . a Hanson bath scale! It's all new—inside and out to close out obsolete and 
—a completely new design, yet built to retain all the accuracy ° 


’ 
stocks 


or: . . Virtually all wholesalers use 
and dependability that has characterized Hanson Scales for : at ti ee eh . mary 
. rice reductions as 1e primaf®r! 


three generations! Scarcely more than two inches from floor method of closing out obsolete and 


to platform surface, the new Hanson bath scale is the finest surplus stocks, and 37 percent men 
tioned specifically that salesmen 


scale of its kind... the low, wide base hugs the floor, has no savladieniiy ave tersiched Yets of 
tendency to tip or waver. The new magnifying lens with obsolete and surplus merchandis« 
V-point indicator assures easy, accurate reading, and a tamper- which has been reduced in price 
proof zero-set offers fast, precise re-setting if necessary. 1 RENENE OF SHEERS Sage Om 

tests in which salesmen receive 
bonuses or prizes for moving such 
surplus merchandise. A number of 
wholesalers attempt to sell such 
merchandise to other distributors 
where they have a market for the 


TVA T Ye)" SCALE COMPANY { products. As a last resort, a num- 
; ; ber of wholesalers sell obsolete and 


surplus products to firms that deal 


MODEL 622—White and colors with chrome trim $7.95 
MODEL 633—All chromium $10.95 


Write for bulletin No. 450 or consult your jobber. 


specially in such merchandise 
Following are some of the meth- 
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More Bolt Action Shotgun Sales 


New Stevens model 08 Ac my - 


Repeating Shotgun with yy | Nonsenl , 


ZA "The Right Pattern 
Savage Adjustable Choke , : ee ee... 
12-16 GAUGE FF the Right Tine 


Stevens Model 58. > 


More 22 kitle Sales 


with Savage and Stevens “22” rifles grooved 
for new hensinael Tip-orr "Scope Mount 


No Drilling 
No Tapping 


No Tools «4 


Grooved receivers oa the popular Mount “tips on" or “tips off” rifle 
avage and Stevens .22 cal. rifles Fisted receiver in seconds. ‘Scope is aligned 
ow adapt them for instant use of for immediate use. The mount ae 
aanel new Weaver TIP-OFF rigid, sturdy 
mount 


Now Savage offers you these "22" rifles ready for instant ‘scope use 
Auto-Loaders Bolt Action Repeaters 
jel|6 Tubular Magazine Savage Model 5S Tubulor Mogozine (if »; a AV. AG I 
s Model 87 Tubular Magazine Savage Model4 Clip Mogorins f y 


s Model 85 Clip Magazine Stevens Model 86 Tubular Mogoarins SAVAGE STEVENS - FOX Rifles on 
Stevens Model 64 
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It takes as long 
to sell a chean roller 


as a GOOD one 


Beware of colorful carload talk — loaded with big investment 
costs and low profits. Remember you spend as much time 
selling a cheap roller and get far less. 


Plan now to sell BESTT PAINT ROLLRS 

and get the Full profit. Whether you sell a dozen or a gross. 
Dollar for Dollar BESTT guarantees the finest roller from 
Triple A to Thriftee . . . because the BESTT line is complete 
— geared to meet ALL competitive needs. 

Quality, Reputation and Price assures you of an excellent 
return on every dollar invested in BESTT PAINT ROLLRS. 

And ...for special patterned wall designs ask your BESTT 
salesman about the new MOTIF design roller. 


SS EE SY SD ea a a _-- +r 


CLIP OUT COUPON AND MAIL TODAY 


Street 


ai hssciteiaiieteniepeieehiaaraniateciaeniiiien — — 


SH-3 


ee oe oe wm wm oe we es oe es es we ee we we ee ee eo oe 





ods which southern wholesalers 
are using to cut down obsolescence 
and to close out obsolete and sur- 
plus stocks 

Texas—Make up stock sheet of 
close-out merchandise at special 
prices semi-monthly. Follow up 
with salesmen. We work on close- 
outs the year ‘round 

Alabama—Make periodic check 
of inventory cards and close out 
obsolete items at regular intervals 
at reduced prices 

Virginia—We watch slow-mov- 
ing items continuously, make close- 
out prices to dealers, then whole- 
salers, finally to a national close 
out dealer 

Texas — Inventory comparison 
shows up slow or dead stock. We 
attempt to have our salesmen place 
special emphasis on movement by 
offering them additional sales com- 
missions. When tke merchandise 
cannot be moved in this manner 
and we cannot find a wholesaler 
interested in the item, we place a 
price on it that will enable us to 
clear same from our inventory. 

North Carolina—Monthly close- 
out pages and bonus to salesmen 

Alabama—Discussions at sales 
meetings; reducing prices 

Georgia—Constant effort and 
two semi-annual drives each year 
to push out all obsolete items 

Florida—We try to sell this mer- 
chandise to selected dealers who 
can handle this type of sale with- 
out affecting the market in the 
area 

Louisiana—At frequent _inter- 
vals stock lists of obsolete items 
are given salesmen with contests 
providing prizes for sales. When 
all else has failed, we dump the 
stuff. 

Arkansas—After we decide an 
item or line is obsolete or no longer 
desirable we reduce prices until 
the merchandise is moved out 


o 


Orgill Operates South's 
Largest Warehouse 


(Continued from page 83) 


+ 


pick up freight and get away fast 
The warehouse has room for 50 
big trucks at the dock for shipping, 
receiving and will-call 

Manager of the warehouse 
Dale Briggs, who joined the org: 
ization 12 vear 
clerk in the 
ment riggs Was 
man of Joseph Orgill J1 
pany s secret 


planning the 
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Look to NATIONAL , | 
for quick sales 2% Nit \UTe 
PrevieW 
OF FAST-MOVING 
NATIONAL 
__ PRODUCTS 


Sake — 


SS 


All are furnished pre-cut to standard sizes, highly polished, 





completely machined and individually wrapped with neces 
sary hooks and screws—ready for simple, speedy installa 
tion. They're made of highest-quality aluminum or bronze 
ina wide range ot styles to suit your Customers varied 


requireme nts 


Colorfully-packaged National and Columbia Binding is 
truly a best-seller. Each convenient, self-service carton 
contains one dozen clear plastic packages of %"' linoleum 
binding—12’ long, punched for installation and with nail 
supply enclosed. Comes in brass, aluminum or stainless 


> 


steel. Edging is available in plastic package (12’ roll) and 


in 75’ lengths 


Made of 26-gauge metal and tough, durable felt, National 
Door Sweeps can be readily installed by any home-owner 
with only a screwdriver. They're 1',"’ wide have slotted 
holes for simple adjustment come in brass, steel or 
aluminum and are attractively packaged. Stock National 


Door Sweeps and watch how fast they move 


Available in sizes for all standard windows and doors, 
*<*\ 
National's Packaged W eatherstripy ing has been a popular 


item for years. It's packed in individual cartons that contain 


WEATHERSTRIP ' 
S . f ynugh prefabric ated materia to weatherstrip one window 
esearch : : f t door, along with sufficient screws and nails plus 


WSTITY a ; ; : 
mont! truct ns. It idition, National n ikes Pack 


ze which comes in i handy, eye catching 


Order from 


your jobber 

today—or — 
MAIL NATIONAL METAL 

COUPON PRODUCTS COMPANY 

for catalog 

and price 

schedule. 
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chandise 

It took about a year 
warehouse operation 
Briggs explains. “We } 
out how much space woul 
juired for each one of the 
40,000 items. It was our job t 
ire out this space and give each 
tem a location and a brand new 
atalog number which would indi- 
cate this location.’ 

Under Briggs’ direction in the 
varehouse are approximately 150 
warehouse employees. He's re- 
ponsible for the complete opera- 
tion 

Joseph Orgill Jr. is the man most 
responsible for the actual planning 
of the new building and then mov- 
ing the stock. He spent several 
years inspecting other large, mod- 

n warehouses and warehouse 
operations before the Orgdl] plans 
were put on blueprints. He went 
over much of the nation, making 
notes of the good features—as well 

the bad features—in warehouses 
similar to what Orgill Brothers & 
Co. had in mind, General contrac- 
tor for the warehouse project was 
S & W Construction Co., of Mem- 
phis. Actual construction required 
nearly two years 

3esides the conveyor system 
other outstanding features are the 
fluorescent lighting and ventila- 
tion systems. The window-less 
building is thermostatically kept 
it 65 degrees heat. It is of fire- 
proof construction, and is fully 
protected by an overhead sprink- 
ler system for fire control in the 
eventuality of a blaze ever start- 
ing in merchandise stored in the 
building 

To prevent water damage to 
irtments 


hould a blaze set off 


ee 
u t n es matic sprinkler system, metal fire 
drops are suspended from the cell 


} 
ing at intervals 


merchandise in othe! dep 
? 


he auto- 


iae the 


b M There is only one wall inside t 

y CKINNEY building. It’s a bricked-in room for 
the storing of paint and ammuni- 

It’s a separate compartment 


tior 


In addition to the conveyor sy 


n. fluorescent lighting anc n- 


hinge craftsmanship 
at its finest ilatic n features, the Orgill 1 3.] 


svstem for handling of orae 
attracting much attention 
All orders received by Orgill 


| + 


now handled and processed at 
new warehouse by the Int 
tional Business Machines 
time-saving equipment. It 
sidered to be the “last wo 
iffice efficiency, The system 
complex that it can eas! 


er a visitor, yet 





rat + _— 
eration lt 1Invafrla 
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. it’s all burred and stripped because somebody ally be used on 50 types of nuts and boles with 
didn't have a wrench to fit it... either square or hexagonal heads. Each piece is 
With the new Barcalo Open-end Wrench Set — drop forged from finest quality carbon steel and 
shown below, you can make every nut in your — properly tempered to last through years of hard 
neighborhood happy and make a tidy profit use. The set has a bright plated finish to com- 


besides. With 14 different sizes, this set can actu- mand attention, and it’s priced right to sell fast! 


bolts and nuts 


RANGE OF SIZES: +2” to 1%” 


% 7 "RENCHES 
te 14 DIFFERENT SIZES 


%& STREAMLINED DESIGN 


They're Guaranteed! 
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‘ormal ope y of the new 
Am Watering Syst warehouse, with guided tours for 
azing eW - Way ei the public, is planned for May 

General offices of Orgill Broth- 
ers & Co. remain at 36 West Cal- 
PROEN’S } well-advertised houn, although the IBM depart- 
ment and the city sales desk are at 
the new warehouse. In addition to 
WAT Z R S$ P | K fF the Memphis office, Orgill has 
large branches at Jackson, Miss., 

and Little Rock, Ark 

. 


Buying Practices 
of Southern Dealers 


(Continued from page 84) 


perhaps at times assisted by his 
wife, performs all the functions of 
the business. Still, 42 percent in 
It gets the dicated that more than one person 
— buys for the store. In most cases 
however, the number does not ex 
ceed two persons 
Proen’s WATERSPIKE, a sensational Tics wen a. meant dive 
sprinkler and root irrigation system, the replies to Question 
brings you fast sales. Patented He in} ular wh 
SQUARESPRAY head sprinkles above 
surface in exact square patterns 
from 2 x 2’ to 35 x 35.’ With a flip 
of the valve, spot irrigation is 
provided right at the base 

Control val of plant roots. Handsome, husky 


~ | | See WATERSPIKE will sell itself right 


\ | to sub-surface off your display table. 
. _ eee. this que 
ane ORDER NOW! amas ae 

| include these in your sprinkler ix regul 


. . of up ly 
line for the coming season ving sh 











TX 
; ; figures for the lat 
+ payne pa - mewhat 
sO whi mi 
. 3 to a carton plus ome “s 
Retail counter display » obviously in 
Pr : stand ° used by dealer 
iG — 7 ° 
. ' j ing of appli: 
ber and mil 


a, hm r 
CN bg 2 Squarespray number of 
. ] 


sa > packed 6 to old by hardware 1 
a carton Among dealer 
question 20 percent 
use of 10 
ply: 16 perc 
eed 1A i 
7OL/7 an 


cent 


SQUARESPRAY nse. i 


This widely acclaimed sprinkler actu 
ally waters in squares — gets all the 
raelaal-ta3 Tia -Mmiilel ian bailel tian ielais 
of sprinkling. A proven fast-seller; a 


sure profit-builder 
‘re Was near universal agree- 


Strong advertising, immediate delivery nent among dealers replying to 
make Proen Products sure-sell items iestion No. 3 which asked. What 


PROEN PRODUCTS co. dental sandibidies®? Cram 


nat soutn 


OTH STREET. BERKELEY CALIFORNIA 





Tit 44) 
sive i1ttie 
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Peters Cartridge Division, Remington Arms Company. tn« 


Retail Price 


Ballistic Data 


REAR ViEW 


Opens from Bottom 


GLASS FRONT .~ 


Ammunition sells itself- 
with Peters New Counter Merchandiser 


He'll send the 


Here’s the closest thing to self-service am 
munition selling ... the new Peters Counter 
Merchandiser. With this modern way of 


displaying and selling Peters 22 cartridges 


you re on your way to maximum 22 volume 
Get all the facts on how you can put the 


new counter merchandiser to work in your 
store. Contact vour wholesaler or send the 


coupon right away to Joe Callahan, Peters 


PACKS THE \POWER 


Bridgeport 2, Conn. 
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sales-promotion manager 
information you need in the first mail 

you're filling in the coupon, 
ibout all the Peters selling 
Just check the box 


way 


And while 
why not find out 
uids that can be yours 
rked “Other selling helps.” That 


get a complete list of colorful, hard- 
will 


m 


you 1] 
itting sales-promotion material that 
help build your Peters ammunition volume. 


Fill in the coupon now! 





™ . to the maintenance of complicated 
Life without a BOLT BAR... record systems. Of those answering 

this question, an overwhelming 
majority—96 percent—simply use 
a want book for recording needed 
merchandise. ““Memory” is the sys- 
tem used by two percent, while 
systems of inventory contro] are 
used by an additional two percent 

Replies to Question No. 4 of the 
survey indicated that advance buy- 
ing of seasonal lines is not a wide- 
spread practice among southern 
hardware retailers. Asked to state 
their policy as regards advance 
buying of seasonal lines, 26 percent 
merely indicated that they do buy 
in advance; 15 percent “buy as 
needed;” 17 percent “do very little 
of it;” 9 percent buy “where dis- 
counts justify; 7 percent don’t 
buy in advance; 7 percent, as one 
expressed it, “are not too hot about 
it;” 4 percent buy in advance 
“carefully,” while 4 percent buy in 
advance “a little.” 

Answers to Question No. 5 are 
notable evidence of the extent to 
which southern hardware retailers 
rely upon wholesaler salesmen in 
maintaining inventories. The ques- 
tion asked, Is any substantial part 
»f ’ t nail? J 

Home mechanic Martha knows just what she wants = plete pets Bae Py 

but she has a tough time making it clear to Hardware Harry. cated that no substantial part of 

. ; ; their buying is accomplished in this 

Many such slight misunderstandings can be manner. For the averane dealer the 

avoided . . . and a great deal of energy and time saved buying procedure is simple. Mer 

. with a self-service Lamson BOLT BAR. chandise needed is jotted down in 

the want book and is taken up with 

Recent tests in hardware stores prove that the BOLT BAR the wholesaler salesman on his 

next call 
or > os é Paiers S$ 

additional business over and above normal bolt and nut sales. ans aaa ee ae 

ice received from wholesaler sales- 

: ‘ men, though a number indicated 

Lamson BOLT BAR. It will save you hours of time, ams teaitiadt Geet the eteatenilinn sien. 
man could do an even better job 

Your Lamson distributor ' Asked in question No. 5 what 

| Sh , special assistance is received from 

wholesaler salesmen, 38 percent of 























stock turns over an average of 6 times a year. This is all 


So do yourself a profitable favor. Invest in a modern 


needless trouble and turn a neat extra profit to boot. 


can give you the whole 


. . ~ == . ' ? he y . . no ms ore c > 
story .. . or write us direct. SY é the participating dealers stated 
} =x that they look to the wholesaler 


salesmen for information on new 


7he LAMSON & SESSIONS Co. ' ry products, price changes, and spe 


1971 West 85th Street cials, and for help on special or 
Cleveland 2, Ohio ders. Among those answering this 
Plonts at Cleveland and Kent, Ohio question, however, 22 percent 
Birmingham + Chicago ‘ 
stated that they received no special 
assistance from wholesaler sales- 
men, 13 percent replied that they 
received “very little’ help, while 
13 percent of the dealers partici- 
pating in the survey failed to 
answer this question 
Following are a number of com 
; ments dealers made on the services 
106 most popular sizes i rendered by the wholesaler sales- 
a ee man 
North Carolina—Help in selling 
when we ask for it 
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NOW ...an automatic way for color 


S/n 


... With less than *400 investment complete 


fo increase your interior paint sales 


Here’s how: 


1. Self-service wall and trim color selection . Carry low, flexible inventory... 


for your customers get 5-time turnover 


e Easy to choose with exclusive Decor-matic dial e More space tor you 
e Saves 75° of your se lling time e More pront ible tor you 





Only 18 colors get you 180 Hard-hitting sales support 


e 1S “most wanted” bases { Itramode rh point ot pure hase chip ric k 
e Only 20 “one-shot tube” colors Free to qualifying ce ilers 
e No extra tinting base whites National advertising 


e No extra tinting base grays Sales p oducing promotional material 





You sell real color beauty . Increase your paint sales 


e Colors proved right in survey of More and more paint is being sold to brighten 


300,000 women homes with the magic of color. Open your door to 
e You mix color to color for soft, subtle tones more paint sales more paint profits. Write for 


° Deep tones are lovely more livable detailed in 
fast turnover— most practical color system 


US 


ie — -—- ——- —_— = & own ee 


formation about this low inventory 





Easy to mix 


e No extra containers needed 
e No partially filled cans 


e Sell colors in cans as 1S 





Get top-quality Pee Gee One Coat Flatkoatt 
in every can 

e Easy to apply e Quick drying flat wall enamel 

e Tough alkvd base e Scrubbable e Odorless 

sd Also available in Gloss and semi Glos 





2. Fete a profitable favor and fill out the coupon now! 


a as ae re ~ Xp ‘ : 
thet i te ed in learning more 


t color system 
“A New Formula 
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Georgia—On items they are 


FAMOUS IMPORTED SWEDISH HARDWARE 


acquainted with they are helpful 
Wish they were better acquainted 
with their newer: 
they carried more samples 
Tennessee—Special service 


items, and wish 


special orders 
Alabama Salesmen 


price information 


provid 
make adjust 


ments, and give a personal touch 


America’s No.1 | tegehotsae bing 


and new goods 
Arkan a 


; my Bowsaw... SS oe 


goods and give us new 


\ “BUSH MAN” From coast to coast, Hardware Dealers rir Pinia The VY give u 
know the quality of America’s leading i n bargains. close 
bow saw—the one and only “Gensco 


price changes 


As a rule they 


They like the wide range 


of saw types and sizes—the merchan- 


P . 
\42 dising and point of sale displays back- helpful in any way they can b 
a ing their selling efforts. If you don't Florida Lots of good info 
—~ tion and help 
South Carolin: Splendid 
Tennes ee Advance 
prices new merchandise 


Georg! 


stock Bus m l Bow Saws now, you 
should to please every customer and 


sell more saws. Write for literature and notice 


FREE POINT OF SALE MERCHANDISER 


This display free with purchase of only 
8 saws and 6 replacement blades. Three 
colors, made of wood and duron. Order 


this starter today. 


Swedish Swedish 


Wood Chisels Builders’ Hardware 5 


11 sizes of the world’s Famous Gensc« - 
finest Swedish wood Stenman Swedish 

chisels with durable Butts, Straps, Tees, 

Tenite II handles Hasps, Bolts and 

Blades are protec ted other standard type 

with strip-off plastic builders’ hardware 

Free display with only Write for catalog 

16 chisels. Write for 

literature 





Swedish 
Wood Screws 


Swedish Mora 
Hunting Knives 


Inlaid Swedish steel blades, 
curly birch handles, plated 
brass bolsters, guards and 
butts. Top grain leather 
sheaths with metal reinforc- 
ing. Free display with seven 
knife assort- 

ment. Write for 

catalog sheet. 


SEE YOUR JOBBER 


GENSCO 


Swedish, Gensco- Crown - 
Brand slotted wood screws 
in flat, round and oval head 
styles. Made in bright steel 
and brass 
Write for 


prices. 


WRITE FOR PRICES 


momen 


A DIVISION OF 


GENERAL STEEL WAREHOUSE CO., INC. 
1806 NORTH KOSTNER AVENUE, CHICAGO 39, ILLINOIS 





SOUTHERN HARDWARE for APRIL, 1954 








Griffin Butts are Quolity Butts . . . pro- 
duced from highest grade steel, carefully rolled in our own plant 
and finished by expert craftsmen. You can be sure of satisfied 
customers when you sell them any items in the Griffin line of fine 
builders hardware. 

For more than a half century Griffin has been producing fine 
products. That experience assures you of the best. Sell Griffin . . . 


and you sell Quolity. 


ce 
MANUFACTURING COMPANY 


ERIE + PENNSYLVANIA 


RIFFIN PRODUCTS 
IN 4 REPRESENTATIVES 


_witeur 4 DAVIS CHARLES L. LEWIS R. F BEVERS 
19 W. Foreo Av e is24 Ee 2611 Gerrison Bivd 
Ch 09 a r . e ‘ : Bo timore 16 Maryland 
GEORGE A GREGG WALTER S. JOHNSON & SONS tL. G. FULLER ROY L. ROGERS 
17134.6 Wyoming Ave ' oo 1620 Gorfield Street 
Detroit 21, Michio ‘ Denver 6, Colerado 
— H FARRAR HAR DR sous 
ANY AUSTIN & EDDY INC " VEY D. RUSH & SON WwW. C. MEIBAUM & CO. 
1458 ad Secnas . J 6954 Olectho Avenue 


Bost a St. Louis 9, Missouri 
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COLUMBIAN | 
‘MANILA ROPE | - / 


Production controls, lab- 
oratory tests insure ef- 
fectiveness of Columbian 
treatment. 


Mill-run samples from all Manila 
Rope production lines ore selected 
by laboratory technician 


Treated mill-run samples are placed 
in incubator along with untreated 
control samples. Result is double 
check: on fungi-static potency, and 
on potency of mold spores used 
for tests 








me 
Z ROPE 


COLUMBIAN 


New Columbian Protection Adds 
Longer Life at Maximum Strength! 


When mildew, mold or rot bacteria attack the untreated fibres of good 
Manila rope, resiliency and strength diminish by leaps and bounds. 


In a few short days, such organisms can rob rope of all its dependability 
for handling quick strains or steady loads. 


Now all mildew, mold and rot bacteria seeking to feed on Columbian 


Manila Rope are stopped in their tracks. 


Special lubricants have long been applied to reduce internal rope friction. 
To these we have now added a tried, proved enemy of decay organisms, 


known as a “fungi-static.” 


Exhaustive tests — in Columbian laboratories, and in actual usage all over 
the world — have established the long-term effectiveness of the Columbian 


fungi-static treatment. 
So that we can now say with full assurance: 


Every foot of Columbian Manila Rope is adequately protected against 
decay for YOUR climate, YOUR uses, YOUR methods of handling! 


COLUMBIAN ROPE COMPANY 
AUBURN, N.Y. "The Cordage City” 


PE WITH THE Ff VHITE AND BLUE MAI 
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mcs | Af YP OF OES! 


SHARK BRAND 
SWEDISH 
CHISELS 
Here’s one game hardware 
dealers can always win be- 
cause it’s always Dealer's 
Choice . as well as Cus- 
tomer’s Choice. 
SANDVIK HAND SAWS 
and SHARK BRAND 
CHISELS are two ofa 
kind——both are made from 
the same premium Swed 
ish Steel both are un- 
excelled in design and 
performance —both prove 
aces high with your pro- 
fessional customers the 
carpenters. * 
When your customers use 
SANDVIK HAND SAWS WRITE FOR THE 
or SHARK BRAND 
CHISELS, substitutes are CATALOGS ON 
a gamble because it’s a 
sure bet they expect the SANDVIK HAND SAWS 
best steel... Swedish 


Charcoal steel. AND SHARK BRAND CHISELS 


fandvik faw & fool °"" 
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MYERS SUBMERSIBLE 
WATER SYSTEMS 


FIELD TESTED 


and PROVED 
TROUBLE FREE 


For more than three years, Myers 
Submersible Pumps, sold and in- 
stalled throughout the United States, 
have been field tested under varying 
and difficult operating conditions. 
We can now tell you with assurance, 
backed by the warranty which has 
made Myers famous, that this pump 
makes the finest, most trouble-free 
water system you can sell any 


customer. 


So sell the submersible you can in- 
stall with complete confidence. Sell 
the Myers Submersible where high 
pressure, high-capacity, quiet, auto- 


matic water service is desired. 


EFFICIENT PERFORMANCE 
A submersible pump is the most effi- 
cient means of pumping water known 
today. And a Myers Submersible pumps 
more per horsepower than any other 
known submersible. 


EASY TO INSTALL ¢ 
Requires only one pipe in the well. Has a ans 
tough, light-weight 4 wire electrical , Dealer Sales 
cable. Special wire connectors elimi- . ° 
nate aa for tape or vulcanizing. All Promotion Program 
electrical controls, including overload 
protection, installed at surface for easy 
accessibility. 


PURE OIL IN MOTOR 
Ball thrust bearings are oil lubricated, 
Absolutely no parts of the motor come 
in contact with water. 


OTHER FEATURES 
High Reserve Electrical Power 
Balanced-Pressure Design 
Corrosion Resistance 
Air Charging System 


MYERS SYSTEMS 


THE F. E. MYERS & BRO. CO. 
Ashland, Ohio 
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; = y STOCK UP NOW ON THESE 
yar 


212") HIGH PROFIT 
Avy] FAST SELLERS 


” Mt @ 











FasHLgHne @ 


! EP Ei} Gs 


OLIN | 
GUARANTEED 


8 OLIN ASSORTED FLASHLIGHTS IN 
ATTRACTIVE COUNTER DISPLAY PACKAGE 
DESIGNED TO CREATE IMPULSE SALES! 


All with lifetime safety switches, removable end caps. 
Produced from highest quality chromium plated brass. 


ORDER DISPLAY PACKAGE =8400 


it with Datterv to 
e will promptly give you free a 
flashlight of equal value plus 


Products of 


industries, Inc. 


ELECTRICAL 


DIVISION, OLIN 


Two No. X3420, 3-cell 

Two No. X2420 deluxe 2-cell 
Two No. 2420, 2-cell 

Two No. 2011, 2-cell 


RETAIL VALUE 
DEALER COST 


YOUR PROFIT 
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INDUSTRIES, INC. 


to retail at $2.20 
to retail at 1.85 
to retail at 1.50 
to retail at 1.19 


$13.48 


NEW HAVEN 4, 





necessary to enla 
ana add to the 
and 


By 


fast, easy-boring 
electric-drill bits 


by Greenlee 


wares 
does mos 
regular ho 
promotion 
( also an 
volume, Saul 1 
tne ucce ot 
it wa h talent 
pally, which 
coming a 
aler’ 1 
No 
Specially designed for use in include 
portable electric drills, These 
these new GREENLEE and 
tools meet the big need provide 
for bits that will bore accurately ae ale r 
and stand up under today’s faster Ph 
building methods. All around you oriDuToe 
there's a mighty big market for Greener _— : 4 
Electric-Drill Bits professional car- | ae 
penters, construction workers, farmers, 


home craftsmen. And when you sell 


et 


GREENLEE you know you're selling 
sure satisfaction. For these new 

bits are of highest quality com- 
pletely heat-treated for extra strength 
. shanks accurately machined 

for precise alignment of the 


etd ed es eel 


tool . . . fine-quality steel. To get 

your share of the new electric-drill bit 
market, get Greenves. See your 
wholesaler or write us for 


ar 


AVA 


complete facts. 


ts EMA Apygy 


New GREENLEE line of 
GRE electric-drill bits includes 
Nos. 56-PT and 53-PT 
Solid-Center Electric 
Drill Bits, No. 64-PT Ship- 
Auger Electric-Dr Bit, 
ond No. 28-PT Singie- 
Twist Electric-Drill Bit... 
all in wide size ronges 


GREENLEE TOOL CO. 
1824 Herbert Ave., Rockford, Illinois 
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for TOP quality - TOP profit 


feature 


25: ADHESIVES 


... they meet a million needs! 
it] ns—because Tip-Top 25¢ Ad- 


t raw materials, 


TIP-TOP HOUSEHOLD CEMENT a 

to gla china, fabri plastic, ' 
a million things”. Crystal-clear, wate 
No. 1201 — “DEMONSTRATOR” DISPLAY. + 


No. 1202 — SELF-SERVICE DISPLAY CARTON 


TIP-TOP LIQUID SOLDER — The first in the fiel 

first in sales! Repairs leaks in } ! 
tan: Make ] ful ] 
glass, tile, almost everythi: Wate 


. . 
‘ vine at 
pI i, QUICK-ary ge. neat nec 


No. 1200 — “DEMONSTRATOR” DISPLAY 
Send f 


TIP-TOP PRODUCTS CO - OMAHA 2, NEBR. 
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THE |ALUMINUM|] GRILLE 
THAT'S 





THE MEW National GuarD 
[ALUMINUM] SCREEN DOOR GRILLE NO. S-75 


Stock a grille that’s priced to reach a mass 
market! This is it! 
the millions of small-buc 
proud of their homes 
them looking for a grille 

Easy-to-sell Anodized A 
Keeps its Sat 
weather deterioration! 

Fully Assembled 

Easy-to-sell-convenien 

| cartons. All homeo 


to do is attach to screen « 


, 
ful new design 


combinati nm dk Or Sty le 


READY TO INSTALL om * 


<< < —— ee ee ee ee ee — << << 


Hurry! Contact Your Jobber or 
Write Us Direct. 








aa 











G. W. GRIFFIN CO. «© FRANKLIN, NEW HAMPSHIRE 


130 


]] 


Whine 


Ly 
Y 


Vj / 
Yf 
py 

Hf] 
yf 


/ 


Yi 
Ih}, 


... there's nothing better than a satished customer. We like it, you like it 

and the customer likes it. 

For guaranteed satisfaction for your customers, carry GRIFFIN HIGH SPEED 
Hand Hack Saw Blades. Grifin SHARPFLEX, Grifin HIGH SPEED 

and NEW GRIFFIN ... better blades for better metal cutting 

In hand hack saw blades the GRIFFIN trademark is your guarantee ¢ 
GRIFFIN Blades are made from special analysis steels, carefully hardene 

and tempered to insure a top-performance cutting tool. GRIFFIN Hand 

Saw Blades are ideal for both the professional and the home handyn 


lata lly 


Seles Agents: John H. Grohom & Co. Inc., 105 Duone Street, New York 8, N. ¥ 
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German Process 
SOFT MONOFILAMENT 


rhe onicinst ...and still the BEST seller 
because it's the FINEST! 


R ecocnizep as the outstanding soft monofila- 
ment on the market, FLEXON is treated with 
Sunset’s exclusive German softening process. It’s 
almost unbelievably pliable, slick as glass, invisible 
in water, small in diameter, with high knot test 
factor. An extremely versatile line, ideal for spin- 
ning, excellent for bait casting and trolling. 


2 4 6 8 10 12 15 4118 24 Ib. test 
1.20 1.40 1.60 1.80 2.00 2.40 2.80 3.20 3.60 per 100 yds 


Up to 60 Ib. test, Mist and Comouflage 
Attractive plastic box packaging, 2 or 6 connected 


@ Order from your jobber. 





— 


8 FLEXON CASTS LIKE THIS 





— NOT LIKE THIS 








FLORENCE, ALABAMA 
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you ll make BQ" 


PROFIT  - 


=~ 


a or Pay 


le de 


VEC 


per sale! 





--«-and many dealers report 


°500 to over 1,000 
YEARLY GROSS! 











The Sure 





to te your 
Stock 





YOUR PROFITS PYRAMID 


 Taytor Map 


PROOF COIL AND BBB 


IN EASY TO SELL 


. EEXALZNTY CONTAINERS 


For fast, easy volume sales, sell 11 
Taylor Made Proof Goil and BBB 
Chain in handy»Tay-Pail Con- 
tainers. Placed ina good location 
they create mass display... put 
chain out in front of your customers 
. Stimulate self-selection! 
Tay-Pails make for quick, easy, 
in-and-out handling. May be re- 
used for many household and 
farm jobs. Available in 4", 14", 
dig” and 3Q”" diameters. 
ee 


RB con CHA" 


1, 
a 


—a a 


STURDY TAYLOR MADE DISPLAY 
STAND SELLS WELDLESS, SASH 5 
AND BRIGHT CHAIN FOR YOU! /iimuiiagun 


Start getting your share of the chain profits 
in your territory now with the Taylor Made 
Display Stand. Makes chain sales easy. Pro- 
vides a complete weldless chain department 
in less than one and one-half square feet of 
floor space. Attractively designed—ruggedly 
built! Holds up to seven reels. 


See Your Jobber or Send Coupon Today! 


Taytor Mave 


A GREAT NAME IN 


. 
SINCE 1873 





Cities anenmeanendl 
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MINNOW 
BUCKETS 


LEI, 
FULL FLOTE 


Two-piece construction 

ful floating. Gal- 

vanized . perforated 
insert } 


Duroflo 


LONG LIFE : ) SHALLOW WELL 
ee ee | WATER SYSTEM 


insert Galvanized or Tern 
Plate . ; A new profit maker ideally suited for small homes, 
summer cottages, highway stores, etc., this new direct 
ne pressure, low cost water system is designed to efhi- 
ciently perform in sm all spaces. It has ample capacity 
to deliver up to 500 gallons per hour depending on 

depth and operating pressure 
The outstanding, new design of the Duroflo lends 
itself to peak performance . throughout! For all 
shallow well applications to pap of 25 feet or less 
uu can depend on Duroflo to do a better job. 


MINNOW BREATHER RE re such quality, capacity and freedom from 


Galvanized perforated bucket ouble . ondensed into such a pleasantly small 
with hinged cover and snap lid animes pa the low cost will amaze you! 
Insert of white sul- : Duroflo where space is limited. Only 1 
hite 

italia high; has 2!/, gal. tank. Another quality Duro Co 


product you'll want to sell! 


THE DURO CO., DAYTON 1, OHIO 


Duro builds a complete line of water systems and water softeners. 


71 


For complete information on the amazing, new, lou 
cost DUROFLO, mail the attached coupon today! 


on 1, Obio 


Chain ! ' tush compl niormation on the new Duroflo Pump to 
R ” 


42-inch chain . . . tight butted link 
cadmium plated with swivel 
spep and ring 


FRABILL Manufacturing or. 
234 W. Florida St.. Milwaukee 5, Wis. 
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ment 
veteran printe! nea the d 
partment 

Thi illy 


out 


istrated announcement 
th: the in 


equipment 


it vestment in 


not exclu 


for the production of com- 


forms an page 


most 


ntended to 


collection. Poor 


nd 1iTT) uty 





100 


YEARS OF BARREL 
AND KEG MAKING 


What does it & 
mean to you? Ss 


\ 


\ 


Stock and display Pioneer Kegs 
for profit and customer satisfaction. 


RAILROAD WATER KEG 


5 to 50 gallon capacity 


See your distributor or write for 


name and address of nearest source 


450 North Hoyne Avenue 


book 


Traveling Men 
or Salesmen? 








Pioneer 


COOPERAGE COMPANY 


Chicago 12, Illinois 


SOUTHERN HARDWARE for APRIL, 


1954 








Evans King-Size 
10-ft. Steel Tape 


STANDS UP STRAIGHT 
for UPRIGHT 
_ BEASUREMERTS 


irements are asy 

te w ch this now EVANS Kine-Bin 

e- Tape The $3 wider blades 

tays straight up without bending 
buckling. You get a free belt clip and Tenit« 
ty case with every tape. Sliding end t k 


for inside or outside measuring and 





it's marked so you don't have to figure! 
no other tape is marked this Evans way 





Thus Edge — marked m feet and inches with foot markings 
al every inch | 10 We 111 a 


| 22 23 2/4 
This Edge —marked m inches trom |" te 120° 





Whichever way you work, in inches or feet and inches 
you read instantly without having to stop and figure 


The EVANS King-Size White-Tape Is the Top 10-ft 
Tape Value at only $239° 





another 
EVANS 
value — 
THE 
ONLY 
12-FOOT 
POCKET 
WHITE-TAPE 


Standard blade 
pati. ee This L-O-N-G-E-R 
Pocket White-Tape only $] 89 


& CO. 
400 Trumbull Street, Elizabeth, N. J., U.S.A 


s of Evans ‘Long Tapes” —25-50-75-100 ft. and Evans 6-(t F 
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NATIONAL LOCK 
HARDWARE... 


exactly what your 
customers want 


r, PE 


NATIONAL LOCK 422 


FORGED IRON 
HARDWARE 

Dead Black, Old Copp 

Old Brass t 

both natural 

surtaces. Ira 





BUTT HINGES 


aes om 
regi 


Cabinet Hardware, Concave Knobs, 
Brass Hardware, Furniture Trim, 
Forged Iron Hardware, Small 
Builders Hardware, Butts, Hinges 


ALL 
HANDSOMELY 
PACKAGED 


Envelope Packaging 
Yet Costs You No More 


Qoloctae Pak s\\dE BOXES 


Cash in on the many advantages of this popular slide 
box with clear acetate cover. Inviting appearance. 
Customer self service. Saving of sales time. Ease of 
stock control. Many others. Ask, too, about the new 
profit-building NATIONAL LOCK Counter Dis- 
plays. Write us today for illustrated price list. 


DISTINCTIVE HARDWARE...ALL FROM I SOURCE 


NATIONAL LOCK COMPANY 


Rockford, Illinois 
Merchant Sales Division 








unless it goes farther and include house, it would have been bette mple C} tl eting re 


an adequate inderstanding of h ior everyone concerned i ( ! ‘ the ( 
custome! operations and prob- tial sale had never been made Yet ‘ ive . é 
lems. What 1 am getting at th The terming whether the factory re} 
He may know all the sales fea- arge majority of the f en ¢ - est tive ‘ epe 
tures of his products and may pre- ng on a wholesale hardware hous busing True. the | ‘ 
ent them to the buyer in a logical k to see only the buye They nitial ord but it the é tv 
and convincing manner, and still never take time to try to tell thei: . tment t 
his goods may merely gather dust tol to the é lepartment lise f it 
on the helve of the wholesal neve! Oo muc!l bothe t iy the final alr lete 
house hello or goodby to the ‘ lirec- the ‘' 
One order is of relatively littl to! ( mal ‘ or any of the Unl the é le iment e! 
value. It the steady. repeat Du ale me onne Chi tn come lorss 
ne that count In fact, if the ind the Duver may recelve ! r en n ’ thy 
good in the original order don't present trom the ftactory ( , telv be « f | re 
move out of the customer's ware man; Dut seidon evel card Oo out t of de 1 st On the the 

















od é é 
t t t 
‘ t 
Che é ‘ 
a} ry T } 
é I 
‘ ‘ he } 
| t the ‘ ‘ 
lr} ( i ‘ ( ‘ 
( Lise ‘ x} 
é n ( ‘ 
I tne ( ne ¢ 
lire 
lr} ‘ t 
+} ? r ; T} , tl 
‘ ! t | t t eT 
r t t 
he } ‘ r ‘ 
| t { 
‘ | ‘ nme , 
Thev w tl ‘ ‘ 
t t ‘ 
‘ ‘ ‘ 
ve the ec} 
the t e*4 1 
| } ; ‘ 
now i¢ ‘ ‘ ‘ 
Fit All Standard NEW PEDALLING EASE for balloon tire bikes! ll thins re] 
Lightweight design and construction makes the a tite ; th, ia 
2.125 Size big difference! ela : 
‘ that é ed 
° 
W LONGER COASTING-—far longer than con 
Balloon Rims NE ar longer than con ot ss lie a lidiiiaaes Se 
ventional tires' Yet retains flotation ride and lon 
20x 1.75 wear of regular balloon tires 
24 x 1.75 NEW TRACTION AND CONTROL-—the safes: Pa 
26x 1.75 surest traction ever built into a lightweight type tire! aN ‘ 
. , : , 7" 
Highest quality fabric and specially com The demand for change-over is | ‘ r ‘ ‘ l 
pounded natural rubber construction. Full be terrific—because only ‘“Middleweights vhole e |} 
gleaming white sidewall. Exclusive new give balloon tire bikes that “lightweight : 
tread design—3 running ribs for super ride. And you—the us ROY AL ‘Deal ( ‘ ‘ ‘ - 
g 
smooth riding, plws 2 rows of deep-cut sell two tires ry change-over : lise to se bin ot . ro 
blocks for real power traction Contact your U.S “ROY AL jobber toda 
é 
Thie Great New Bike Tine Development vhich he , 
ib Brought to You by... isn0tl So it is the r 
UNITED STATES RUBBER COMPANY where he represents 1 nt 
549 East Georgia Street ¢ Indianapolis 6, Indiana r spec t t t tl 
p 
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YOUR PERSONAL 
NEEDS... 


. for information about the hardware busi- 
ness are met every month in the year in the 
pages of SOUTHERN HARDWARE. 

For more than 34 years SOUTHERN HARD- 
WARE has been a guide and friend to hard- 
ware men ‘down South". The magazine has 
been built on a program of service to readers 


that covers: 


Window Display, Counter Display, 


Store Modernization, Customer 


Relations, Sales Promotion and Ad- 
vertising, Inventory Control, Em- 
ployee Relations, Service Depart- 
ments, Credit Control, Accounting 


Procedures, Association Activities. 


Plus, local news about friendly people and 
their activities in the Southern hardware trade 


. a feature that no other magazine has de- 





veloped so fully. Each of these subjects is given | 
special attention in its relation to the special | 
needs and problems of Southern hardware 


men. 


If you are not already a subscriber, send 





in your $1.00 today for a yearly subscription 
or $2.00 for three years. 


SOUTHERN HARDWARE 


806 Peachtree St., N.E. 
Atlanta 5, Georgia 
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NEWEST MEMBER 
OF A 
FAMOUS FAMILY... 


The newest member of the fastest selling lawn and 
garden equipment line in America. 


king the new Jackson 2-in-1 Spreader-Cart is like 
tafly in Atlantic City! Everyone will 


vd it will be 


STO 
selling salt-water 
se they know 


buy becat how win 


Your « stomers are pre sold on lacks« 

icceptans re no 
marvel has ill the 
that will sell at 
the P.ain-l can 


ind 
this 


> ality 
as if this « e we 
brand new many uset 

on ms own merit 


he 1 


economical teatures 
With a flick « 


either a pre 


tf the wrist sed as 


JAX DELUXE LAWN ROLLERS 


MANUFACTURING COMPANY 


VANIA 


Jar 1 Uy Di 
4 ARR 
Oldest and largest wheelbarrow maker in America 
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wholesale! ales department in 
alesmen with the 
at least 
salesmen 


acquainting the 
ales features of his lines, 
extent that the 
the lines intelligently 

their customers 
It is particularly difficult for fac- 
tory representatives to get a hard- 
ware wholesaler to take on a new 
take on 
some line 


line of merchandise, o1 


another line to supplant 
which ha peen old for 
This results from the very 
of the hardware busine 
part 

which change but 


years 
nature 
cover- 
ing, for the mo taple lines 


merchandise 


little from year to year. Yet, an 
alert salesman can get his line 
established with the wholesale 
hardware trade if he uses the prop- 
er strategy 

As an example, I remember the 
salesman who wanted to sell his 
line of belting, packing, etc., to 
the company I once headed. We 
had a satisfactory factory 
connection, on a profitable line 
which we had handled for years 
With a branch warehouse only a 
short distance away, ample credit 
allowance and exceedingly friend- 
prevailing, there 


very 


ly conditions 





How to sell more screws and bolts 


with new Quick-Service cartons ... with free metal merchandisers 


Impulse display possibilities are 
almost endless with these unique 
cartons—open in a flash to set up 
sparkling “‘spot’’ displays like that 
above. Now you can easily display 
appropriate screw and bolt sizes in 
every department of your store— 
with electrical supplies, housewares, 
tools, appliances, plumbing supplies, 
or builders’ hardware. No binning. 


Ask your 
wholesaler 
or write 


ROCKFORD, ILLINOIS 


Hiltitégptagepy 


Free ‘“‘Quick-Service’’ Merchandiser 
for screws and bolts included with 
purchase of basic stock. Hangs on 
wall or stands on counter —less than 
2 feet wide. Individual clear plastic 
boxes have dozens of uses in every 
home, so customers often buy several! 
No. 30 Merchandiser with stock costs 
dealer only $21.60—No. 75 with 
larger assortment costs $54.00. 
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seemed to possibl 

for this salesman to get 

on his line. Yet we did 
This alert 

attack. He bega 

salesmen. He 

close big sales 

direct shipmen 

us orders whi 

state and to 

counts, for dit 

be billed by 

accounts we h: 

in a few mon 

himself and hi 

ization, 

substantial | 


since 


without carry 
ventory. And 
of course, was 
in stock and 
petitor’s line 
carrying 

As a matte: 
resulted in a large 
sales of the commod 
tion, For while we 
were doing ave 
iness on the old 
found that we ha 
than scratching 
sales possibiliti 

One reason W 
course, is becaus¢ 
tive of the factory 
we had been har 
fied to coast al 
or nothing to kee 
help our 
up our 
actually 
with the 
which might 
and made ar! 
of golf. He 
our salesmen 
of out sales met 
it rather easy fT 
tor to take th 


away from hi 


good moral 
their pi 
their 

some reason 
have had 


{f the time 


job 1 
organizi 
wholesale: 
their lines 

In the 
market which 
factory represent 
well worth while t 


the buver’s desk and 








DeM sports 
oquipment 


FOR FIELD, FARM & FUN 


EACH ONE...EVERY INCH 


a GREAT GUN: 


Hunters, bos rmers, “‘plinkers’’—all Re » for thes »oth, slide 

Noble firearms in a big way Poss sion se by men wi th years 

of gun bu ildi ing experience. A \ vt i acke oh lin sporting arms 
that mean a better buy for your customer more ‘ 


12 & 16 GAUGE 
M ox 4 Slide 


the hardware store 
partners since 1840! 





YOUR 
JOBBER | | 


12 & 16 GAUGE FULL 
OR MODIFIED CHOKE 22 CAL. RIFLE 
; M 


Hammerless ~ 


saneanall CO., INC. | Draper - Maynard 


Haydenville, Mass. Sports Equipment 


CINCINNATI 32, OHIO 
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acquainted with the wholesale: from which stock 
sales organization yut of the pallet 


* 


Lowered Costs in 
One-Story Operation 


(Continued from page 91) 


up to 48 inches high each tier and 
no higher than 8 feet overall weight o 
Above that is the overstock iot rest on the 
Experience ha hown us that excellent 
tandardization within the ware 
house Is a most important pra 
racking 
ize that will store the majority ock storage and vet too bulky wire sized f1 
of products, and make that size or the helf hardware are: one rack. Re: 
pallet tandard throughout the ; pe pallet make 
warehouse We use a 42-inch ample, perfect torage 
quare pallet, and did let that size galvanized ware 


tice. It is best to establish a pallet pallet tacking racks and ove! lem by 


dictate the size of other equipment handise is protected fr« 
related to the use of the pallets s readily seen and is qu 
After a good deal of research on ‘essible. Post pallets are 
our own, and advice from othe: larly adaptable to shovel 
we would recommend using mili where we stock 48 dozen 
tary specifications for pallets. The quare feet of space, 
grade of wood, type of wood, and warehouseman, where 
rigid planking specifications re would necessitate 64 
sult in a sturdy, durable product and at least three men 
that accommodates a variety of tion, inventory taking i 
loads and situations unforeseen in of five minutes against 
initial planning one hour or so, since 

We are especially pleased with pallet has the same 
our load supporting post pallet bundles of shovels 





Ever Wish ee 
You Had Strataflo 


° » WITH THE 
Six Hands? FAMOUS 


CHECK VALVES 


Its impossible, with todays high wages to balance your staff so that 
you have enough good help to do a top selling job on every customer 
who comes into your store. 


LET THE MASTER MERCHANT HELP ! 


With this important point in mind we at Master set about designing P 
a display and a package which would attract customer attention; THEY CAN T STICK, 


answer pointed and specialized inquiries about each rule in the line; THEY CAN’T LEAK 1 
allow the customer to see, without handling, what he is buying 


AND TO DO IT WITHOUT YOU LIFTING A FINGER ! a ae 
THE MASTER MERCHANT DOES ITS BEST IF YOU KEEP IT FULL! te ond li ieee 


The Master Merchant will do its own selling job, answer questions, 
makes sale after sale if you will only remember to keep it fully stocked save wear and tear on pump, 
so that it can sell at its best as you handle other customers ! see thaie cost im cervine calle. 


Each Blister Pack is a specialist. It tells the specialized story of the Ideal for jet-type pumps. 
rule it houses Your customer browses, sells himself Write for Bulletin 203 


R Order from your Jobber 4! a PL ~ 
| ry epty oe ee 
a. SAPG.. CO. 16C. i - a rai ® STRATAFLO PRODUCTS, INC. 


matic AND STEEL TAPE RULES | + ay FORT WAYNE 1, INDIANA 
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IDWEST 


for money-making ideas! 


Compound 
Lever 


SNIPS 
Guaranteed More K SNIPS 


Work With 
Far Better By 


Less Fatigue 
Actual Work Tests 


/p PROFESSIONAL 
WY PRUNING 
_ SHEARS 
Fully Hot Forged Pass Thru 
and Anvil Types 


FREE Money Making Display 
Rack, No Charge With 12 Pop- 
ular Snips, Retailing at $23.00. 





made 11Cé on < Wwe 14 WW 
TI ; , ; ve : = J ATCH your profits soar when you stock and feature the 

oy “a —— : eres ee complete Champion DeArment-Channellock line. Get your 
suppiem . . d “¢ , \ display boards ovt front where your customers con buy from the 
and Breacer fi Wil y I ‘ \ \ wide Channellock selection Millions of readers every month 
date ore being told about the Channellock line! There are real profit possi- 


tors 


if 


bilities for you in the complete Channellock line of highest quality tools 


orde! Check your stock todey be sure it's complete! f 


Above all. no deta n pape , 


‘ 
ys KC 
, /§ 

‘ f 
fr v a) ; 
rf J / t\ 
7 
A! 5 
— 7 
4 


Cf x / ; | 
ip! 


PLIE® OESIGN THAT oe A 


CHAMPION DeARMENT TOOL CO. 


MEADVILLE PENNSYLVANIA 
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MR. FAMILY-FUN SAYS — 


ONLY 


SOUTH BEND 
CROQUET HAS 


. 
. 
7 
. 
. 
a 
. 
. 
*. 
. 


CONSUMER MO 
Oy ot BUREAU 


PARENTS’ 


% MAGAZINE = 
40 & 
VERTISED ave 








PARENTS’ MAGAZINE 
COMME NDATION., SEAL 


A nationally recognized symbol of 
quality tested merchandise, this seal 
is a potent factor of consumer influ- 
ence. And South Bend is the only 
croquet nationally advertised — to 
make your customers conscious of 
family fun; to build added interest in 
outdoor living! 


Our 80th Anniversary 1874 — 1954 





Write for 1954 Catalog and 
name of nearest Jobber. 











SALES REPRESENTATIVES 
East—Julius Levenson, 7 East 17th Se.,N. Y, 


Seuth—Louis Williams & Co., 3rd National 
Bank Bldg., Nashville, Tenn 


Midwest—South Bend Toy Mfg., So. Bend, Ind. 
Calif & SW Anderson Sales Company, 

730 W. 10th Place, Los Angeles 15, Calif 
Leo Scherrer, 2840 W. 
?, Wash 


Denver c Pac NLU 
94rd St., Seattle 


SOUTH BEND TOY MFG. CO. 
Dept. SH-4 South Bend 23, Indiana 


CROQUET SETS « DOLL CARRIAGES — 
Folding, Fibre, and English Coach * 
DOLL STROLLERS + JUVENILE FURNITURE 
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perience with our warehousing re- 
sults is our new warehouse of 
80.000 

meeting our ob- 
the answer 


approximately quare feet 
of storage fully 
jective? We believe 
lies in the accomplishments 

1. Unloading time has been cut 
slightly but the tremendous 
that once the item is 


only 
advantage is 
placed on a pallet it is not manual- 
ly handled again until it is worked 
on an order. For example, 
can stack 7200 pounds of nails 


one man 


approximately 10 minutes and in 
two minutes deliver 2200 pound 
of nails to the tail gate of one of 
our trucks. Loading time has been 
cut almost exactly in half 

2 inventory, double- 


took us only 
9/2 


Taking 
checked this year, 
two days and five hours, or 2/3 
the time it formerly took despite 
a 15° increase in stock. The main 
advantage in regard to inventory 
control is the ability 
tock closely associated with 
ing stock and to be able to main- 
tain an adequate stock and a 

with better coverage for the t1 

3. Savings in payroll cost 

ly are well over $10,000, approxl- 
mately 20° The 
cleaner working conditions, ade- 
quate rest rooms, and more effi- 
sult in increased 


to keep over- 


work 


intangibles from 


cient equipment re 
morale and better 
hour and the 
improved facilities for 
that segment of personne] have 
greatly increased working fi- 
ciency in those departments 

4. Actual cash outlay saved ex- 
ceeds $6,000 by our being able to 
eliminate the need for public 
warehousing for our appliance de- 
partment which reduced this de- 
partment’s warehouse expense by 
90%. 

5. Customer relations have been 
improved through earlier morning 
deliveries, more frequent deliv- 
eries, less back orders and broad- 

r line 


work per mi 
air-conditioned 


fices and 


* 


How They Select 
and Train Salesmen 


(Cont 


warehous 
is placed 
that the 
interest in 
If he s willins 
sale 5 de St 

tive 


von 
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"il WT 


can’t beat 

The Cheney 

Sales Maker 
Deal 


8 Wo. 938 hammers, 16 o7 

2 Wo. 937 hammers, 20 07 

2 Wo. 944 hammers, 18 oz 

1 Wo. 938 hammer, 16 07. for 
use with display—al half price 

1 Sales Moker display — 

free. Plus, the new Cheney 

Nail Chart. 

Hammers available in either 

bell or octagon face 


a 
iTecccst dll 


Mtns 


Place your order now 








JOHN H. GRAHAM 
& CO... INC 
105 Duane Sereet, 
New York 6, N.Y 


SANFORD BROTHERS 
Chate 









































estas '@ ie 


wwe CHENEY 


CETTae Facas. w 


HAMMER 
Sone. 
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Look | 
for 

these 

Seals 


Attached to every 
Superseal Gas 
Range Connector is 
a non-removable 
aluminum disc. 
Stamped on it are 
the coveted AGA 
and UL seals. These 
universally-rec- 
ognized symbols 
mean that both the 
American Gas 
Association and 
Underwriters’ Lab- 
oratories have ex- 
haustively tested 
these connectors — 
and have found 
them to be safe and 
dependable. 


A.G. A. regulations require a non- 
removable identification on all con- 
nectors awarded their Laboratory 
Certification. This identification is 
for your protection — insist on it! 





Superseal Connectors are produced 
in any combination of female elbows 
and male or female adapters, malle- 
able iron, cadmium plated; 44-inch 
pipe thread; 12 to 60-inch lengths. 
Over 400 U. S. distributors. 


“Every Superseal Fitting is a union in itself” 


2iprersecl, 


COLUMBIA MALLEABLE 
oy SS sl leh mee) ile) se -vile). 
Columbia, Pa. 





other depar 
choice 

Additional] 
given these m 
city sales 
work with so- 
accounts. These 
tomers in the 
which have not been 
a regular line sale 
which we try to maintain 
al contact 

These men are under the supe 
vision of the district sales manage 
after they are moved into tl 


*\ 


quotations, order or city sale 
partments; and they remain 
der his jurisdiction when they 
promoted to a regula! 
tory 

Such is the outline 
essing and training of 
salesmen 

Our specialty salesmen ars 
lected, trained and observed in 
same process up to the poin 
transferring to the city sales d 
partment. At that point they beg 
a more specialized training, in the 
lines in which they plan to spe 
cialize. This is handled mainly by 
the department heads of the spe 
cial departments v1 trainin 
help by the facto! 
field salesmen, 
contacts with our 
men. Their supervi: 
district sales managers. They 
tend regular sales meetings and 
are included with our regular 
salesmen in the discussions relat- 
ing to sales matters 

Summing up, there probab! 
nothing startling in our progran 
other than perhaps a coordinated 
system, which seems to be work 
ing, and correcting points of pre- 
vious difficulty. 

A man is hired. He says he want 
to be a salesman. We discus: 
him our whole business operati 
and put him into a “learning 
ess.”” We let him know he 
watched and classed: that he 
be helped and recogniz 
has an opportunity 
willingness and 
to “stick it out,” 
that he will be 
not by-passet 

t judgment 
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Biggest Value— 
Fastest Selling 
Freezer Today! 


PEERLESS 
Super Value 
Freezers 


Peerless is the biggest freezer 
value on the market today. Here 
are Peerless Value Features that 
help you sell famous TRIPLE 
Action for faster freezin 9. 
smoother texture: beautiful 
streamlined design; totally en- 
closed, easy running gears; qual- 
ity built for hard service and 
long wear; easy to assemble; 
easy to take apart. 


Ask for ‘See-the-Action™” Can 
Cover now available free of 
charge to retailers of the Peer- 
less Line. A tried and proven 
sales aid. Will help increase 
your sales and profits. Be sure 
to have one included with your 
freezer order. 


Household Sizes: 2 to 10 Ots. 
Hotel Sizes: 12, 15 and 20 Ors. 


PEERLESS FEATURES: 


The PEERLESS FREEZER Co. 


WINCHENDON, MASS. 











HERE'S 
THE 


Prepo the originator of 
the automatic-gas torch 
has sold over one million 
torches. That's a lot of torches! But mainly we're 
proud because for the production of the second 
million torches, we have completely retooled 
and can now offer the same world famous 


PREPO torch to retail for only $5 95 
e 


Hop on the Prepo bandwagon to volume sale 
in @ consumer market NOW! 


So rugged so tough — Always ready to do 
the job. 


A greater variety of jobs can be done — 3 
interchangeable burners, and 3 interchange- 
able tips. The widest selection in the market. 


A greater volume of heat than any othe: 
torch — 6000 B.T.U. per hour at 2570° F. 


Smallest hand torch made—only |'/2 pounds 
— tool box size when completely assembled. 


The only torch that can be used in any posi- 
tion and maintain a uniform flame. 


Prepo Fuel is the most economical auto- 
matic-gas fuel sold in disposable tanks. 


PREPO CORPORATION 


EDGERTON, WISCONSIN 


mentioned, and have 
a chance at a real sell 
best and 


among oul 


lesmen 


+ 


Tips Attracting 
Rural Customers 


(Cont 


rrently 
lliferent spr: 
different 
that the 

rvices of an expert often ave re 

ired to learn exactly 

ve the best results under 
conditions Freiberge 
continuou tudy of 
pray keeps 
formation on hand, plus case hi 
Knowing the 
problem, he can _ furnish, 
often, a spray that will 

everal different jobs, whereas the 
more likely t 
everal different kinds if he 
not advised otherwise 


many 
‘sired results, 
which will 
certain 
make a 
insecticide 
ample in 


and and 


tories customer's 
quite 
handie 
farmer would be 
buy 
were 

The same procedure applies to 
praying equipment. The 
concern is to sell the best product 
for the purpose. A $100 outfit 
might be best suited to one farm 
er’s needs, while another might 
find a $3.95 model satisfactory 

In a similar manner, other im 
portant buying considerations of 
the the 
and pumps, 
machines 


store's 


farmer involve selection 
installation of 

units, milking 
tanks, etc. The recent water 
shortage the for 
water storage tanks and the store's 
department figured out 
each customer the best “deal” 
in buying a tank 

The biggest traffic-builder in the 
according to the owners, is 
their seed department, the largest 
and most varied of any in the area 
It is located in the main hardware 
department in order that seed buy 
will be exposed to the other 
displays, and the department not 
only pulls in the professional farm 
e1 but also attracts local 
ers and home-owners 

Expert 


handy in 


small 
power! 
wate! 
increased need 
technical 


for 


stor eS. 


ers 


garden 
advice also 
this department, 
when some 


comes in 
pal 
seeds are 
want to know 
from both 
returns 


new 
id. Buvers 
expect 

financial 

planting the 

nent 
many 


season, 
becomes a meet- 


farmers, who 


BRAND 


WIRE 
NETTINGS | 


ge 


Wraacon ree 
eee 8 
wickwikt. 


EN, 
+ TA 


THEY BUILD 
REPEAT BUSINESS 


Repeat business comes from satis- 
fied customers. That’s why it pays 
to sell quality products like 
Cortland Brand Wire Nettings 
These extra strong nettings are 
heavily galvanized, uniformly 
woven, easy to handle. Made 
from finest corrosion - resisting 
steel, they give years of service, 
meet U. S. Department of Com- 
merce National Bureau of Stand- 
ards’ specifications 


SELL BOTH NETTINGS 


@ HEXAGON POULTRY NETTING Mesh 
4 eae 20 gauge wire. Standard 
widths. 150 linear ft. Continuvous- 
twist or lock-twist types 


> 


bales 
Galvanized be- 
fore or after weaving. 


@ ANIMAL PEN NETTING 
hexagon netting, galvanized after weav 
ing. Includes Mink Crab Trap Net- 
ting. Mesh: %", 1 Lae 2 Wire 
gauges: 14 to 18. Standard widths. 150 
linear ft. rolls. Continvous-twist type 


Heavy grade 


Fox 





= 


* 
- 


7 





WB 


@ WIRE 

@ WIRE SCREENING 
@ NAILS & BRADS 
@ WIRE NETTING 











BRAND 


WICKWIRE BROTHERS, INC. 
Cortland, N.Y. 
CAVERT & LIPSCOMB 








Nashville, Tennessee Dallas, Texas 
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for BIGGER Profits... 


sell the brands 
that people know 


VICTOR Stes years 


Many style 
catch and hol 
fur wut’ . 
Double Spring 


VICTOR MOUSE 
and RAT TRAPS 


GARDEN TOOLS 


rdeners want Trump 
tiv t t 


VICTOR DUCK DECOYS 


The only complete hine— 
Veri-Lite molded fibre, Victor 
olid wood, Majestic Lente 
pertectly 


r-priced 


istic Life ke 


anced; popu 


VICTOR MOLE ware 


A sure ve 6-p 
st» tvpe tray that 
ole I 

on trap. Rasy t 


VICTOR paaheery ae 


Sturdy andr 
on. Sin Ms 

release seul 

aneeeely Agences 


Cons 





® Moke sure you clwoys hove o complete stock of 
these selling brands. Order today from your 


wholesoler for the coming selling seosons 


ANIMAL TRAP COMPANY OF AMERICA 
Lititz, Pa. * Pascagoula, Miss. 
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gather to dis« 
ods. Fertilizer 
great quantit 
na had a w: 
farmer into f! 
tore whethe: 
vice companion 


narket report 


° 


Pep-Up Those 
Tackle Sales! 


(Continued 


colorful feature 
display case dire 
tackle board. Just 
the display cast 
proximately six ft 
trot line suppli 
Although h 

partment 1 

tically ever 


ound, Thi 

play of lure 
of tackle 
which Rin 

interest angle 

One of the b 
vices in the 
tackle “Swap Boa 
may bring used 
to the store and excha! 
new lures for a 25¢ f 
of the condition of 
The old lure i 
wap board and 
ever Rings feel 
An average of 
are made, and 
realize a lo 
usually is able 
the transaction 
make 


ome type while 


erman 


custome! frequent 
everal additiona 
wapping off the 
are always pro 
reels, lines, net 
flashlight batterie 
chandise. 

Then too, Ring 
a new lure which a 
tains In a swap prove 
there is invariably a heavy < 
for the lure. He 
not able to earn ; 
it from the swaps, Ring ay 
would still count the “Swap 
as a lucrative investment because 
of its far-reaching goodwill value 
Fishermen frequently become di 
satisfied with a particular lure 
dislike to give it away or merely 
discard it. The Rings Hardware 
Co. “Swap Board” him to 


dispose of the lure at only a slight 


wevel 


in eventual prof 


he 


Soard 


enable: 


loss. 
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NO. N-102 
MERCHANDISER 

Height 5 ft., width 2 
Can be used horizontally, 
height 2 f. 9 in. 

length 4 ft. 4 in. 


TAKES...only 2 sq. ft. 
FEATURES...57 STANLEY 


household hardware items 


cards. And 
each card’s a complete sales unit that 








All items presented on 


stimulates impulse buying—promotes 
sales of related items. You'll have a 
complete self-service hardware depart- 
ment, chock-full of sales promotion, 
in less than 3 sq. ft. of space. 


! Order Stanley 


consists of ly, 


Here's how to get it 
Package No. N-102 
doz. each of 57 popular Stanley House- 
hold Hardware Items. You receive 
above display stand free with your 
order. The cost to dealer for entire 
package, only $81.85—retail value, 
$136.44. 


Your wholesaler has it. Ask him for 
information and Easy-to-Order Forms 


The Stanley Works, New Britain, Conn. 


[ STANLEY | 
Hardware 


TOOLS + ELECTRIC TOOLS + STEEL STRAPPING + STEEL 
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TIMES 


the Opportunity 
to Sell Your 


H 
co seam QUALITY LINE 


of 
BRIGHT WIRE 
GOODS 


Larson Bright Wire Goods 
are packaged in extra 
heavy tan kraft boxes 
Yellow labels with half 
tone illustrations are used 
giving complete informa- 
tion 

All Larson products are 
100° sorted and inspected 


Larson’s Bright Wire 
Goods fit the need of 
every consume! 


See Your Jobber or Write to 


CHAS. O. LARSON CO. 
STERLING + ILLINOIS 














SLIP-ON RECOIL ABSORBER 


Greater 
Profits 


Parker’s Hack Saw Line, with exclu- 
For You 


sive quality features, will appeal to 
all your customers’ tastes and pocketbooks: 
1. Rugged long life construction. 2. Patented forged one 
piece ends and forged one piece studs — no pins to lose. 
3. Adjustable for standard blade lengths. 4. Blades may 
. S Designed for all shotguns and rifles, the Slip-On Recoil Absorber 
be faced in four directions. 5. Comfortable, easy-to-grip features the same progressive action as our popular Deluxe and Junior 
hand Deluxe models. Makes possible instant installation of the recoil 
andes. absorber without the use of tools or special equipment 
Made in three sizes: Smal! 


Medium 
Large 


Manufacturers of World-Famous Trojan Saw Blades and Frames 


Color — Walnut Brown 


fiyk\ Parker) oe | ee a waNT 


PARKER MANUFACTURING CO. y EXCLUSIVE MFGRS OF “WHITE LINE PRODUCTS SINCE 13S 
WORCESTER 1, MASS., U.S. GLENDALE. CALIFORNIA e 
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Table-Topper Ice Crusher 


The Dazey triple i crusher h 
becom 
ment 
Toppe 
ice CI 


tion 


Dazey Corp. 
Warne & Carter Aves. 
St. Louis 7, Mo. 


° 


12’ Pocket Steel Tape 


A new length i ‘ 
pocket 

steel tape 

facturers who pou 

“White Tape 

in inches 


scale i 
found on long t 

The first six inch I 
in 32nds. The conventi 
calibrated in 16th of an inch and 
marked off from one to 144 inches 
The other scale is calibrated in 
eighths and is marked off 12 inches 
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AND SALES PROMOTION AIDS 


RPM Manufacturing Co. 
Lamar, Missouri 





¢ 


Island Display Unit 


. u 


any kind 


Evans & Co. 
Elizabeth, N. J. 


. 


ur 4 ta 


unit 
if re 
described by 


Plextone 


Great Lakes Store Fixture Co. 
1910 W. Maypole Avenue 
Chicago 12, Illinois 





¢ 


HOLD-E-ZEE 


The Original 
PNGRE@).V-Vilome) dis 


SCREWDRIVERS 


Provide These 
| Outstanding 
Advantages: 
Li 


@ LOK-BLOK that makes blade 
twist and impact proof 


@ GRIPPER that snaps back— 
recedes deep into handle 
giving full blade use 


@ HAND GROUND BITS 
— special design fits 
both types recessed 
head screws 

PLUS MANY OTHER 
MUCH WANTED 
FEATURES 


... YET COST NO 
MORE THAN ORDINARY 
SCREWDRIVERS 


BACKED By 
POWERFUL NAT/ONAL 
A ee 


Saturday Evening Post + Popular Mechanics 


Monthly 


FREE / sel-Fast Displays: Col- 
orful, attractive just right for 
profitable volume without over- 
stocking. Ask your jobber 


Popular Science 


UPSON BROS., INC. ROCHESTER 14, WN. Y. 


148 





} 


Rug Clea 


A new rug « 
the 


Red Devil Tools 
Irvington, N. J. 


Blind Cord 


CUS} 


4'5 venetian blind « 


phane bag 
Cord is 
stand 


available in 


ird venetian 


105 Duane Street 





Merchandiser 


whi 


Dbiina cor 


hment 


hment for 


n-brush FP-33 


1 announce 


‘ nir 
ifll 


han 


ord. Each 


coil is individually packaged 


in cello 


e and all 


d colors 


King Cotton Cordage 


New York 8, New York 


Seymour Smitu 
nap Jock 


PLIER-WRENCH 
DE LUXE 


2610-10" 
2607-7 


exclusive 
advantages 


SWIVEL JAW 

Adapts itself to the 

shape of the piece held—and 

assures firmer, more secure grip. 

JAW SIZE INDICATOR 

Saves time. You preset jaws to approxi- 
mate size of object to be gripped. 
LOCK RELEASE 

No struggling to loosen from the work. 
With one finger you instantly release its 
one-ton vise-like bite. 


also 
UTILITY PATTERN 
Snap Jock 


Same locking principle, same 
rugged construction as 
Snap-Lock de luxe, but without 
special features above 


No. 610-10” 
No. 607-7” 


FREE SALES AIDS 


Attractive counter display card 
Compact, colorful display box 
New envelope stuffer 
Newspaper mats 





Write “SNAP-LOCK" on your want book, 


Your Seymour Smith distributor 
has full information 


Seymour $mitu 


Seymour Smith & Son, Inc., 44004 Main St., 
Oakville, Conn 
Sales Representative 





John H. Graham & Co., Inc., 105 Duane St., W. Y. 8, WL Y. 
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| caulking cartridges 


USE THEM BOTH WAYS! 


1. Standard Hole- a 


p 
In-Cap with Metal pe 
Nozzle Guns " ‘ 


2. With Snap-in ' 
Plastic Nozzle* for_2 


all Other Guns r 


¥ 
_— ye At lost caulking 


* hand 
every type gun! So easy to use either way 


compound cartridges to fit 


there's no after-cleaning required. CALBAR 
Caulk-O-Seal is non-hardening, non-staining and 
meets all specifications! 


*Plastic Nozzle supplied with each 
cartridge at no additional cost 


SIMPLIFIES INVENTORY... 
ANSWERS ALL NEEDS! 


Write today for complete details 


CALBAR PAINT AND VARNISH CO. 


Monvfacturers of Technical Products 


CA 2612-26 N. Marthe Street, Phila. 25, Penna. 


————— 


“combination” . 








Sell one — 





Lubricated for long life, Simple applica 
tien, Enclosed Shock absorber spring 
Hold-epen feature, Display wedels 
available with eoch half-dozen 


Plated or Stainless Stee! and Brass Metal 


7 SCREEN DOORS 


Write for full description, price and delivery on these 
and other items 


Jdeat IDEAL BRASS WORKS, Inc. 





250 East Sth St . St. Paul 1, Minn 








CELEBRATING OUR 150TH ANNIVERSARY 1804-1954 


FITLER 


A ROPE FOR EVERY NEED 


“WATERPROOFED" 
and 
“ROTPROOFED" 


Manila Rope Fishing Rope 
Lariat Rope Sisal Rope 
Transmission Rope 


For your protection when buying rope look for the 
Blue and Yellow Registered Trade Mark on all 
Fitler Brand Pure Manila Rope. 


THE EDWIN H. FITLER CO. 


New Orleans 17, La. Philadeiphia 24, Pa. 
SOLD BY DEALERS EVERYWHERE 
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Ask the man 
who sells..... 


Rugged Robert products are 
fast sellers because they're 
made right for long life. 
Galvanized solid clothesline 
is pliable, will not kink or 
stretch. Highest quality 
swing and well chain with 
bright galvanized finish. 
Antenna Guy Wire comes in 
4-strand and 6-strend 20 
end 18 gvage. All products 
ere packaged, ready to 
ship. More and more cus- 
tomers cre asking for 
Rugged Robert Brand. 


Wire Products Company 
2713 North 24th St., Birmingham, Ala. 


Member, Americen Hordwere 


Menvtacturers Associetion 





Buy ATLAS! 
Boost Profits 5% 


Right! By using one source for tacks, 
nails, brads, glazier points, glides and 
thousands of other allied products, 
you can increase your profits on these 
items 5% and more. One source — 
ATLAS — means less paper work, 
prompter shipments, easier stock in- 
ventory — a saving in time that puts 
money in your pocket. 





° 
?, * 
Ne nam 


These are just a few of thousands of 
ATLAS items. You know them; your 
customers know them — and depend 
on ATLAS quality. Ask your whole- 
saler for the complete list — and let 
him show you how “one source” buy- 
ing can bring you greater profits. 


Since 1810 


Atlas ton. 
FAIRHAVEN, MASS. . HENDERSON, KY. 


Makers of the largest variety 
of tacks and nails in the world 





Midget Tool Assortment 


Two new midget tool assortments, 
inter display, are now 
being oft! i by the manufacturer 

No. J-1l assortment ‘shown) con 


sists of 10 midget tool two cu 


packed on 


ttins 
nipper two flat nose plier 

round nose pli , two short chain 
nose | ana wo diagonal pliers 


One of each comes with full polished 
handles, the other with handles coy 
ered with red Plastisol. The free 
counter display, in yellow, red and 
black, holds all 10 models. Each tool 
is individually priced on the display 
List price for this assortment is 
$27.68 

No. J-2 assortment, consists of the 
same variety of five midget tools, all 
with red Plastisol covered handles 
List price is $13.40, including the free 
three-color display 


Utica Drop Forge & Tool Corp. 
Utica 4, New York 


> 


Cabinet Can Opener 


The new Swing-A-Way automati 
cabinet can opener is styled to match 
the refrigerator and range. Its work 
ing parts are concealed in a pla ti 
cabinet, and the handle is turned t 
pierce and remove the lid 

This opener can be mounted any 
where on tile, metal or wood, 
screws or permanent adhesive. It 
available in three decorator color 
red, white or yellow—and retails 
$5.95 


Swing-A-Way Manufacturing Co. 
St. Louis 16, Missouri 



































sey : : we od ‘ 
For further information, 
write 130 Canal Street 


CLARK Bros Rout (0 


MILLDALE, CONN 
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= % 


You'll do better 
with WOODRUFF 


lawn seed 


Southern Evergreen—a superior 
mixture particularly adapted to the 
sunny south. 












Southern Shady —provides a thick 
green cover in shady areas where 
grass is hard to grow. 





Feature Woodruff Lawn Seed for 
quicker and more profitable turnover. 

















WOOD SCREWS 


In All Standard Sizes 
Phillips or Slotted 
Fiat Round Oval 





Write ws your requirements 
Semples and catalogues upon request: Box 68-5 


SOUTHERN SCREW COMPANY 
STATESVILLE, N. C . MANUFACTURER OF WOOD SCREWS 
Factory Worehouses: North Bergen, N. J Chicego 10, Ill 

Los Angeles 23, Calif 








HEXAGONAL 
NETTING .. 


high standard of 
the industry 

evenly woven.. 
perfectly straight 
selvage . . heavily 
galvanized with 
gleaming finish. 
This popular prod- 
uct is readily iden- 
tified by the fa- 
mous colorful 
rooster label. 


GE WRIGHT wieca 


V/-O R STER * MASS, 























BD. C. HORNIBROOK LAWRENCE J. BALDWIN & SON 
E. L. HORNIBROOK 306 Carondelet Bidg 
Box 176, Avondale Estates, Ga New Orleans 12, Le 
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... and create 
J'\) repeat business 
FOR YOU on Caulk 


Jobbers and distributors 


are invited to send for new 
price 5 and discounts on our 
complete line for all home 


and professional guns 


Our manufacturing facili 
ties are devoted exclusively 
to caulking guns, nozzles 


and cartridges 





* 
cor © 09” Choose from 14 different guns and 


30 different nozzles 


MANUFACTURING CO. 
7508 QUINCY AVE. * CLEVELAND 4, OHIO 








3 v U i 
is a potential PROSPECT for 
MORE PROFIT for YOU with 
te NEW ENGLAND 


CARBIDE-TIPPED 


MASONRY BITS 


and you can SELL him 
with this 


NEW Cc 
> mincanoiser 
~~ FREE with order 


Cash in on another salable item for 
the “Do-it-yourself” Trade. 2 styles of 
N. E, Carbide Tipped Bits for ALL 
KINDS OF MASONRY — Cyclo-twist 
for soft and medium hard materials 
and Cyclo-Core for hard materials: 
for holes from ¥%" to 6"; for hundreds 
of masonry drilling jobs around the 
house as well as the building trade. 
Merchandiser contains the following 
selection: 


| each of the following Cyclo-twist Bits 
%— he —hs —%'— th" —%" 
for soft or medium masonry 
| each of the following Cyclo-Core Bits 
%"—Ke'—%"—'h"—%" 
for all types of hoard masonry 
PLUS FREE COUNTER 
MERCHANDISER 
You sell them for $45.10 
You pay only $30.07 


YOUR PROFIT IS $15.03 


You can't double your money any easier 


SEND IN YOUR ORDER NOW! Put 
this colorful merchandiser on your 
counter and watch the sales go up. 


N. E. CARBIDE TOOL CO., INC. 
608 BROOKLINE ST. CAMBRIDGE 39, MASS 


, 
Send L) No. CS-54 Masonry Drill Assort- 
ments with FREE Merchandiser to 





NAME 





STREET 





city 





MY JOBBER !S 
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Display for Guns 


A new window and cot 

r ome I t t 
been ! 
dealer 
The disp 
can wv¢ 
corain 1 
are black een and brown wil 
emphasis on “Mossberg for accuracy 
O. E. Mossberg & Sons, Inc. 

New Haven, Conn. 








Tapatco | 


HORSE COLLAR PADS 


j 
+f %, 
4 


o © 


For every work horse and mule. 
“The pad with the rust-proof 
red hooks” 


Tapatco 


TRACTOR SEAT CUSHIONS 








For every tractor and farm 
implement seat. 


See your jobber or write us. 


THE AMERICAN PAD & TEXTILE CO. 
Greenfield, Ohio 


MAKERS OF FAMOUS TA-PAT-CO 
HORSE COLLAR PADS SINCE 188! 





and Star's "HEX- PAK" 


puts your STAR BLADES 
where your customers 
SEE them! 


Put this new Star “Flex-Pak” display 
on your counter, and you'll step up 
your hack saw blade sales—profitably, 
too. 

Why profitably? 

Because the “Flex-Pak” is specially 
designed to help you sell Star Moly- 
flex" Blades— you make four times 
the dollar profits per sale, and your 
customers get more than four times 
the cutting efficiency 

Your “Flex-Pak” will work for you 
other ways, too. It gives you a bal- 
anced stock of 80 Star Unbreakable 
Special Flexible (green) and 20 
Molyflex (copper colored) blades 
reduces your inventory. For an invest- 
ment of only $13.64 you get an assort- 
ment of 8 kinds of Star Blades in 10” 
and 12”, 18 and 24 tooth. 

Ask your wholesaler for the Star 
“Flex-Pak”—the more your customers 
see, the more they'll buy. 


Sold Only Through Recognized Distributors 


CLEMSON BROS., Inc. 
MIDDLETOWN, N. Y., U.S.A. 
Mokers of Hand and Power Hack Sew 


Blades, Frames, Metal Cutting Band 
Saws and Clemson Hand and Power 


ees Lawn Machines. 
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White Caulking Compound 











| CONTAINS 
LATEX 
a Pe eeow SDRESSING 


Contains Mutton Tallow 


Stop V-Geit Squecting, Slipping J $i hed DRESSING 


Cutting 
Oil 





= — ge We. Sulpburized ond Prime Lord 
Homogenizec 


Animal Shampoo 





: ne Animal Hair- 
EE dressing 














Formerly the Neatsiene Co 
Omoaheo 2, Nebr., Roy W. (Shep) Shepord 


| Mfgd. by Shepard Loborotories 





ere 5 ie e 
' ry 5 eatrre 
boots, shoes sed ' 
ties /ggege antca 
Liquid Saddle [’ 
Soap astic 
terprootin , nv 
+ 
9 
ye . . 





VULCAN ELECTRIC CO 
DANVERS 17 MASS 








RICH LADDERS 


INTRODUCE A NEW IMPROVEMENT 


NEW METAL CAP 


ne ‘ isetu h $ 
on Victor, Rex, All-Purpose Mechanic Step Ladder and + 
Dandee Deluxe Sts >t 


SERVING SOUTHERN JOBBERS FROM 
ATLANTA, BIRMINGHAM, AND NEW 
ORLEANS WAREHOUSES 


THE RICH LADDER & MANUFACTURING CO. 
FORMERLY 


HOWARD B. RICH, INC. 
CARROLLTON, KY. 





feature at no additional cost. Now furnished 
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Quality and Attractive Selling Price! 


Columbiana’s NEW Fig. 20-2 
Brass Cylinder Pitcher 


Spout Pump... 


MANUFACTURED BY 


COLUMBIANA PUMP COMPANY 
COLUMBIANA, OHIO, U. S.A 








length 
A cata 


Top this caster | 


D. B. Smith & Co. 


deal if you can! rates 


o 
- Screen Door Grille EVERY HOME 
A new alun 1 n screen door grille Pwalitie) 13) 

now 1 i\ if for regular screen 


announces special price for 1001 ind for combination screen This new type grass cutter and 


trimmer uses any new or used, 


double-edge razor blades 
ar ware - Light and easy to use: cuts 


close to ground; folds up for 


easy storage and is equipped 
ee wont with safety guard 


Six individually packed Lawn Razors 


come in a colorful disply carton that 


does a complete selling job. Free de- 
| / scriptive folders — 


Don't miss these profits, get complete 
details and order your supply of Lawn 
RETAIL ) Razors from your jobber today 





PER SET OF 4 / A FREE HATHAWAY SHIRT to Mr. Marshal! 

(regular Matheny Matheny Hardware Co Forest 

price $3.00) City, N. C. Send y hirt size. Also. free 
shirt to y bber salesman who sells North 

“Diamond- Wayne Tools. Please send his name. company 

Arrow” and address 
Castors NORTH WAYNE TOOL CO. 
— , Th Oakland 2, Maine 
his n é I j 
priced 





anodize 
finish ind Oo with nd weather 
deterioration 

In addition, this new screen door 
grille is adjustable, fits all standard 
screen door It come ready to in 
tall, in individual cartons 


@ SMOOTH-ROLLING National Guard Products, Inc. 
Memphis, Tennessee 
@ PROTECT FLOORS 
@ TOP QUALITY ” 
@ NATIONALLY ADVERTISED Drop-Forged Grass Shears 
PLASTIC PIPE 


Make sure you're ready for the big buy- The handle and blade of these new 
ing wave when Hardware Week comes No. 137 grass shears are drop-forged 
along this spring. Order your stock of as one piece to provide strength and 
Bassick “Diamond-Arrow”’ Casters sharpne 
today. They'll go fast at the special introduc 
price that will be in effect during Hard- to be 
ware Week only. We're backing up this 
promotion with strong ads in The 
Saturday Evening Post that will start 
readers heading for your store. Get 
your order in 


the manufacturer tate in 
ng then Also they are aid 


, today! THE BASSICK — Made entirely of virgin polye- 

~~ Cc > Bridge thylene, corrosion free for 

wel sania gy denial Seymour Smith & Son, Inc. longer life. Light in weight and 
ok port 2, Conn. In Oakville, Conn. flexible for easy installation. 
Canada: Belleville, mnmnediates'iliuaiiiin 


j 4S Ont. Houston or Atlanta shipping 
points 


Ask your jobber or write: 


SPARS, 4 ar — -L[eriis comronari0n 


A DIVISION OF Sw) 320 South 66th St. P. O. Drawer 9365 


WAKING MORE KONDS OF CASTERS WAKING CASTERS DO MORE LW AAD ER) Houston I!, Texas 


75 YEARS OF CASTER LEADERSHIP | 
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No gauze jacket to | 
strip or puncture with the 


“RED HEAD” 
WELL POINT | 











thi 


| Ask your jobber, 
| or write for bulletin 


Cin Ci, 


WELL SCREEN SPECIALISTS SINCE 1904 








NEW?! (oes) FIRE STARTER 
Cashes in on Outdoor Cooking! 


— y sELLs IN VOLUME — 


“~Y, : * TURNS FAST! 


Need 

¢. Gets fire burn- 

th safe, spreading action 
r RAPID FIRE leaves 


, no « lor 


TO SALES REPRESENTATIVES: Several important 


Full-size Alcoa 
Full mesh count 
Lightweight 


Won't stain masonry or 


Alclad Wire 
Double selvage 

neeas painting 

woodwork 

Lowest cost in the Ic ng run 

Carefully woven by skilled workmen 

on precision equipment 

Meets Bureau of Standards CS 


138-49 


$4444 4 44-44-44444444 
SFP ++ 4444-444 + 4-4 44+ 


na oven in the 


We hove the only electric bak 


country for careful control of the quality 


we 
44 , 
Liltmaguard COATING 
‘ 
Southern Made for Southern Re quirement: 


CALL COLLECT FOR CURRENT PRICE LIST 


WHITEHEAD WOVEN WIRE CO. 


Mail Box 488 
Plant at Snapping Shoals, Covington, Ga 
Phone Collect, Covington, Georgia+ 4 


« Emory University, Georgia 


t+ 44 4444-44 $4 444 
+H o4 4 44444444 


+++o44e 
FHFHFH HHH Foe tee oeete 
PS FFFFH FFF FH HH HHH HHH Hoe 


Se 
+ 











market creas still open for representation. 
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what you really need 


SEALER 900 


FOR EASY 
SALES—FAST 
TURNOVER! 


KEEPS BOATS ABSOLUTELY WATER TIGHT! 
There's nothing like Sealer 900 to stop 
leaks! Flows « asily intc cracks and seams 
Being rubber, expands 
fully r 


coast 


up to 5 wide 
and contracts. Used success 
thousands of boats coast to 
Plastic bottle retails for $1.35 the 


factest Se lling sealer on the market! 


g WISE Skippe, uses Seale" 900 


‘\ 


“9 
@ _, MARINE PRODUCTS INC. 
= 41 High Street Oshkosh Viscons 


“ 








STICK WITH THE 
LINOLEUM PASTE THAT MEANS 


EXTRA PROFITS 


TIGER-GRiP®* 
LINOLEUM PASTE 
More spread per 
gallon (20 yards or 
more) .. . smooth- 
er body »-».@asy to 

















spread : no dis- 
agreeable odor no presetting neces 
Sary ...never gummy or tacky 


aN 

j 

\ LINOLEUM TROWEL 
Spring steel, correctly 
serrated for proper 
spreading. Aluminum 
shank, turn-proof han- 
dle. Durable, light- 


weight. | , DIETZ LANTERNS 


CONSUMERS IN YOUR 
WATERPROOF CEMENT i “ 
Ideal companion for SPRING WINDOW and 
Tiger-Grip. Where damp- GARDEN COUNTER 
ness exists —sink tops, locking n nism which do¢ You'll be pleased with the ‘‘Self Selection’’ 
baths, lavoratories, for with leg bra The legs automat Sal : : 
closing seams, etc. ly lock in place when extended, and . - you'll get. P. S.- Display 
‘annot fold until the mechanism i the little ““Comet’’ lantern, too. 
released by hand 

Persons inter ( ire invited t R.E. DIETZ COMPANY 
CONSUMERS GLUE CO. write the manufactur or a fu Gas SYRACUSE 1, N. Y. wal 


1S1S N. HADLEY $T ST. LOUIS 6. MO. color catalog OUTPUT DISTRIBUTED THROUGH THE JOBBING TRADE EXCLUSIVELY 


os 











Order from your wholesaler. 

















Hamilton Manufacturing Corp. 
Columbus, Indiana 


iii 4 ef 
Fashionfold™ Set ‘ts a Net Farm Income Declines 
A new line of folding furniture, P' Le ‘ ’ ; ; Five Percent in 1953 


COSCO “Fashionfold” chairs and : 

tables, has been introduced by the pny r FARM OPERATORS’ re 
manufacturers and its style is ac bre. : come in 1953 is esti 
cented in national advertising in full — billion dollar , 
page, full-color ads appearing in (Continued from page 60) fron 

spring issues ’ 

The legs and frames of the furni = — we 

ture are of electrically welded tubular 39.0 billion di 

steel, with a bonderized, baked-on 
enamel finish. Upholstery and table 
cover are of washable Duran in nub were about 1.4 billion dollars, ap- of Agriculture 





2.8 billion for January, 1953. Cash expenses declir 


receipts for livestock and products 22.2 billion doll: 


by-weave pattern. Enamel colors are proximately the same as in Janu Cash receipt 
ebony, desert sand, cloud gray. The arv of last vear. according to th ing led 
Duran is available in garnet red, jon De partment of Apriculture. Jat 
quil yellow, emerald green, cocoa 


1¢ 


' Lt ary crop receipts were around 1 

e1ge and charcoal gray 1 1 

— ; : aie ' billion dollars, slightly below 
The chair has an all-steel, saddle 

shaped padded seat. Contour-curved : 

In from livestock and products were 


vear ago. In December, receipt 
back supports are solid steel rods 
folding, the seat tilts upward, the legs 1.4 billion dollars and from cro 
swing in. The table features a new 1.6 billion 





Foam MARSHALLTOWN 
TROWELS 


MARSHALLTOWN TROWEL COMPANY «+ MARSHALLTOWN, IOWA 
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~ FARM EQUIPMENT 


806 Peachtree St 


Section of SOUTHERN HARDWARE Atlanta 5, Ga. 


ada ci\s 
a ‘ 
: Gf | 


i a ee al al 


sot \\ 
SOIL LOAMY ? OR SANDY? OR ROCKY? 


“EMPIRE 


Gaull Tillage Tools are Custom Made 
to Fit uy Cultivating Need! 


“EMPIRE” built Sweeps, Shovels, Teeth, 


Steels, Furrowers, Hoes, etc. are specific- 
ally designed to meet every cultivating 
need ... a pattern guaranteed to give top 
performance regardless of the condition of 
the land. 


It is the line that makes good business 
better the first name in Tillage Tools. 


PVG 


y Trade Acceptance ! 


MEAT TREATED 
PLOW COMPANY 


rE Gyan, in Tillage Tools Since 1840" 1840 1954) 
: CLEVELAND 27, OHIO 


AN 





NO GREATER HEIGHTS.... 


Eagerly, 

I scanned the canvasses 

of ancient masters... drew forth 
each hidden secret of their craft... 


each principle of line, and form, and hue. 


And I grew wise in Art. 


Fervently, 
I studied works 
of great composers ... delved deep in melody 


and mood ... probed structure and technique. 


Aind I grew wise in Music. 


Av idly, 

I thumbed through yellowed 

manuscripts ... through ragged volumes, thick 
with dust ... and plied my mind with formulas 


and rules. 


And I ¢rew wise in Science. 


Philosophers and men of wit, I read... 
plundered every single source 

of knowledge ... made captive all the learning 
of all time... until, I thought, 


I towered in Wisdom over all. 


And then I saw a steeple, 


against an Easter dawn. 


And I was small again. 


Copyright, 1954, Jobn Deere 


JOHN DEERE’ MOLINE, ILLINOIS 
ons : 


Quality Farm Equipment Since 1837 
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Sam Maddux, manager of the 
farm equipment department, ex- 
By Ross L. Hoiman plains features of farm water 
system to visiting customer 
Farmer was contacted on one of 
Maddux's farm-to-farm calls 


This “Toolbox Salesman” 


Guarantees Future Sales 


Here, Maddux loads tool 
box on truck before 
leaving on a trip to can- 
vass port of trade terri- 
tory Below Maddux 
stops at farm, makes 
minor adjustment on 
tractor Such service 
wins future sales, serv 
ice business 











As part of a demonstration, 
Conway L. Seeley, left, owner of 
the business, always gets pros- 
pect to mount equipment, operate 
it for himself. Seeley spends 20 
hours a week making farm-to- 
farm calls on prospects 


By B. Miller 


Daily Canvassing 


spurs sales and service volume 


territory, in complaints that custome: mak his recommended repail 


— Renerseageen THE 
the most ef- 


Aseason and out, i about their equipment.” vises the custome! 


Seeley emphasized that person equipment in to the 


fective way of building both sales 
and service volume, according to 
Conway L. Seeley, owner of the 
Manassas Hardware Co., farm 
equipment dealers in the Virginia 
town of the same name 

Though his company uses direct 
mail and newspaper advertising, it 
farm-to-farm calls—20 
which keep Seeley 
up-to-date on the condition of a 
farmer’s machinery, and what his 
needs are likely to be in the future 

“I look over the repair sheets to 
see what’s been done on a cus 
tomer’s equipment. I listen to the 
reports and complaints that come 


is those 
hours a week 


in here, especially those that indi 
cate a piece of machinery will 
have to be replaced soon. I get out 
and make as many calls as I can in 
four hours a day, jotting down in 
a notebook the kind of equipment 
condition 
of the equipment, when purchased 


a prospect has, amount 


make, model and age, and any 


Here, Seeley goes over a farm- 

er's tractor, carefully pointing 

out needed repairs. Full records 

are kept of a prospect's probable 

equipment and service needs in 
future months 


al contacts provide the most effec- 
tive opportunity for sizing up in 
making spot 


dividual situations, 


recommendations, closing a sale, or 


following up past sales for added 
results. The major portion of new 
service customers are 
Seeley 


ales and 
rounded up in this manne: 
said 

When a farmer complains about 
the performance of a piece of ma- 
chinery, Seeley looks it over, lists 


% >. 


__ Se! 
. a 


— «ah. 


x 


+ 





repairs become exce 


the farmer 1 quer! 
equipment. Any show 
is quickly followed uy 
suggestion that a demon 
held. An 
promptly. Out of five 
may be a demonstration 
A scheduled demor 

tractor or implement 
among the neighborin 


(Continued or 


appointment 





A report to you about men and machines that help maintain International Harvester leadership 


The New... 


so 


s 


* 


‘bg 


McCormick’ FARMALL ((j\/ TA 
and new McCormick Super W6-TA TORQUE 


instantly, without shifting gears or touching the throttle 


@ Boost pull-power up to 45 per cent, on the go. AMPLIFIER 


@ Change tractor speed, on the go. 
@ Choice of TWO speeds in each gear, giving /0 forwa 
speeds, including new low-low and intermediate high revolutionary tractor drive 





rd 


NEW revolutionary power take-off performance thiat 


maintains rated speed completely independent of tractor boosts pull- power 


motion, 


@ Driven machine can be started or stopped, standing 

still or on the go. on the go! 
bd Super M-TA forward travel speed can be slowed down 

without touching clutch, throttle, or shifting gears 


New Farmall Super M-TA and new McCormick Super W6-TA are part of 
International Harvester’s continuing program of product development and 


improvement, keyed to today’s farm production needs. Every farmer is a 


rr prospect when you're an IH dealer. 


INTERNATIONAL HARVESTER 


Internationc! Horvester produ y for themselves in use — McCormick m Equ 
..Motor Trucks...Crawler ea d Power Units...Refrigerctors and Freezers zener OF 
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ealers can win added profits 


Selling Water Systems 


to 
ter for the 
cheduled to 
window 
ale tal 
compris¢ an enormou 
which breaks down about 
2,000,000 farm installatior 
tween 7.000.000 and _ 10.000.000 i 
non-farm rural installations (coun ; survey f nearly 500,000 
‘ry homes beyond reach of munic farms disclose thi the well 
ipal water mains and an esti ocated on the average a distance 
mated 2,000,000 replacement sal f 253 feet from farm home. If 
(water svstems ten to fifteen veal 73.000 gallons of 
old which have become obsolete to be pumped by 
with age and incapable of supply in buckets to th 
For plenty of water — plenty of pressure ing the stepped-up water needs 
Install a modern larger families 


ELECTRIC WATER SYSTEM A few statistics will reveal it 


startling clarity the need 
| THiS (8 WATIONAL WATER svsTEMS MONTH. & Uv plenty of running water on 
. farm for better living and bet 
Dealers will have this official production, the National A 
poster for use in promoting tion of Domestic and Farm Pum 
National Water Systems Month 


IN THE TREMENDOUS progress 
which southern agriculture’ has 
made in the past decade, adequate 
farm water supply has played a 
vital role. This has been true 
especially in the notable rise of 
dairy and poultry farming, whic} 
in the South now accounts for a 
significant part of the farmer's an 
nual income 

Through the years alert 
ware and farm equipment de: 
have cashed in on this need 
running water by selling ele 
water systems backed up by 
pendable service 

Today the market is bigger and 
better than ever. And in recogni 
tion of this, May 1954 has been 
designated National Water Svs 
tems Month, the sixth annual pre 
motion conducted by the National 
Association of Domestic and Farm 
Pump Manufacturers 


Since March manufacturers of Modern detergent cleaners for daily cleanup of utensils in the milk 
electric water systems have been house are designed for and work faster, more effectively in soft water 
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EASIER SALES for YOU 


and 
BETTER SATISFIED CUSTOMERS 


ROTO-HOE is the acknowledged leader in producing a 
power garden tool within reach of the average home 
owner's budget. Back in 1936 ROTO-HOE was first to 
build a small ‘ti ler-on-front, wheels-on-rear’’ machine: 
since then the tremendous satisfaction of ROTO-HOE 
owners all over U. S. has spread the news like wild fire. 


The result has been constantly increasing sales. 


ROTO-HOE dealers tell us they have never sold a ma 


chine where they have received so much good will and 


‘Jah i! if , as 


ROTO-HOE originated front mounted tiller; often copied 
but never equalled. Challenges al! popularly priced gar 
den tillers for handling ease and performance 
ROTO-HOE leads in national advertising. Ads in over 50 
magazines help sel! your customers 

ROTO-HOE, we believe, is built in greater volume than it. A tremendous advertising campaign has been run 


so few complaints. 


The REASON? ROTO-HOE is built right, sold right, 


serviced right, and priced so ‘most anyone can afford 


any other tiller type of power equipment. Vast numbers ning steadily for the past 6 years so that much selling 
of satisfied customers help you sell 


ROTO-HOE's national advertising packs a terr 


nationwide. 


is already done for you. 


1OW THESE PRICES WILI 
PA, ted Gee tee a cede es NOTE HOW THESE PRICES 

erate from one basic power unit. Result: users can save ; " 

: r . ‘ ; 4 ; ' ’ > 

hundreds of dollars by buying ROTO-HOE and attach APPEAL TO YOUI USTOMERS 
ments 
ROTO-HOE offers ter jeabdie att nents Roto.Ho, ffers prices that really appeal! ¢ ystomers! You 
frim, and € $, spr clear snc $ peres an easily build B 3 Volume with ROTO-HOE and attachments 
compressor pum¢ 4 nerator f ELD-TESTEL at these low rete , 


PROVEN and 


ROTO-HOE complete 


er nly $134 


ROTO-.CUTTER tary lawn 
widths, 20 st $34.50 





ROTO.ZEPHYR SPRAYER. 5 


and adjustable. Attachme 


ROTO-BUZZ SAW. 16" cordwood s it hardest wood 


asily. Attachment $42.5 


SAFE-SPEED EDGER. Trims ar awns, walks, gardens 


w 4 ; sme P +. tte nly $34.5 


All attachments are a nd , nterchangeebi: 


WRITE TODAY for full details as to how you can become 
a ROTO-HOE dealer in your territory 


Bo» 
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MM's Uni-Farmor has new attachment for windrowing grain 


MM's New Attachment 
for Windrowing Grain 


A NEW ATTACHMENT for wind- 
rowing grain or hay has been de 
veloped for the Minneapolis-Moline 
Co.’s_ self-propelled Uni-Farmo1 
series of harvesting machines. The 
Uni-Farmor is a self-propelled sys- 
tem of farming combining a basic 
tractor unit and a series of harvest- 
ing attachments that may be inter 
changeably mounted on it 

The attachment, to be known as 
the Uni-Windrower, has a 10-foot 
cutting width and a cutting height 
range from 22 to 28 inches. The 
header height is controlled through 
a hydraulic raising and lowering 
system—Uni-Matic Power. 

Length of the cutter bar on the 
new attachment is 9-feet 6-inches 
with a distance of 10-feet between 
the divider points. The overall 
width of the unit is 12-feet and 
the overall length 15-feet 

The Uni-Windrower is powered 
through a flat belt provided with 
a spring-loaded idler. The unit has 
a 3-inch spaced sickle guard. Reel, 
sickle, and platform are canvas 
driven from a countershaft pow- 
ered by a V-belt 

Company engineers state 
mounting the unit on the 
Uni-Tractor frame is accomplished 
with one bolt and four pins. The 
Uni-Windrower is provided with 
transport carrier wheels for mov- 
ing and storing the unit, when not 
in use 

Attachments already introduced 
in the Uni-Farmor system include 
a combine attachment called the 
Uni-Harvestor; a corn husking at- 


that 
basic 
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tachment called the Uni-Huskor; a 
helling attach 
called the Uni-Picke Shell 
er: and a forage attacl 
ment called the Uni-Forago1 

Further information is available 
from Minneapolis- Moline Co 
Minneapolis 1, Minn 


corn pit king and 


ment 
( hoppe! 


. 


Deming Announces 
Sales Appointments 


APPOINTMENTS announced 
The Deming Co., Salem, Ohio, in- 
clude George E. Trisler, advanced 
to the newly established 
promotion 


position 


of sales manager. and 
Robert L 
Trisler, a graduate in agriculture 
at Ohio State University and an 
infantry officer in World War I 
entered the organization in 1921 
Most of this time has been spent 


sales activities including tw: 


Davis, sales manage! 


as district representative in 


G. E. Trisler R. L. Davis 


SOUTHERN FARM 


EQUIPMENT Section for APRIL 


icceeds Harry 
sident of the 


Davi 


ation 


C. A. Hanson Heads 
Barnyard Council 


mes Manufac- 
Wiscons! 

nt of Nation 
Council 
( ual meeting held 
January 28. B. J. Browe1 
Manufacturing Co.. Quin 
cy, Ill. was elected vice presicent, 
and R. C. Hudson, H. D. Hudson 
Manufacturing Co ‘hicag 
reelected treasu! 
bers elected to the executi ) 
include N. J. Smith, Pax 
Steel Products Inc Coldwater 
Ohio: Walter Klein, Klein Manu- 
facturing Co., Burlington, Iowa: K 
N. Walters. Illinois Culvert 
Tank Co., Peoria Illinois: 
Warner, Warner Brooder Corp., 
North Manchester, Indiana; Harold 
Schrock, Star Tank and Boat Co 
Goshen, Indiana, and C. E. Pod- 
haski, Franklin Equipment C 
Monticello, Iowa. N. J. Smith 
the retiring president 

Reports of manufacturers of! 
meat-producing equip- 
meeting show 


ment 


hicago 


C 
Browe! 


mittee 


and 
Boyd 


choretime 
ment as given at the 
a favorable upturn in demand for 
equipment during the past six 
months. The outlook for sales dur- 
ing the decidedly better 
than they were in 1953, manufac 
turers agreed. Good hog prices are 
the most favorable factor in the 
farm income picture and the con 
tinving shortage of farm labor 
should { if 


for seil 
feeders 


year are 


stimulate demand 
and 


equipment in 


automatic watering 
1954 to incr 
rroduction efficiency 

Demand for the 
cational bookl« 


with 


many vVo-ag 


most corn | 

teacher using it for 
rposes, W. Flovd Keep- 
ive secretary, reported 
luing demand 
iuthorized the 


dernization of the 


1954 











end today 


for your free copy 


of this new 24-page 


Pittsburgh Fence 
catalog 


a 
Pittsburgh Steel Company 


Pittsburgh 30, Pa. J 


—————— 























It’s packed full of interesting, useful in- 
formation about the various kinds of high- 
quality, attractive, easy-to-sell fences made 
by Pittsburgh Steel. 

There’s the exclusive ornamental double 
scroll lawn fence; the ornamental single 
scroll; attractive gates for walks and drive- 


ways; plain top lawn fence; hinged-joint 
farm and poultry fence and gates; barbed 


wire; welded steel fabrics for making every- 


Pitts! 


a product of 


Pittsburgh Steel Company 


Grant Building 
Pittsburgh 30, Pa. 


thing from animal pens, trash burners, corn 
cribs, vegetable bins to play pens and cook- 
ing grilles. There are seven full pages de- 
**How to Erect Fence” 
easy-to-follow 


voted to completely 


illustrated with line draw- 
ings. 
Fences cost no 


Remember, Pittsburgh 


more than standard make fences. Get the 
complete story on Pittsburgh Fences now! 


Fill out and mail the coupon today! 
aa rence 


PITTSBURGH STEEL COMPANY 
Dept. SH, Grant Building 
Pittsburgh 30, Pa. 


Gentlemen 


Send a copy of your free catalog “Pittsburgh Fence” to: 


Firm Nome 


Your Nome 


Address 





New Harvester Four-Plow Tractors 
Feature Torque Amplifier Drive 


INTERNATIONAL Harvester Co 
has announced two new series of 
4-plow farm tractors which feature 
a new Torque Amplifier tractor 
drive said to boost pull-power up 
to 45 percent on the go 

The two new tractors are the 
Farmall Super M-TA, and Mc- 
Cormick Super W6-TA. Both series 
include gasoline and Diesel en- 
gines. The Farmall series includes 
a high-clearance model. 

The new models also feature a 
new power take-off that maintains 
rated speed completely independ- 
ent of the forward motion of the 
tractor. When combined with the 
new drive, operators can decrease 
or increase tractor travel speed 
without shifting gears and, at the 
same time, keep the driven ma- 
chine at uniform speed. 

The company calls its new trac- 
tor drive unit a Torque Amplifier, 
which accounts for the “TA”. It is 
a planetary gear-speed-reduction 
unit between the engine clutch and 
regular transmission, and gives the 
tractors an additional speed in each 
of their five forward and one re- 
verse gears. This means that the 
tractor has 10 forward speeds and 
two in reverse. 

Changing from any regular gear 
to TA drive is done instantly and 


Torque amplifier is easily op- 

erated by the left-hand lever 

shown above. Operator pulls 

lever back to change from any 

regular gear to TA. Lever is 

pushed forward to change back 
to regular gear 


smoothly while the tractor is on the 
go, the manufacturer states. The 
driver does not stop, touch the 
clutch, shift gears, or even touch 
the throttle. 

Instead, he merely pulls back on 
the easily-located TA lever, and 
the new unit takes hold instantly 
and smoothly. Forward speed of 
the tractor is reduced approximate- 
ly 33 percent while pull-power is 
increased as much as 45 percent 

Reducing speed and increasing 
pull-power while the tractor is in 
motion has several important ad- 
vantages. For example, if the 
driver comes to a tough spot while 
plowing, it usually is necessary to 
stop and shift into a lowe 
But, if he is plowing in regular 
third gear with the new tractor, he 
merely changes into the lower TA 
The 45 percent increase ir 
fives 


gear 


speed 
pull-power at the drawbar 
even more pounds pull than the 
tractor’s regular second geai 


Se 


‘ a watery 

os. “> 23 Se 
- ast . age 

CO tit oeed 


RE 


New Farmall Super M-TA, with 
its torque amplifier and inde- 
pendent power take-off easily 
adjusts to heavy field conditions 
such as this. Driver changes from 
regular to torque amplifier gear 
to reduce the tractor's forward 
speed and boost pull-power 


the toug! been 


crossed the tractor » changed 
back into regular thi ear by 
merely pushing the T. ver for 
ward. The transfer again is instant 
and smooth. Tests show, IH of- 
ficials say, that about two more 
acres a day can be plowed with a 
4-furrow, 14-inch plow with the 
new Super M-TA gear. Fuel con- 
sumption per acre will be less 
The power take-off for the new 
tractor is completely independent, 
Harvester announced. Any ma- 
chine driven by be kept 
operating when the tractor’s fo! 


pto may 


ward motion has stopped, or it may 
(Continued on page 193) 





Driver does not have to stop and 
shift gears when going gets 
tough. When tractor's torque 
amplifier lever is pulled back, 
tractor's pull power increases 
immediately up to 45 percent 
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Its New! Its Here! 


“MINIWJET 


A COMPLETE | 


PACKAGED 


OES I A 


WATER SYSTEM 
FOR SHALLOW 
AND DEEP WELLS” 


ae 





a 


> — 


: 
I 


Priced to sell the THRIFTY BUYERS ! 


Meet the Deming “MINIJET”. It’s built right! To convert to deep well service, simply remove 
It’s priced right! It'sa COMPLETE watersystem: jet body from pump and connect to foot valve for 
centrifugal jet pump, capacitor type electric _ installation in well. Vital parts of pump are made 
motor, all-brass foot valve and strainer, all- _ of corrosion-resistant materials. Capacities range 
brass control valve, all-brass jet, pressure up to 660 gallons per hour. Ask your Deming 
gauge, and 12-gallon tank ...allassembled, Distributor or write to us for Bulletin No. 400 and 
ready to install. No extra parts are required. _full details. The “MINIJET” is the best buy yet! 


MING 


Waler teadguad ora 
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Massey-Harris Announces 
New 3-Point Hook-up Plow 


AVAILABLE with either two o1 
three bottoms and automatic ig- 
nition cut-off, the new Massey- 
Harris 37 mounted moldboard plow 
is designed especially for Massey- 
Harris 30, 33 or 44 row crop trac- 
tors equipped with low lift shafts 
and hydraulic systems 

The 37 plow hooks up with a 
heavy - duty three - point hitch 
which is furnished as part of the 
plow. Width of cut of the front 
share is varied by sliding the plow 
left or right on its cross drawbar. 
Automatic ignition cut-off is built 
into the frame and protects the 
plow from damage when an ob- 
struction is hit. 

Depth of plowing is controlled 
by a screw crank raising or low- 
ering a rubber tired 4.00 x 12 
gauge wheel. A leveling screw is 
operated by the operator from his 
seat on the tractor. 

The 37 plow cuts furrows 12, 
14 or 16 inches wide. Sixteen- 
inch colters come as standard e- 
quipment 


° 


Heavy-Duty Rotary 
Cutter Introduced 


A HEAVY-DUTY rotary cutter, the 
Bush Hog, designed and engineered 
to meet any stalk cutting needs has 
been introduced by Lawrence 
Brothers, Selma, Alabama. 

This unit is said to be easily 
adapted to most tractors using 


168 


three-point 
blade design 
to reduce breakage to a minimum 
and eliminates the necessity fo: 
parts. The blades are mounted on 
hardened steel bushings designed 
to permit the blades to fold back 
when an obstruction is hit and are 
held in cutting position by cen- 
trifugal force 

Transporting the implement is 
made easy by use of the tractor 
hydraulic lift, Constant strain on 
the lift mechanism while the ma- 
chine is in operation is eliminated 
by the caster wheel 

Designed for heavy-duty cut- 
ting, the unit will cut everythin; 
from cotton and corn stalks to 
bushes up to two inches in di- 
ameter. The implement has a cut 
five feet in width and adjustable 
from two to 12 inches. The frame 
of the equipment is arc-welded, 
one-piece construction 


Deming Offers Packaged 
Jet-Type Water System 


JET-TYPE Wi: 
tem known as the Minije 


duced by The Den 
Ohi 


A COMPACT 


hipped a } if 

The pump 1 elf-priming. The 
1s h.p. electric motor is a vertical 
solid shaft, ball bearing, drip-proof 
capacitor type with built-in ther- 
mal overload protection. This 
motor is interchangeable with any 


standard jet NEMA moto! 


The manufacturers state that the 
fully enclosed brass impeller is ac 
curately balanced and bored to fit 
the tapered end of the pump shaft 
A compression sleeve-type coup 
ling fastens the pump shaft to the 

‘tor shaft to insure a true-run- 

g assembly 
steel pump 
shaft with “PAK’ al. Jet body 
tube and nozzle are all brass. It 
h ‘ 1-I combination 
foot valve and strainer and a brass 
control val 
Capacities 
per | 
service and i} 
hour in deep well 


pany announced 
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New harvester trailing wagon-box conversion of new Manure Spreader 


New Holland harvester declares a 
bonus of sales-sparking features! 





Beactical features that promise a prospect a 
saving in labor, time and money are the first 
rule of New Holland farm-engineered design. 


Here’s how New Holland’s new Harvester gets 
to the root of the sale. First, there’s the new 6-knife 
fiywheel. In a study of harvester operation, the 
University of Wisconsin found that a machine with i” : 
a 6-knife flywheel uses 40‘, less power to equal the 
production of a 4-knife machine. 


Second, there’s New Holland’s special knife angle 
designed to do the heaviest cutting closest to the 
source of power. Third, there’s New Holland’s 
famous and exclusive Flo-Trac feed system that pre 


vents wrapping ... assures an even length of cut Break-away diagram sho 


synchronized action « 
a sales package that will lippage 
big-farm capacity in a throat opening. Uy 


. » , ’ 
Result? You've got of material 
appeal to any prospect 
medium-price, medium-weight harvester . . 


formance equal to many more expensive machines 


The New Holland Machine Co., 


per rear Keeps Con I 
Farmers get a 

wd, started o 
a subsidiary of hack out foreign matte 





and lower 


Exclusive 
anti-clog 


FLO-TRAC 


saw-tooth blades and 


ipron prevent 
quare inch 
: front and 
y material 
stem can be 


ctor wat to 





The Sperry Corporation. 


= ee 


| @ a__- 


rsa eer 


NEW HOLLAND 


"First in Grassland Farming" 


KE 


NEW HOLLANI MINNEAPOLIS - DE v NE * KANSA 
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Can quality products be sold today without “throwing in the kitchen sink’’? 
They certainly can! Fairbanks-Morse dealers who sell our water systems, 


heaters and softeners do it every day! 


Buyers’ thinking is changing. More families which need a water system, 
heater or softener now think of buying in terms of long service. Only 
quality products can meet their demands. 


1954 can be a BIG year for you! This is the year for you to take the 
dealership for a company which has weathered every economic change 
this country has known since 1830! Why? 


1. The days are over when anything that 
merely looks good can get by. People are 
demanding quality. 

2. You will sell the high-quality products 
that Americans have been buying for 
more than 124 years. 

3. You will get the backing of Fairbanks- 
Morse’s 1954 national advertising pro- 
gram which stresses the advantages of 
buying quality merchandise. The ad on 
the opposite page is one of the series 
which will talk quality to 51 million 
readers of leading national magazines. 
4. You benefit from Fairbanks-Morse’s 


plan of helping their dealers with a strong 
inquiry-producing campaign in the State 
Farm Papers. 

5. You will be provided free, or at cost, 
with point-of-purchase aids—booklets, 
movie and TV trailers, newspaper ad 
mats, window and counter displays, etc. 
6. You can guarantee Fairbanks-Morse 
products against defects in workman- 
ship and materials—because Fairbanks- 
Morse will back you. 

7. You will get prompt delivery of prod- 
ucts and parts because Fairbanks-Morse’s 
38 branch offices blanket the country. 


Michie! 


600 > <, Iilin is. 


Chicake 


sre facts 





PUMPS « 


WATER SYSTEMS ¢ GENERATING SETS * MOWERS * HAMMER MILLS « MAGNETOS 
DIESEL LOCOMOTIVES AND ENGINES 


MOTORS ¢ SCALES «¢ 


Send us ™ sono 
Have your represe® 
\ Firm name 


\ 


| Address 


Writer's name 


\ City 
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»_& Co. 
» orse 6 
| Fairbanks, M — Avenue, 


FAIRBANKS-MORSE 


@ name worth remembering when you want the best 


out your prc oe 


at : 
tative call 


ble Fairbanks 


Morse deal 


ership- 








HRIABADAS MORSt 


latorver ali « 


. ¢ 
wre ve 


a 


BASE YOUR BUYING ON QUALITY 


The high quality of Fairbanks-Morse water Fairbanks-Morse products at a time, our local 


systems, heaters and softeners gives you the dealer will be glad to discuss their quality fea- 


years of trouble-free service and low mainte- tures -individually or collectively. 


Fairbanks, Morse & Co., 600 S. Michigan 


Avenue, Chicago 5, Ill. 


mance costs you want. 


Whether you buy one or more of these 


/ 
4) FAIRBANKS- MORSE 


a name worth remembering when you want the best 





WATER SYSTEMS * MOWERS «© MAGNETOS © PUMPS + MOTORS + SCALES «+ DIESEL Cc >T S$ ond ENGINES 
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Special Myers Promotion 
Program Begins on May 1 


A NEW WATER system merchan- 
dising program, featuring a “Ste 
plecha e”’ contest with $25.000 ir 
prizes is announced by 
Myer and Brother Co 
Orange St., Ashland, Ohio, and \v 
get underway officially on May 
to coincide with the openins 
National Water Systems Mon 

The 13 week program vw 
clude consumer and trade m;: 
ine advertisu direct mail 
of purchase displays, dealer promo 
tion iten and the contest. The 
contest is open to all Myers deale1 
distributor and it own ale 
force. Four first prizes are vaca 
tion trips to Bermuda for two to be 
won by a dealer, distributor sale 
man, district manager and sales 
man 

Under the direct mail progran 
dealers will be able to mail to thei: 
rural box-holders their choice of 
five different postcards, personal 
ized with their own sales message 
and imprint. These cards will cost 
participating dealers one cent 
apiece. All of the cards feature a 
Myers water system as “The Heart 
of Your Home’’—the advertising 
theme 


E. M. Myers (left), vice-president in charge of sales for The F. E. Myers & 

Bro. Co., Ashland, Ohio, receives a final word on the new water system 

merchandising program from Andy Meldrum of Meldrum and Fewsmith ad- 

vertising agency before announcing it to sales representatives at recent 
zone meetings in Ashland, Chicago, and Harrisburg 








HARRIMAN 
SWEEPS AND 
SHAPES FOR 
ANY SOIL 
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in Massey-Harris Quality Control 





Where tough metals - 


are made tougher! : 


metallurgical engineering that assures quality, 
builds sales and customer satisfaction Ql) 


vatity Control at Massey-Harris tomatical lta ‘ f es to talk 
Oran knuckles down in the Met- legres nif eve wor ‘ t t we life 
allurgical Division gint f lreds et | ‘ 

Here trained metallurgists “look 
into” the elements that make up metals 
They test the internal structures of bar 
stock, castings, sheet metals. And by pro 
per control, heat treatment, the adding 
of gases, carburizing, give to thos 
metals, the extra toughness, flexibility, ! 


hard-wearing surfaces that a particular ind sta 1 oof Masse i 

sant soaniven hine be ‘a acti al THE MASSEY-HARRIS COMPANY 
It's all done with n lern equi Quality Avenue . Racine. Wisconsin 

— scientifically. Every heating un 


be it electric, electronic, or gas BRANCHES AT 


: Keep Your lye on Massey tarvis 
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ine Oor! platiorn nas ifet 
pads on the! ind strong guara 
Of pecial interest n view ol 
acreage ijustment ind ( } 
cnange the avallabuiit { spe 
( equipment I Tu elticien 
( hun Kall cor? edible 
deal clove and i eeds, etc 
] ( tatir the handling ot variea 
( espe llv the lighte eed 
] cle ni! } tne ( ist \ I It 
principle 


Century Offers New 
3-Way Combination 


THREE OPERATIONS in one will 
be po ble. accordnu to Century 
Engineering Corp., Cedar Rapid 
Iowa, for farm 


t 
operation of the new PTO driven 


Power Steering Featured in Case Co.'s fertilizer spreader with a land roll- 








er or packer on which they have 
mounted an all-; irpose eede! 
New Model 120 Self-Propelled Combine _ ®t seesier and the spreade 
are driven by the tractor power 
take-off. The operator has control 
if the flow from the tractor seat 
THE EASE AND SPEED of power a 12-foot size for normal nal The seeder will mount on prac- 
steering, achieved by a hydraulic grain conditions, and a 15-foot size tically any ngle or double gal 
booster system, is one of the fore- for dry-land or other light-cro; 8-foot or 10-foot packer. The cor 
most sales features of the new area bined unit can be attached bel i 
Case self-propelled combine, the Normally not needed, but avail the fertilizer spreader traight 
“120,” according to the manufac able for long and viny, or dam; through PTO operation. A 1'4° to 
ture! and tangled crops, is a header 1” reducing lapte equired 
Comparable in the amount of auger with receding fingers attach the telescopir lrive fron 
time and effort saved is hydraulic Choice of spike-tooth or rub-ba1 the eeder to. the haft of the 
speed control. It uses hydraulic evlinde offered, as the buyer preade 
power to adjust the variable-speed may prefer. With either type 
V-belt traction drive that provide ingle lever adjusts the concave 
a wide range of field speeds in clearance both front and back at 
each of the three forward gears the same time, and there is a cle 
Operation is by a_rocker-type ance indicator so the operator ca 
pedal; hand-lever operation also choose any desired clearance with 
may be used. Header control like out measuring or experiment. 
wise is hydraulic, operated by a The spike-tooth cylinder is new 
small lever at the steering post with nine bars and 90 teeth, f 
fast, vigorous threshing. The rut 
Holds 45 Bushels bar cylinder has two-piece bat 
that the working face can be 
A new eye-level grain bin holds readily and economicallv renewed 
full 45 bushels, and its sloping bot A refinement the return of tail 
tom and a new fast-acting auge1 ings at the middle of the evlind: 
allows it to empty in about a for greater certaintv of havin 
minute, the manufacturers state normal cushion of incoming straw 
This auger is hinged, and folds Of special interest to custom o1 The manufacture tate that 
back alongside the combine body erators is a free-wheelir feature ‘th the seeder and spreader w 
for road travel and compact stor which facilitates fast long-distance: v practically any nd of seed 
age. Both loading and unloadins towing from as small as clover to as largs 
are in full view of the operator Several new features add to the a ov bean without damage 
On the new Model “120” the driver's comfort and fet HT bot nit ( lla be ed eed 
header has been made quick-de position moved up forward. wel boxe f desired. Howeve the} 
tachable, a convenience not only to out of the dust. where he has an continue, eitne machine wv Ww 
load for truck transport, but also “eagle eve’ view of reel, cutter bai eeds alone or in mixture t} 
to give full, quick access to the and header as well as grain bi 3-way  fertilizin eeding anda 
threshing cylinder. Three header There is a new comfort seat. wit! packing combination seems to of- 
widths are offered—a new 10-foo‘ torsional rubber spring suspension fer greater possibDilitle f tir 
size, especially suited to soybeans, which absorbs jolts and vibration and labor savil 
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Goulds\ gives yo fe 
—_t> 


to hit / YOUR ML 


pee 





See your Goulds Distributor 


See the Goulds BIG FOUR 
MULTI-STAGE JET ven tutl etn 


where presse protitable pump t 
. two pur. 


GOULDS PUMPS Inc. 


Seneca Falls, N.Y 


f 
Turn the page for more reasons 
why you'll want to GO with Goulds 


this year' 


EEP WELL 


for deep or shallow wells 


Fig. 368) ig 
25 to 50 * to 450 GPH 
the p. te ? , r on 





Progressive 
Cappers farmer 
Poultry Tribune 


Goulds helps yogsell all year round, year after year 


advertising program in the pump industry! 


In leadin tional magazines reaching both the farm 


and rban markets — Goulds advertising continues to 
ell your best customers why Goulds is their best pump buy 
This year, more than 18 magazines, read by more than 26 
million Americans, will carry the Goulds sales story to every 


community nationwide! 


Town Journal 
Field and Stream 
“et > 
House a of Building 


House Beautiful’s Maintenance and Building Manuva! 


and this GOULDS PROMOTION PROGRAM 
pays off right in YOUR store 


STORE IDENTIFICATION 
Let people know y ve the pump bus 
insicle ond side 
stickes 


need to ident 


pr 


WINDOW DISPLAY 


n 
A 


'o your st 


owlds disp 


backdro; 








LOCAL ADVERTISING 
service. Newspoper mats, new 





DEMONSTRATION 
How d that pump work?” The 
like a G is demonstrater © answ: 
tion { put more pump profi 
pocket. Sold to yee ot less thar 
help yow prove whet you say abou: 
Goulds features. 





GOULDS on awe 











Hit your MARK-et with GOULDS PUMPS 


— fer every farm and home need 








Quick and ready adaptability to any machine, any job Models AFH, AGH, AHH 6 to 9 hp. Single Cylinde 
within a 3 to 36 hp. range are advantages you offer ™ with Electric Starter 
your customers when you sell Wisconsin Heavy-Duty Air- » Models TE, TF 7 to 15 hp. 2-Cylinde: 
Cooled Engines. Each offers exclusive heavy-duty fea- Tank, 
tures combined with light weight. Each delivers rated Models TE, TF 7 to 15 ho 
horsepower at ideal engine speeds, for less engine wear, Teak end Clutch Reduction 
longer service. In addition, each is available in a variet 
ge , 7 ; ' rid Models TE, TF 7 to 15 hp. 2-Cylinde 
of drives, as shown below . . . adding up to better service pve + 


for your customers, more good will for you. 
Models VE4, VF4 15 to 25 her 


Models ABN, AKN 3 to 6 hp. 4-Cycle Single Cylinder Engines 

Models ABN, AKN 3 to 6 hp. Single Cylinder Engines with ea VE4, VF4 15 to 25 he 
Gear Reduction. utc 

Models ABN, AKN 3 to 6 hp. Single Cylinder Engines with 
Clutch Assembly 


Model VG4D 36 hp. V-type 4 
Fuel Tank. 


Model AEN 6 to 8'4 hp. 4-Cycle Single Cylinder Engine Model VG4D 36 hp. V-type 4-Cy 
with Clutch Reduction 


Models AFH, AGH, AHH 6 to 9 hp. 4-Cycle Single Cy 

Engines For additional details, write today for new 64 page cut 
FH, H, hp. Single Cylinder Enaines b 

pray ie abr ANH 6 to 9 he e alog covering over 250 applicati« ns and detailed spec 

Models AFH, AGH, AHH 6 to 9 hp. Single Cylinder Eno 


with Clutch Reduction. 


Z 


on all 4-cycle single-cylinder, 2-cylinder and V-type 4 
cylinder er gines, 3 to 36 Np. 























WISCONSIN MOTOR CORPORATION 


World's Largest Builders of Heavy-Duty Air-Cooled Engines 
MILWAUKEE 46, WISCONSIN 
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Powell Makes Automatic 
Transplanter Available 


Co 
announces the 
new Powell 
transplante1 


MANUFACTURING 
N.C 


POWELI 
Inc., Wilson, 
availability of their 
Sure-Set automatic 
for use with tomatoes, cabbage, to 
bacco pepper, and 
other 

Thi 
plant 
posit 


sweet potatoes, 
transplanted row crops 

new picks 
from a and 
them at 
in the row, watering and packing 
the plant to 
the manufacturers. They also state 
that thi plant pick-up prin 
cipal re in speedier operation 
worked eithe 
in trans 


the 


de 


machine 
mall tray 
accurate interval 


ecurely, according 
new 
sult 


be 


operator 


and can by one 


two most 


or 
planted crops 

The machine incorporates a new 
rear-suspended planter unit which 
is designed to increase its effective 
ness when used over contours and 
terraces. Plant and water spacing 
are adjustable within a range of 
8” to 48” 

Sure-set transplanters are avail- 
able this season in 3-point lift type, 
and trailer-type for use with all 
tractors 

Two rubber tires are used to sup- 
port the transplanter while in op- 
eration and to provide power fo! 
operation of the transplanter unit 


° 


Massey-Harris Announces 
New No. 35 Wheel Harrow 


THREE CUTTING angles, wheels 
which double as depth gauges and 
means of transportation, and hy- 
draulic operation are featured on 
the new Massey-Harris No. 35 
wheel tandem disc harrow. 

The 35 harrow can be positioned 
in 12, 16 and 20 degree angles by 
relocating link pins. According to 
the manufacturers, the 6.70 x 15 
rubber-tired wheels give positive 


for road sides o1 


been announced by 


control and 
ol 
shallow drainage ditches and rough 
ground without the est 
lished angle of the gangs 
adjustment levels the 3: 
standard 8-inch ram 
and lowers the hvdi 
cally. A hand available 
for hvdrauli 
system on thei 
Plain or notched discs are 
able in 16 18-inch 
spacing Is inches 
harrow 86", 93 


and ll 


depth provide easy 


crossing grassed waterways 


Rapids, Iowa 


losing 


and a 
wheels aull 
pump is 


without a 





operators 
tractors 

aval 
S1Ze@s 


The 


Ol 
seven 
comes 1n 


‘or : 
Oo S1IZes 


© 


Century Manufactures 
New Boomless Sprayer ihe iii al 


A NEW Economy type boomless boomless 


that will spray a swath uy 
only 


spravel single nozzle 


to 50 feet wide or to one side changeable tips for 


both sides. A s] 
that th 


clampe d 


urnished 


De GuUuICKIY 


vertical or horiz 


to any convenient 
tractor 

In addition to 
Economy sprayer 
inde1 
Econon 
thnel 


eady nave OW 


prayer ol 


purchase this kit for 
ly $20.00 
Century 


uns, 


also 
S hoses, 
r ; 


accessory 1 


spraver 
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ontal 
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and 
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$100.00, Century 
1y Kit so farmers 
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roauce 


consi 


¢ 


n 
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boom 


DE 


new 
sting 
inter 
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the 


this 
yriced 


tvpe 


pump and regulator can 


roximate- 
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FRW MULTISTAGE 


WHATEVER YOUR CUSTOMERS’ NEEDS 
YOU CAN MEET THEM EXACTLY WITH FeW! 


There’s an F & W Water System to meet every well-depth 
and capacity need exactly. This means that you can satisfy 
all demands with F & W, and serve your customers better. 
Not only that, you have the advantages of F & W's 88-year 
record of dependability, engineering leadership, and ex- 
clusive product advantages to help you sell. Take a look 
at F & W’s line-up for shallow-well service, and you'll see 
at a glance why it not only gives you most complete cover- 


age, but the sales leaders as well. Write for full details today! 


FaW VARIJET BULLET 
The world eading sho w~ well nd 


pump. Pumps 4 70% more 


FLINT & WALLING MANUFACTURING CO., INC. 
419 Oak Street, Kendallville, Indiana 


Branch Warehouses and Offices in Albany, New York; Orlando, Florida; Shreveport, 
Lovisiana; Cedar Rapids, lowa; and Charlotte, North Carolina 


woter, yet reduces motor od ond current 

consumption, thanks to exclusive design patent 

4-M HP. Motors, 72 1800 G.P.H. ¢ 10 ft 
& 2 

ry ‘ : 

) f 


IVER AG 


FEW MULTI-PURPOSE 


Converts from shallow to 
deep-well by moving jet 
of pump down into well 
No extra ports to t 
Y, %, 1 HP. Motors 
Single-stage pressures 
to 6 bs. ond 4° 
GP *t 

P 

and 54 

10 ft. & 2 


Faw 
IRRIGATION TYPE 


High capacity, high head 


yan 


Se; 


oe 
pumps, ovailable with | 
or 2 stoges, especolly 
designed for irrigation 
oir nditionin ond d — - 
: = 3 4 uses P -—" 
2 a5 & 
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Faw ECONOMY 
MULTI-PURPOSE JET 


The e 
jet eq 
al : 


to meet 


FEW PACKAGE PUMPS 


For « ndlie. « 


Faw GAS 
DRIVEN PUMP 


Where electricity 
lent ovollable, this 
2-stage centrifugal 
Pump, powered with 
HP. Gasoline En 
gine does the job 
be tifully. 21 
GPx 10 # & 
P 


Faw 
PISTON PUMPS 


Where o shollow 
we piston-type 
dewred, this 


41 On ecor 











Frank Szalay and his two salesmen 
check prospects — both farm and in- 
dustrial—at the start of a day’s work. 


+ 


"Weserve TWO markets with 


says Paw Si a, 


Tractor Supply Company 
San Diego, California 


ry. 

The ability to serve two distinct markets with 
one tractor and equipment line, and through 
one set of sales, parts and service facilities, is 
an important advantage to any tractor and 


equipment dealer. 

It is particularly important in the case of a 
dealership, like Tractor Supply Company of San 
Diego, California, which is located in an area 
that is partly agricultural, partly industrial. 
There are many such areas throughout this 
country, and each presents a double-barreled 
opportunity to dealers handling the Ford Tractor 
and Dearborn Equipment line. 


180 


The wide range of uses for which the Ford 
Tractor can be profitably employed, plus its low 
cost, ease of handling and operating economy, 
make it an ideal power unit for a wide variety 
of industrial jobs, as well as on the farm. Then, 
since the same tractor can be used for both farm 
and industrial purposes, both markets can be 
served without expensive increases in personnel 
and facilities. 

Thus, the profit-making possibilities for a 
Ford Tractor Dealer are not limited to those 
offered by either the farm or industrial market. 
Here is a combination of a long-established farm 
equipment line and a growing industrial line 
that can be efficiently handled by the same 
organization. Another reason why a Ford 
Tractor Dealership represents an increasingly 
valuable opportunity in any community! 
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The Tractor Supply Company Service 
Department works for both farm and 
industrial users, with the great advantage 
of requiring only one parts stock to serve 


both markets 


Tractor Supply Company showroom, serving both farmers and industrial users. “You 
might say,” says Frank Szalay, “that the versatility of the Ford Tractor represents 
a form of insurance. As the city absorbs fringe farm land, the reduced need for farm 
equipment is compensated for by the increased opportunities for industrial business.” 


The Dearborn Loader shown at the right is well suited for 
both farm and industrial use—a good example of Dearborn 
Implement versatility to meet two different sets of needs 


eR es 8 


ll 


Etraefor and equipment line 


All hitched up and ready to go for an “on 


One of the more unusual industrial uses Some farmer is going to save work and 
the job” demonstration. That's how Tractor 


for which Tractor Supply Company sells make money using the Dearborn Culti- 
Ford Tractors and Dearborn Equipment vator. Tractor Supply Company sells a lot 
tractor and blade handling piles of salt. of strictly farm equipment, too 


Supply Company salesmen close most 


orders—both farm and industrial. 


TRACTOR AND IMPLEMENT DIVISION / SPF 
FORD MOTOR COMPANY a” 


| TRACTOR | Birmingham, Michigan [EQUIPMENT] 
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E. M. Myers Named 
Sales Vice-President 


EVERETT M. MYERS, former sale 
operations manager for The F. E 
Myers & Bro. Co hland, Ohio 
has been elected vice-president in 
charge of sales by the company: 
board of director: 

Myer! ucceeds C. D. Leiter, 64 
who plans to retire from active 
work sometime during the 
Meanwhile Leiter will continue t 
erve on the board ot 
and advi ory 


yeal 


directors 
and in a consulting 
capacity as vice-president, 

All members of the 
of directors were re-elected and 
are a follows Curtiss Ginn 
Jr., George P. Gongwer, Wil- 
liam B Kellogg, Heskett H 
Kuhn, C. D. Leiter, T. W. Mil- 
ler, Jr.. M. G. Moses, F. E. Myers 
II, and J. C. Myers, Jr. All mem- 
be! are from Ashland 
Kuhn, who lives in Akron. 


board 


except 


Everett M. Myers 


In addition to Leiter and Myers, 
the following were re- 
elected: C. Ginn, Jr., president; F. 
E. Myers II, first vice-president 
and secretary; J. C. Myers, J1 
vice-president in charge of indus- 
trial and public relations; W. B. 
Kellogg, vice-president and export 
sales manager; M. G. Moses, con- 
troller; D, J. Fike, treasurer; and 
A. E. Johnson, assistant secretary 

Everett Myers has been asso- 
with the 
September of 


officers 


ciated since 
1946 when he was 
named administrative assistant in 
the general administrative de- 
partment. He served as assistant 
export sales manager from 1947 to 
1952, In January, 1952, he was 
named assistant to the president 
and in January, 
ations manager 

Leiter joined Myers in 1905 and 
first became connected with com- 


company 


1953, sales oper- 
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Dearborn Adds Side the cultivator. 


Dresser for Cultivator of fortis 


A GROUND-DRIVEN side dresse! tween rows 
attachment for Dearborn culti- 
vators has been added to the Dear- 
born line of farm equipment, ac 
cording to O. L. Wigton, general 
sales manager, Tractor and Imple- ity of 
ment Division, Ford Motor Co can be 

The ground wheel drive, which 
assures an even flow of fertilize: able 
trails behind the center shank 


Seventeen 
allow applics 
pounds of fe! 


tilizer hoppers 


35 pound 
removed 
cleaning. Hoppe: 


with those 


pany’s sales department 
He 
and 
1937 

He 
committee of 
ciation of! Domes 
Pump Manufacturers, 
dent and membe: 
directors of the Nationa 
and Duster Association, pa 
be! rt th 


advisory comn 


“arm Equipment Inst 
+} 


member of the bo 


yrs of the National Wate: 
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Allis-Chalmers Issues 
Disc Harrow Catalog 


AN ILLUSTRATED two-color cata 
log has been issued by Allis-Cha 
mers Manufacturing Co., Milwau- 
kee, Wis., describing its new WD- 
40 series of disc harrows designe 
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DISC ADVANTAGES 


! 


LA BELLE 


ee ae 
soil conditions 


unmatched quality 
and uniformity 


available for 
most makes of 
harrows and plows 


product of oa 
complete steel 
operation—from mine 


to finished disc 


made by the most 
experienced producer 
of farm implement 
steels—since 1860 








LaBelle 


made by the most experienced 


producer of special steels 


for farm implements 


eels than 
log of experic 
ives Crucible LA BELLE dis 
, longer service in the field 
ers happy. Sell ‘en 
LA BELLI 


all make 


’ 
rhe 


[CRUCIBLE 


Z 


AME COLPHLARMILG 


AGRICULTURAL STEELS 


REX HIGH SPEED a TOOL ° REZISTAL STAINLESS ALLOY ° MAX-EL MACHINERY SPECIAL PURPOSE STEELS 
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* RED BRAND FENCE 
The line that’s known on sight because its 
distinctive identification has been promoted 
through the years with powerful, effective 
advertising. What's more, it's preferred for 
its superior quality. That's why farmers pay 
a premium for “Galvannealed” Red Brand... 
why Keystone dealers get faster turnover. 








RED TOP STEEL POSTS 

An effective tie-in with Red Brand Fence 
sales. These posts have the same nation-wide 
recognition as Red Brand Fence... the same 
distinctive identification. That's another 
factor in faster turnover with Keystone. 
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& KEYSTONE POULTRY NETTING 
Strong Keystone identification in each roll 
gets you the benefit of customer preference 
for a well-known name—Keystone. Keystone 
merchandising helps build sales... helps in- 
crease turnover. Use it to help push your 
entire line of poultry supplies. 


*% RED BRAND BARBED WIRE « KEYSTONE NON-CLIMBABLE 
Another fast turnover product in the FENCE AND GATES 
Keystone line with “Galvannealed” coating. Puts you in strong competitive position for 
Strong, nonbreakable wire reels are painted protective fence business, for industry, 
red to give family identification. estates, homes and farms...another reason 
why Keystone is your high profit line. 
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KEYSTONE ORNAMENTAL 
LAWN FENCE AND GATES 
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KEYSTONE ALL-STEEL FARM GATES 


Helps ; t rK 





feature the Keystone Line 


HERE’S HOW KEYSTONE HELPS SPEED YOUR TURNOVER 


————————7~™ —- 5 


Waiarts tARMER Dibdieed 
— u , 





Year after year, the Keystone story of Red Brand Fence is told For over 20 years, Keystone hos entertained and educated 
in a long list of leading farm magazines. We're doing it farmers by rodio...won wide recognition for its service to 
again in 1954. . . the ones you see and many more. farmers... helped draw business to Keystone dealers. 


iy 7 if w_o~ 


on Liane ‘ em EES SEK 


| o. KEYSTONE aa a 
This point of sale poultry netting | ~ ne wil f ie 5 ay 


display is typical ef the strong e 
merchandising support Keystone puts ay 
behind its products to speed dealer 


sales ...to increase turnover. 


To help you cash in through local advertising, o wide selection 
of ad mats, product folders and specie! mailing pieces ore 
available for your use. 


Remember—for Faster Turnover, feature the Keystone Line 


KEYSTONE STEEL & WIRE COMPANY, Peoria 7, Illinois 
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‘Get more hay tool gales in’54-with § 


, These new, improved hay mak ng tools mean greater profits 
for you and they are designed to give the fc 
‘ ‘ 
for his money, too 
Whether ; r +h k mec 


tedding or 


New IDEA w do it better. faster 


New veel lifting 


Conservative capacity 
is 8 tons an hour 


Exclusive 
Exclusive ; Viv 
t th Exclusive 


c 


ts mos? popular tractors. Clean cutting and quiet opera 
s assured by 9 closely spaced hold-down clips. Spr ng 


ssisted hand lift or hydraulic lift 


New] rn 
| N 








Bw j(DBA 


= |PMENT 
FARM EQUIPMENT - As —— 


[ | FARM EQUIPMENT COMPANY 


COLDWATER, OHIO, U.S. A. 








theee NEW IDEAG!" 


, oS) omens. 


Re 
i = ao, ae. 


| s°$) Rake Modernizing Kits 


for all NEW IDEA Nos. 4 and 45-G rakes 





Dealers Add Profits 


| Selling Water Systems 





This "Toolbox Salesman" from his truck. Then, when the 
Guarantees Future Sales tractor begins humming with a 


(Continued from page 159) new surge of power, the ownel 
naturally is grateful for a dealer 
low it around for a while and who, it would seem, came along at 
perhaps explain to the owner ce! the 
tain things about the equipment really ) vy so much to 
that will make it easier to handle ll machi as 1 ell myself and 
may point out some part m on Maddux explained 
that 


re wearing and which may ‘l wal 1y customer to know at 


early replacement 





outstanding pe 


* 


- 
* 


cal OR tig 
~ Tee tied 
up to 66 feet wide 
with one nozzle 
Developed and originated 
by Spraying Systems Co. 
Made in all brass for broad 
cast spraying of grains and 
grasses ... in all aluminum 
for liquid fertilizer spray 
ing. Can be set to spray to 
Write for Bulletin 66 both sides or one side only 


with 
interchangeable 
orifice § 


tips & 


. 


Over 400 interchangeable 
orifice tips. Selection to 
meet exactly any require- 
ment in capacity and spray 
angle. Flat spray tips, 
hollow cone, full cone and 
straight stream. Precision 
machined orifices. 


Write for Bulletin 58 








for pressure from 30 to 800 pounds 


Ruggedly built, heavy-duty 
guns for orchard, livestock 
and spot spraying. Adjust- 
able spray. Hardened stain- 
less steel orifice tips. Full 
range of sizes. 


Write for Bulletin 65 
eeeepeoeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


Spraying Systems products are installed as original 
equipment and supplied as replacement parts by most 
of America's lecding manufacturers of farm spraying 
equipment. Write for information. 


\ SPRAYING SYSTEMS CO. 22”) %o" sree! 





him a dependable machine instead 
of expensive shop work. However 
we are prepared to give him ex- 
pert repair service when needed 
Nearly every dealer will tell you 
that most of his new sales are 
made through old, satisfied cus- 
tomers. But the technique Maddux 
uses has been selling more horse 
power than his company often has 
been able to supply in thelr 
tory. Although 1952 


two 


1953 
included 

price from $1: to $3,000 
each 26 combines averaging 
around $1350 each; 14 corn picke1 
at $1015 each: seven forage 
vesters at $1600 to $3000: 
tobacco ! and 
$11,000 worth of farm 
ems; plus cultivators, plante: 
etc in addition to hi regular 
tracto! 

Recently a farmer in his trade 
territory was filling a silo and | 
ensilage cutter broke down bef 
he finished It would have 
quired a lot of time to put the 
te! back into condition ant 
naturally the farmer was di 
tressed. Maddux heard of the diff 
culty, sent out a late model range 
harvester and tractor, and finishe 
the job of filling the silo without 
charge to the farmer. That was, of 
course, a neighborly service the 
beneficiary will never forget 

It gave me a chance to put on a 
demonstration at the moment when 
it would make the greatest im 
pression,” he explained. “The 
farmer needed both a new tractor 
and harvester. He had a neighbor 
helping him who also needed new 
machines. Both of them, then, saw 
my equipment in operation and 
liked it so well that it gives me an 
advantage—a strong advantage 
when they get ready to buy.” 

Maddux puts on a lot of demon- 
strations and never loses a chance 
when he sees it, of being there 
when the demonstration can be of 
constructive help 

Most of his demonstrating is 
done with plows. Every spring and 
fall. along about ‘“sod-bustin’’ 
time, he and his mechanics, by ap 
pointment, drive a new tractor and 
plow out to some prospect's farn 
and do a little plowing for him 

“When I put on such a demon- 
stration,’ he explained, “I oc- 
casionally get on the telephone and 
try to have one of my satisfied 
customers come over and look on 
If he is a neighbor whose farm I 
have stopped at a few times and 
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another reason why 
you make more profit selling 
DEMPSTER WATER SYSTEMS 


Whatever a customer's water sup- 
ply problem may be, Dempster 
dealers have the best and latest 
pump to answer it! In more than 75 
years of design and manufacture of farm 
Water Supply Equipment, Dempster has 
established a reputation for sound engi- 
neering and construction. Excellent 
examples are these new multi-stage 
Jetmasters, designed for deep wells down 
to 350 feet and for shallow-well demand 
up to 4,000 gallons per hour 


This means more profitable dealerships- 
with sales at a maximum and service at a 
minimum and a single line (with many 
parts interchangeable) to meet every 
requirement of your customers 


Dempster builds trouble-free performance 
right into every Dempster water system, 
with simplified design, tested materials 
and complete scientific quality control for 
every step of manufacture in Dempster’s 
own modern plont 











It will pay you to investigate the valuable 


Dempster franchise. For full details write 


DEMPSTER MILL MFG. CO. 
BEATRICE, NEBRASKA 


Branch worehouses ond offices in C be nsos City 
Sioux Folls, § 8) Denver ole 
Sen Antonio, Tex 
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CAMPBELL 
CHAIN 


Wherever 
you need chain, 
in any size 


i a 


CAMPBELL CHAIN 
Company 


Main Office: York, Pa. 
West Burlington, lowa 
Portland, Oregon 
Sacramento, California 
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whom I have helped out with my 
box of » much the better 
His testimony will go a long way 
toward leading the prospect to the 
dotted line.” 

Maddux is especially particular 
about following up on new sales, 
especially if the customer he has 






tools, s 













just sold has shown any misgiv- 
ings whatsoever about his pur- 
chase. He tries to be there soon 
after the buyer has put his new 






equipment to work to see that he 
understands it and to make any 
mechanical adjustment necessary 
He continues calling on the buyer 
through the years as time permits 











and the consideration he shows 
pays off in new sales. And, too, 
after selling a farmer a tractor, 






Maddux has built a foundation up- 
on which to sell at a later date a 
combine, forage harvester, culti- 
vator, or some related piece of 
equipment 






a ay 













Other Aim 






Maddux’s “tool box” calls dur- 
ing the busy season are what sell 
his shop service. “However,” he 
explains, “I don’t try to sell shop 
work as such. When I drop in on a 
customer to see how the implement 
I have sold him is performing, I 
want him to feel that expensive 
shop repair is what I am trying to 
save him. If I can point out some 
weak spot that needs attention be- 
fore it causes trouble, or show him 
something about the machine's op- 
eration that may prevent a break- 
down, he appreciates it. He will 
naturally give me all the shop 
work that he can’t avoid. But it is 
in the sale of new implements that 
I profit most from this field serv- 
ice. 

“However, these calls give me 
another advantage. When I point 
out the need for reconditioning a 
tractor, for example, and _ the 
farmer fails to get the work done, 
he will remember, when it breaks 
down, that I warned him and will 
heed the next time I suggest some- 
thing.” 

Maddux has an investment in 
parts of around $30,000 to meet 
his servicing needs. He occasional- 
ly invites his customers to a meet- 
ing where they watch a service 
movie. It shows them how to take 
betier care of their machines, how 
to get new uses out of them, the 
mechanisms that need closest at- 
tention, and how to make needed 
adjustments. These movies are 
used also to promote new models 
and demonstrate new features 
























































we FOR FASTER STARTING! 
we FOR MORE POWER! 
we FOR LONGER LIFE! 


*& FOR WORLD WIDE SERVICE! 


AMERICA’S FIRST FAMILY 
OF 4-CYCLE AIR COOLED ENGINES 


a LAUSON COMPANY PORTABLE OUTBOARD 
tt, ae ENGINES MOTORS 


Division of Hart-Carter Company 
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It's New for 7954 


Finger tip throttle. 
ngine burns regular 


Comfortable sea-foam 
gasoline 


rubber, durable seat 


Bicycle type 
steering. Two front 
wheels for balance. 


Power to cut on 
hillsides and slopes 


Four safety hinged 
cutting arms. Cuts full 
two foot swath. 
\ 
Conveniently placed control 


levers. Cutting blade can be 


Chain drive — 5 m.p.h. forward; 
disengaged. 


4 m.p.h. reverse 


FORWARD --- NEUTRAL --- REVERSE 


Cut close into tight spots, then back out under power. 


It's the best looking, most rugged and fastest 
riding-mower on the market. 

The RANGERIDER lets you go after the big 
sales to park boards, cemeteries, country clubs, 
estates, industrial sites, etc. 

Compare the features and price of the 
RANGERIDER and you will see why it’s the 
best buy and a profit producer for your 
customers and you. 


For additional information and prices contact your local 
jobber or write direct. Distributor franchises available. 


NATIONALLY ADVERTISED 


ROOT MANUFACTURING CO., INC. 


127 East Eleventh St Baxter Springs, Kansas 


FOR BEST ELECTRIC FENCE 
PROFITS -SELL GUARANTEED 


i, HOK-STORN 
ELECTRIC FENCE CONTROLLERS 


LOW-COST 
PROTECTION 
for 
FARMERS 
and 
GARDENERS 


One unit charges up to 
15 miles of single - wire 


fence “a >, 


RETAIL 
PRICES 


as low as : 
$12.95 ‘| (eee 


Sold by leading 
jobbers 


everywhere 


PH-5 FOR 
115-V. POWER 


Battery Adapter 
BATTERY MODEL D for Model D 


SHOX-STOK, INC. 


614 MAIN ST. WELLINGTON, OHIO 








SERVICE 


SHARES 


} 
CARPENTERSVILLE, | 
v.S.a 


“4 


Patterns are available for 
practically all plows, listers, 
middlebreakers in No. 1 soft 
center or No. 2 crucible steel 
of the highest quality obtain- 
able. Send today for catalog. 


FULLY 
GUARANTEED 


AS TO QUALITY, 
FIT, AND 
FINISH 


STAR MANUFACTURING COMPANY 
DIVISION OF ILLINOIS IRON & BOLT CO 


CARPENTERSVILLE, ILLINOIS, U.S. A. (EST. 1873 
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Four-Plow Tractors 
Feature Torque Drive 


( 





Why So Many Dealers Sell 


Multi-Purpose 


Wood's Rotary Cutters 


UNUSUAL PARTS POLICY WE ARE TO BLAME 


WE PREPAY FREIGHT ON 
WARRANTY REPLACEMENTS 
And we ; i 


we 





eX 


42 to 114° Cutting WE DO THE ADVERTISING 

r | Ol} CON 
Lift and Drawbor Type: OUR JON 
round to 14 Height 
Mulch—4 Machine 


Daily Canvassing 
Spurs Sales, Service 3/1 or Plate Blede Protection 


( f e TF 
| at Treated Blades AND THE PRODUCT IS RIGHT 
al Joint Drive Has 50 Horse ~ sortase reseed, 


Capacity to Hondle Largest 


ractor rower 





Moneuverable in Close Spots 
5” Wheels | 


Overlapping Blades 





- 


For More Information, Wr ollect 


WOOD BROTHERS MFG. CO. 


17404 South 4th Street . Oregon, Illinois 





f f 
f 
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Ford Announces Tractor- .. Wigton, general sales mi Massey-Harris Opens 
Powered Rotary Cutter age, TERCIOr GER Sapeement Oss New Sales Branches 


sion, said the new Dearborn 

A TRACTOR-POWERED rotary cut- ‘utter is designed for use i 
ter, equipped with two steel cotton and corn stall 
blades, has been added to Ford other crop residues diffi 
Motor Co.’s farm machinery line plow under, without chop} 











Sell the C ompost Grinder 
THEY ARE ASKING FOR i ne 


Model A-S0. f Flex t os 
aiaamaaitenme y, to Meet All Your 
mounted low Best ail pur Trade Requirements 


pose suger. Sectional tube 


for any practical length » 


i, SPIRAL 
OOK nck LOADER 


# Models and Prices 


DETACHABLE 
ELEVATOR é Economy priced Model B-S0 
with carrer, adjustable 
motor mount. cable hoist 


AS LOW AS $221.50 20 and 26 foot lengths Best 

séduertised buy in the low priced field 

Bazooka truck unit 
with swivel bracket ne 
. adjustable engine AS LOW AS 


mount and stud shaft 
Now you can sell the leading compost grinder and soil shredder in tor drag nt 14 & , — 
America. It’s the W-W Compost Grinder that will screen, shred, or 20 ft. fixed lengths 
rind tough organic matter, wet or dry, into ideal compost material, . 
© , y woe gprs Featuring 3 Models Illustrated 


mulch, or fertilizer. It will also mix and screen soil, compost, or other - Fs 
fertilizer fine enough for seeding flats. Notional advertising in Plus High Elevation Unit and 


a - a A . : 
leading publications has already sold thousands. It's a good money asset Upright Tube for Permanent Installations 
maker in off seasons. Five models to choose from. 
A A quality built | —— eae it 
OO ISCOUNTS” Distributed by five different model 
Sure I'm interested in becoming a W-W IMPLEMENT SALES CO All are 
dealer. Send me complete details 3455 E. Ponce De Leon Ave. ‘fii 





of heavy 
lehting and high speed s« 


SEND Decatur, Georgia Construction where practs 1. Ble trie motor driv - 

McNEES SALES CO ona! in most model astom built machines for spe 
THIS COUPON a : a t edheeny —— m Lowe . ith the 3 z . oe ee eee ee 
FOR COMPLETE ADDRESS. 


INFORMATION 
TOWN 


W-W GRINDER CORP., 
DEPT. 21, WICINTA, KAREAS Jayhawk Farm Implements Since 1903 . . Dept. 6-201 Salina, Kansas 
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GALY ANIZED TO LAST 
BUTT PR MPG CORTPRIY" 


ee fe + 





MaNCAG OL 
TONE, tones Scwmode Care 


or tees mam ara 


ae Sl cae Og oe 


A 70-second demonstration 


sold this BUTLER stock tank 


Butler Blue-Rit ler simply ruga 
why But t tanks stand more abuse the he 


He had his prenpent feel t 
He pointed out how the double-locked seam between the sid ised in Butler t 
“ all in i} ttoan n Butler ‘ ; 


step on it 


He threw his weight agai: 
strating how the 


tank awainst the 
give y 


He kicked the sidewall proving that Butler's diagonal cor i new profit-l ler that you can s¢ very season of the year! 


Bea BUTLER Blue-Ribbon dealer 


--- sell this Blue-Ribbon line of BUTLER farm equipment 





Fim 
[=] 
Vey pen 








7 


Display the sign 
that tells farmers 
you sell Butler 
Blue-Ribbon equipment! 


npt reply, oddress office nearest you 
BUTLER MANUFACTURING COMPANY 


7394 East 13th Street. Kansas City 26. Missour 
929 Avenue W, Ensley, Birminghom 8, Alabome 


ee, paw” 


Manufacturers of Oil Equipment 
Steel Buildings - Farm Equipment 
Cleaners Equipment : Special Products 





ARE MARKED: 


~i 


Planet Jr: 


There are over 200 specialized 
shapes and sizes for your cus- 
tomers to choose from. All are 
“‘Planetized’’—an exclusive hard- 
ening and tempering process that 
results in long wear. . . tough- 
ness without brittleness. Write 
for our special Steels folder. 


Finest in the Field SS 
S. L. ALLEN & CO., Inc. 


342! N. Sth St., Phila. 40, Pa 





Branch 
Citv 1 K 
held tne po 
ant to the p! 
head office 
] 


represent deale! 


ind section in 
and New Mexico 
The new Baltimore branch wl 
managed by WwW Hostette1 
rmel a I I < 
It wil 
Maryland 
New Jersey 
West Virgini 


%. S. Spicer 


Baltimore, Maryland, L. M. Sween- 
ey, vice-president, sales, has an- 
nounced 

Modern and functional in design 
the buildings are of single story 
structure, arranged for a system- 
atic flow of both parts stock and 
Spacious 


new machines show 


rooms provide ample area for dis- 
playing the company’s products 
Walls are of masonry construction 
and roofs of insulated steel 

The new buildings are fluores- 
cent lighted, air conditioned and 


accoustically treated E. W. Hostetter 








MR. DEALER we want YOU to Distribute 
The SOUTHLAND Implement Line 


3-POINT MOUNTED SPRING - SPIKE & DISC HARROWS 
MOLBOARD - DISC and WHEATLAND PLOWS 


1-2 & 4 ROW SPRING OR TRIP SHANK CULTIVATORS 
NO MIDDLEMAN, Here's YOUR Chance To Receive 


DISTRIBUTOR DISCOUNT 


Exclusive Only One Dealer Distributor To An Area 
YOU NAME YOUR OWN PROTECTED TERRITORY 


This is your opportunity to make 1954 your Best and Biggest Year, 
while sales volume is dropping for other dealers. 


ALL SOUTHLAND Implements are fully adjustable. 


All our harrows are made to float with the ground contour. 


SOUTHLAND is the only low priced line having all the best operating 
features, plus greater strength and longer life. 


UNCONDITIONALLY GUARANTEED against wear or breakage from any 
normal operating hazard for six (6) months after retail sale. 


SOUTHLAND IMPLEMENT CO. 


709 9th Street North, Birmingham, Alabama 
Birmingham 9%. Alabama 
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CARLON 


Te ed ee 


Leads in research and development 


Leads in establishing standards 


Leads in quality control 


Gives a real guarantee 


CP it rie World’s largest producer of the finest in 


Plastic Pipe 


Selling is easy when you sell the best and CARLON plastic pipe is first in every way. 


This high quality product offers new speed and economy in pipe installation and 

longer service life. Here are some of the features your customers will like 

(1) CARLON is supplied in long lengths which make-up fast with molded plastic fittings 
(2) No special tools or skills needed. (3) CARLON weighs only eth as much as steel 


e.. yet is strong and durable. (4) Flexible, ic curves around obstructions and follows uneven 


ditch lines. (5) CARLON plastic pipe is guaranteed forever against rot, rust and 


electrolytic corrosion. Another feature you will like is that coils containing hundreds of 


feet of pipe require minimum storage space and can be carried by one man 


Buy the Pipe with the Stripe! 


Write todey for litereture . 


CARLON PRODUCTS CORPORATION 
inutacturing plants in Ohio Pioneers in Plastic Pipe 


Colorado, N. Carolina, Oregon, 
Cones ond Catesio. Gapert: 0. 6. 10300 MEECH AVENUE + CLEVELAND 5, 
Botzrow, New York City 


OHIO 
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. -{ 
sreayens: 


Streamlined 
BLIZZARD. 


f. Copper 
Cc 


ontinuous Srayer 











2) 





} 


> nbs, <o- 
— | 


a 


As Advertised in House & 
Garden and House Beautiful 


D. B. SMITH & CO. 


426 Main St., Utica 2, N.Y 
“Originators of Sprayers” 











Send 


for 







Catalog 





Canadian Rep. G. L. Cohoon 
1265 Stanley St., Montreal 2, Canada 




















So Check Your Supply of 


SSXDAISV 


HOG WATERERS! 












There's a 
Daisy for every 
watering need 


You can always depend on Daisy Heg and 
Poultry Waterers for fast turnover, nice 
profits and year-'round sales! Keep a good 
supply on hand at all times and display one 
or two on your floor. Your suggestion will 
usually close a sale. Vaisty 
waterers are also available 
with heater attachments 
for winter. Write for the 
name of your nearest dis 
tributor who handles the 
Daisy Line—the first name 
in waterers for over 45 
years! 










CALF WEANERS 
ANOTHER FINE 
PROFIT ITEM. 


QUINN WIRE AND IRON WORKS 
DEPT. 1643 BOONE, IOWA 
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New Control Featured on 
Bolens Garden Tractors 





\N ( ri¢ r 
= eelied t 
P er-Ho g - 
‘ t eri n¢ u 
n Ve | i nd ( 
( t if nave an- 
‘ | Pe er-!] tract 
é Bole 
r ( Div i Ma- 
( r & Une! | Pe 
W t Wi 
One i th ‘ ( 
the nNandle ‘ i Ca 


Wood Produces Rotary prema peag ben vard 
Mowers for IH Tractors or reverse, without _ shifting 





Cl ( ( De« i Ing é 
['woO MODELS of rotary mowel! Se ECE ona isan 
ade pecilical rol tne inte full J 1 with 1 throttling down 
at | Cul S A f ; et 
ic I Ve per } 1 ; te 

4 ct ) Wood B t { VI 

la ( UOrego I] 

These ( tne Vi ( tal 4 

Cub tractors which is priced at 2 < 

$142.00 and the 42A for Supe \ 

tractors priced at $178.00 
They each cut a 42 watl nd 

I derneath the tract 
l ( to the nt 

the Ca cl e to fence 

va construct s. Act 1 

he n ifacture these e ¢ 
( eay d i¢ 

the e assemblie DI ‘ ri 

ire the ne as tl e used ( 

lal ern del 
\ lea muicning ittac! 

ivallat le as ex i equip ( 

r Interna il Harvester ( 
i } ved these two ic! n 

for use with their Cub and Supe 

A tractol rhe vill be Cl i¢ The | I 

in the International Harveste cludes four mode 

Special Duty Equipment Mai ial 2 to 3.6 h; One 

‘his manual contains literature o1 eleven attachn t ‘ 

llied equipment that Inte includ a cult t eede} Ce 
1 a Harvester ha approvea cuttel lawn ! ‘ i the Sr 
With their tracto caste! 














jt) BIG ORANGE FX)» 


YOU BUY THE BEST 
FORGED OF 4c- Strength 


Tractor, Plow and Harrow Clevises—Hay Hooks 
Trailer Hitches—Hitch and Clevis Pins 


——rty EXTRA STRONG | 
Instant Locking = EXTRA TOUGH 


Pin 36” or 3%" o78 78 


4 TYPES BIG ORANGE CLEVISES 
14 Numbers Up to 1” Body with 11," Pip 


For Big Orange Hi-Strength Products 
Ask Your Jobber or Write Us 


MIDLAND INDUSTRIES, INC. 
Cedar Rapids, la. 









4178 











\U ite 


3 Sizes Hitches 














SOUTHERN FARM EQUIPMENT Section for APRIL, 1954 











The complete line of top quality tool 
and sickle grinders and abrasive wheels 
backed by most years experience in de- 
sign and manufacture of Tool Grinders! 


* 100°o ACCESSIBILITY TO WHEELS 
* HEAVY DUTY 1 3 H.P. REMOVABLE MOTOR mounted 
at rear of Grinder Frame. 
MOST PRACTICAL FOR ALL FARM GRINDING JOBS 
A Good Sickle Grinder and All-Around Tool Grinder, Too! 


BETTER NTR PREVENTS & E EDGE We 


Ball Bearing, Belt Driven 
SICKLE and TOOL Grinders 


Af 


WISSOTA'S fully vitrified «>- 


rasive wheels and sickle cones 
safeguard good tools, sections— 


made in our modern wheel plant! 


NEW PRECISION BALL BEARING EQUIPPED 
HEAVY and LIGHT DUTY TOOL GRINDERS 


" 4x 


BR Mine 


Sell the full line of top quality Wissota Tool Grinders .. . Hand Powered. . . Belt Driven and Electric, 
plus the Profit Making, Fast Selling Wissota Abrasive Wheels and sickle Cones. 


WISSOTA'S 


WISSOTA HAND GRINDERS | HYDRAULIC FARM 
UTILITY TOOL! 
nm | pnt jut r ; IT’S DIFFERENT' 


a re PLANE AND 
HISEL 
HEAVY DUTY ane 
SICKLE HOLDER ATTACHMENT 


i wit 


ASK YOUR 
JOBBER OR WRITE 


MANUFACTURING COMPANY 


Minneapolis 4, Minnesota 
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New Medel 
for SOUTHERN DISC HARROW LINE 


AMONG THE MANY FEATURES 


Adjustable Angles—one pin per gang used for 
easy adjustment 

Interchangeable gangs 

Standard 15" wheels 

Special «alloy bearings 

Cutting widths 6! 2 to 10!/, 

Power range 20 to 50 HP 

Rust resistant bolts & nuts 


No. WT-600 Tandem Wheel Type Solid or cut-out disc—18", 20", 22" 


Write immediately to SOUTHERN PLOW COMPANY, Columbus, Georgia 
For Further Details 


IYGOIMMM ha INL SI lthelh llr 
SWEEPS AND BLADES 


Look for Red Stripe . . . the sign of Quality 


=133 Reversible 
=129 Opener Shovel Shovel Blades 


=44 Comet = 163 Joyce 145 Hi-Speed 


SOUTHERN PLOW COMPANY 


COLUMBUS GEORGIA 
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Warp's use enough wire and plastic cords 
in their own weaving plant each year to 
reach to the moon—that's astronomical 


- 


5 
ome {.. ~~ 


ot Vi qin 
. tv ites 
” ‘ 


) 
y 
4 ) 


; 
The secret of Warp's high quality begins 
with the mixing of their own special for- 
mulas in their own plant. 


} 


am," 


» oe be 


LoS XN 
Warp's re-distill thousands upon thou- 


sands of gallons of solvents annually that 
ore normally wasted. 


Jiffy = FLEX-O- 


JIFFY JIFFY 
KRAFT GLASS 


PANE MESH 


READY-TO-TACK-UP 
KITS 


FOR WINDOWS AND DOORS 
Wearp's also have a complete 
line of packaged kits for storm 
Windows and Doors, as well as 
wood and fibre moulding strips. 


“THE OLDEST AND LARGEST MANUFACTURERS OF A COMPLETE 
LINE OF WINDOW MATERIALS IN THE WORLD— ESTABLISHED 1924" 


Woarp's hove their own equipment for 
making crystal-clear Flex-O-Glass and 


plastic sheeting 


Warp's Window Materials are carefully 
inspected and quality-controlled from 
raw materials to the finished product 


Worp Bros. and their engineers are 
constantly designing new machinery to 
produce the finest window materials that 
money can buy 


“ 





_ WINDOW 
MATERIALS 


Manufactured, Tested, Guaranteed 


by 
WARP BROS. 


John and Horold Warp testir 
the strength and dependobili 
of the new Flex-O-Gloss. F 
29 yeors, the Warp Bros. ho 
conducted thousands of tests 
some lasting for yeors—alwa 
striving to moke better and s 


One of Warp Bros. 3 modern plants that moke 
better window materials 


“Warp's" —the oldest and largest manufacturers of 
o complete line of window materials in the world 


WARP’'S PRICES ARE NATIONALLY ADVERTISED 


WARP'SFL.{ J 
DISPENSER 
No. WM-5 0 


Also availabi 
is a coun’, 
type, No. M40 
for dealer 
who lack floc 
space. 











Wesco Chain Display Stands hold, display and se// more « 
I I 
hey remind customers of chain, permit them to compare 


ind select, and enable you quickly and easily to measure off 
iccurate lengths and take in the money. Handsome in blue and 
vellow baked enamel this stock display stands safely and 
rigidly at any vantage point. It will pay a high return on the 
small floorspace it occupies 


TYPICAL ASSORTMENTS 
Z 





types Cl re 

Sheet of s ested ~ ‘ I 

\ssortme \ io f Le ee 
@ POO ey e@ | ~ ° 
wist | e. 6S . 
ra 


ee + Sat tr tat ts tee“) 
WESCO Handy Chain WESCO Porch Swing Chains WESCO Tie-Out Chains 


WESCO WELDED CHAIN 





WESCO Proof Coil C} {1 WESCO BBB 
( C} S Sse { th. { 

r finish. ( ercl 

ypes of cl I , ‘ 
storage 11s i 

re usable pDivwe S ‘ 
WESCO Pail-Paks ‘right 
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ee NEw! 
Cl 
' vs Ingersoll 
AMA) XTRA LITE 
‘ ’ 


Shovels 








WHENEVER you need 
| . SPECIAL STEELS 


__. © for special purposes 
| check first with 


| 
ENGINEERING 


DW 
ail Only 35 Pounds ! 


Re-order No. Stamped on Socket! 











WRITE TODAY FOR FULL DETAILS 


Ingersoll STEEL DIVISION 


Borg-Warner Corporation «~ New castic, INDIANA 





